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Unique Carved Pipe, Formerly the Property of the Emperor of Austria, Now Owned 
by a Resident of Canton, O. 
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Gravy Ladle 


GEORGE WASHINGTON PATTERN 


Long-Life Silver Plate 
















THE 


George Washington Pattern 


favored by those who lead 


the fashion, has an unfail- 
ing appeal which brings 
pleasing results to the 


jeweler. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


New York Office Chicago Office 
20 Maiden Lane 10 S. Wabash Avenue 
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“Semi-Precious” 








Stones, A Misnomer 


Written expressly for THE JEWELER’s CrRcULAR by Frank B. Wape. 
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MGILVERINE ” “half-wool” and “semi- 
precious” remind one of the definition 
of a model husband as “a small imitation 
of the real thing.” In a recent editorial the 
use of the term “semi-precious” to describe 
the host of lovely gem stones not usually 
included in the “big four” of diamond, emer- 
ald, sapphire and ruby, was deplored by the 
editor as tending to convey the above im- 
pression of a lack of genuineness. 

From the standpoint of business psychol- 
ogy it is poor policy to permit any such idea 
to form in a customer’s mind, for, as an 
old, old man once said to me, misquoting 
Scripture, “as a woman thinketh so is she, 
and don’t you forget it.” No amount of 
subsequent explanation will suffice to wipe 
out an adverse impression in regard to the 
genuineness of a gem once that impression 
has been formed. 

Now the stones that we have been calling 
“semi-precious” are not only genuine, but 
many of them are very lovely and very rare 
as well as hard and durable and we should 
by all means encurage the public to learn 
of and appreciate them. Hence the plea 
made by Dr. Alfred Epler in the Deutsche 
Veldschmiede-Zeitung for the adoption of a 
suitable substitute is most timely. He sug- 
gests the term Schmuckstein, which may be 
translated “jewel stone” or “gem stone,” the 
usual German word for a precious stone 
being edelstein, (literally noble stone). 
While such a term might do well enough 
in the German language there are some dif- 
ficulties involved in adopting it in its trans- 
lated form for use in English In attempt- 
ing to alter the usage of words one has 
great natural obstacles to overcome. In: 
grained custom and habit are hard to alter. 
We must have a very worthwhile substitute 
to offer and a very worthy reason if we 
would hope to bring about a change of 
usage in a word. Now our reason, as 
above set forth, is amply sufficient but let 
us try to get an entirely satisfactory sub- 
stitute for “semi-precious” before we urge 
upon the trade a unanimous shift to the 
new nomenclature. 

The French language is fortunately, pro- 
vided with just the differentiation that we 
seek—such stones as diamond, emerald, 
sapphire and ruby being called pierres fine 
(fine stones) and the others pierres pre- 
cieuses (precious stones). This distinction 
seems to be one of usage, perhaps con- 
sciously adopted to afford just the differ- 
entiation that we seek, for in general and 
Scientific usage, the French use the term 
pierres precieuses of all gem materials, but 





in the commerce of precious stones the term 
pierres fine is used to distinguish the most 
valuable of the gems. Now there is no 
hint of any adverse characteristic in the 
French designation for the less valuable 
stones, and we may perhaps wisely take our 
cue from their custom. 

Suppose we simply discontinue the use 
of the term “semi-precious,” letting it die 
of disuse. Then let us describe diamond, 
emerald, sapphire and ruby and perhaps 
pearl and very valuable opal as fine precious 
stones, and all other gem materials merely 
as precious stones. This would involve no 
great change in custom nor would it in- 
troduce any new root word. It would 
merely add a simple adjective to our cus- 
tomary noun in order to limit its use to 
the more valuable precious stones. 

Let us see what an advertisement would 
look like in the suggested form of expres- 


sion. We will take one from the current 
number of THE JEWELERS’ CrrcuLAR and 
modify it: 





Buy from the Cutters 


DRILLING 


Our shop is now prepared to 





undertake the drilling of 

Fine Precious and Precious 
Stones. 

‘New York 

Lendon Paris 


From Mines to Market 











Or take this 





EXPERT 
. Maiden Lane LAPIDARIES 


We cut, polish, buy and_ sell all 
kinds of fine precious, precious and 
odd gems. Always in the market 
for rough gem material, and have 
a large lot of assorted stones for 
jobbing purposes always on hand. 

















Would not such a usage be clear and ob- 
vious to everybody, without need for ex- 
planation, and would it not be entirely free 
from any harmful suggestion? If this 
simple way around the difficulty appeals to 
the trade the change in custom can be 
brought about by all pulling together and 
altering both advertising and spoken usage 
accordingly. 





Life History of a Gold Cup 





| 1892 the British Museum obtained pos- 

session of an old gold cup, assisted by 
public subscriptions. What a story it could 
tell were it able to inform us of the many 
scenes it has witnessed while its ownership 
changed so frequently! For, as is so rarely 
the case with antiques, we know the life 
history of this piece of gold service through 
the centuries. Robinson, in The Connois- 
seur, tells us: 

“This cup was probably made to be pre- 
sented to Charles V, ‘The Wise,’ of France, 
who was born on the feast of St. Agnes, 
Jan. 21, 1337. He died in 1380, and in 1391 
the cup was given by his brother, Jean, Duc 
de Berry, to his nephew, Charles VI, in 
whose possession it remained till 1400. 
From Charles VI it came to his grandson, 
Henry VI, King of England, who possessed 
it in 1449-51, when it was included in the 
schedules of plate to be pledged for loans. 
It figures in the inventories of Henry VIII 
and Queen Elizabeth, and in documents of 
James I, by whom it was given with much 
other plate to Don Juan Valesco, Duke de 
Frias and Constable of Castille, when he 
came to conclude a treaty of peace between 
England and Spain. The Constable gave it, 
in 1610, to the nunnery of Santa Clara de 
Medina de Pomar, near Burgos. A few 
years ago it suffered the ultimate fate which 
attends the treasury of monasteries. The 
abbess sent it to Paris, where it was bought 
by Baron Pichon. Finally Messrs. Wert- 
heimer purchased it and generously ceded 
it for the same price to the public spirited 
subscribers who helped to buy it for the 
nation.” 

A tantalizing reverie of the many gallons 
of wine that have entered this cup in its 
inany successive fillings during innumerable 
hanquetings could be worked up in the im- 
agination of the thirsty American these 
Prohibition days; and what wines those 
must have been that the highest in the land 
brought forth from their cool, capacious 
cellars in France, Spain and England. That 
cup, however, is likely itself to see many 
decades, perhaps centuries, of a dry, mo- 
notonous existence in its British Museum 
glass case, henceforth, to gather repentance 
for its participation at so many lively ca- 
rousals. 








The Wisconsin river and other streams 
in Wisconsin have not produced the usual 
number of pearls this year, according to 
Chas. Kuesel, Milwaukee diamond and pearl 
expert. This is probably due, he stated, to 
the lack of interest among persons who 
formerly devoted considerable time to clam 
fishing. The price of clam shells used in 
making pearl buttons and other products, 
offers no special inducement to fishermen. 
However, there is a sufficient supply of 
these pearls to meet present needs, 
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Attractive and 
Practical 


For the customer, de- 


sirous of possessing an 
article of jewelry which in 
addition to being attractive 
has a practical use, we offer 
our new line of 10K Gold 


Mounted Knives. 


This line consists of 
Empire Knife Movements 
mounted with 10K Green 
Gold Sides in a variety of 
Engine Turned Patterns. 
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Interesting Facts About Indian Jewelry 











ROM the earliest times the Indians have 
F loved to adorn themselves with jewels; 
indeed the modern work descends in an un- 
broken line from the primitive and still 
surviving use of garlands of fresh flowers, 
and of seeds; from these are derived the 
names of the work in gold, such as champa- 
bud-necklace. Many of the jewels men- 
tioned in Panini’s grammar (4th century 
B. C.) are still in use. The long Panjabi 
necklaces are called “garlands of enchant- 
ment,” mohan-mala; earrings are called 
ear-flowers (karn-phul). The forms are 
suggestive, but never imitative of the flower 
prototypes. Perhaps no people in the 
world have loved jewelry so well as the 
Indians. It is a religious duty to provide 
a wife with jewels as with dress; she should 
never appear. before her husband without 
them, but in his absence on a journey she 
should discard them temporarily, and after 
his death, forever. 

One need be an Indian woman, born and 
bred in the great tradition, to realize the 
sense of power that such jewels as ear- 
rings and anklets lend their wearers; she 
knows the full delight of swinging jewels 
touching her cheek at every step, and the 
fascination of the tinkling bells upon her 
ankles. Some have called her nose-rings 
barbarous and her love of jewels childish; 
but there are also those who think that 
she knows best what best becomes her. 

All well-to-do families have their own 
goldsmith, whose office is hereditary; and 
since the goldsmiths are proverbially un- 
trustworthy, it is usual for them to bring 
their tools and do whatever work is re- 
quired at the patron’s own house, under 
an overseer’s eye. The dishonest gold- 
smith is described by Manu as the most 
hurtful of thorns, meriting to be cut to 
pieces with razors. 

How splendid the old Indian jewelry 
(several centuries B. C.) could be is well 
suggested in a passage of the Dhammapada, 
describing the “great creeper parure,” made 
by: 500 goldsmiths in four months, and worn 
by the daughter of a king’s treasurer: 
“When this parure was on, it extended from 
head: to foot. A part of this parure con- 
sisted of a peacock, and there were 500 
feathers of red gold on the right side and 
500. on the left side. The beak was of 
coral, the eyes were of jewels, and likewise 
the neck and the tail feathers. The mid- 
ribs of the feathers were of silver, and like- 
wise the shanks of the legs. This parure was 
worth 90,000,000 (copper coins, weighing 
146 grains), and 100,000 was spent on the 
workmanship.” It is not only, however, 
the daughters of treasurers who wear many 
jewels; the peasant jewelry is of equal in- 
terest and variety. In Southern India even 
the poorest coolies wear gold ornaments. 

The superfluity of wealth in an old Tamil 
seaport at the mouth of the Kaveri is thus 
suggested in the Pattinappalai, a poem of 
the earlier centuries of the present Christian 
era: “The heavy earrings thrown by the 
ladies of shining brows, shy glance and fair- 
wrought jewels, at the fowls that peck the 
drying grain in the spacious courts of the 





mighty city (are so large and so numerous 
as to) obstruct the passage of the three- 
wheeled toy-carts, drawn without horses 
by children whose anklets are of gold.” 

Paes gives the following description of 
the maids of honor of the Vijayanagar 
queens early in the 16th century: “They 
have very rich and fine silk cloths; on the 
head they wear high caps and on 
these caps they wear flowers made of large 
pearls; collars on the neck with jewels of 
gold very richly set with many emeralds 
and diamonds and rubies and pearls; and 
besides this many strings of pearls, and oth- 


ers for shoulder-belts; on the lower part . 


of the arm many bracelets, with half of 
the upper arm all bare, having armlets in 
the same way all of precious stones; on the 
waist many girdles of gold and of precious 
stones, which girdles hang in order one 
below the other, almost as far down as half 
the thigh; besides these belts they have 
other jewels, for ther wear very rich an- 
klets even of greater value than the rest; 

in all perhaps 60 women fair and 
young, from 16 to 20 years of age. Who is 
he that could tell of the costliness and the 
value of what each of these women carries 
on her person?” 

Davy thus describes the costume of the 
last king of Kandy: “On State occasions, 
he was either dressed in the most magnifi- 
cent robes, laden with a profusion of jewel- 
ry, or in complete armor of gold, orna- 
mented with rubies, emeralds and dia- 
monds.” In all Indian sculpture and paint- 
ing, the jewelry, which often forms the 
greater part of the costume, and sometimes 
the whole of it, is represented with great 
fidelity; so that the materials exist for a 
most detailed history. But not only was 
jewelry worn by the gods, and men, women 
and children; classic Indian poetry makes 
constant reference to a similar decoration 
of palaces and cities, to say nothing of the 
jeweled trappings of elephants and horses 
and cattle, and the decuration of State car- 
riages and beds. Architectural columns 
were hung with festoons of pearls, and 
these are invariably indicated in the old 
paintings and represented in the actual stone 
and woodwork. The classic drama of the 
Little Clay Cart, for example, speaks of 
“golden stairways inlaid with all sorts of 
gems,” and of “crystal windows from which 
are hanging strings of pearls; the arches 
set with sapphires look as though they were 
the home of the rainbow.” It is in a court 
such as this that the jewelers are at work, 
setting rubies, fashioning gold ornaments, 
grinding coral, and piercing shell. “Upon 
its forehead,” says Bana, describing a coal- 
black steed, “dangled rings of fine gold, and 
ne it was adorned with trappings of 
gold.” Paes (about 1520) describes a 
room in the palace at Vijayanagar com- 
pletely lined (“I do not say ‘gilded,’ but 
‘lined’ inside”) with gold, containing a bed 
“with a railing of pearls a span wide.” A 
shastra on shipbuilding mentions the gar- 
lands of pearls and goid hung from the 
carved prows.—Coomaraswamy, in The 
Arts and Crafts of India and Ceylon. 
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Jewels from the Bronze Period 





6CTIYNHE graveyards discovered near 

Svarte, central Sweden, disclose the 
fact that already in the bronze period 
many tribes of the north have produced 
artistically created objects of a note- 
worthy character. The now accomplished 
excavations there have brought to light 
jewelry and toilet articles in great num- 
ber, which are about 3,000 years old, but 
which show proof in their external form 
and decoration that many races of the 
bronze period had reached a compara- 
tively high degree of culture. 

Among the finds are razors consisting 
of a single piece. They have on the 
handle end spiral forms or the shape 
of horses’ heads. The back of the blade 
shows a band or decoration, among them 
figures and ornaments. Frequently rep- 
resented is a small sharp tool, like an 
awl, that in some cases is made of gold. 
According to the information of Dr. 
Folke Hansen, the presence of awls 
among the toilet articles points to the 
fact that the habit of tattooing was al- 
ready known. Further, there is among 
the finds a woman’s comb. It is the 
prettiest of these pieces that has, so far, 
been brought to light in Sweden and 
likely served as a hair ornament. Be- 
sides these, there are neck and arm rings, 
bracelets, finger-rings, buttons, attach- 
ments and the like.”—Goldschmiede-Zei- 
tung. 





Short Filigree History 








He highly artistic jewelry process of 

filigree condensed into its shortest com- 
pass is, perhaps, the following by Rouaix: 
“This work is formed of soldered threads. 
The metal is most often gold, silver-gilt 
or silver. Benvenuto Cellini has devoted 
to this art all the third chapter of his 
Traité de Vorfévrerie. The Italian gold- 
smith Piero di Mino was celebrated for 
his works in this style. Filigree appears in 
the beginnings, of goldsmithing and con- 
sists either of a decoration soldered and 
applies to a background or of openwork in 
form of net-work. The instability of this 
lace in metal rarely permits it to attain 
to true beauty. 

We would cite, as in the Louvre, -an 
evangeliary box of gold enameled with fili- 
gree ornamentation (dating XIth century) 
and two necklaces of the XVIth century, 
one of silver-gilt filigree, the other of gold. 
This kind of work lent itself capitally to 
the making of perfume boxes where the 
perforation permitted the scent to eman- 
ate. In the Louvre is a perfume box 
(cassolette) of the XVII century. As a 
matter of fact works in filigree have for 
their centers the Orient, Peru, Portugal, 
Denmark and Sweden (severe and cold 
style), and lastly, above all, Geneva, Naples 
and Rome. Italy, for a long period, ex- 
celled in this branch of goldsmithing; we 
find in the Louvre a series of objects in 
Italian filigree dating from the XVIIth 
century.” 








N. P. Larsen will open a jewelry busi- 
ness in the Woodman Building in Amherst, 
Wis. 
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October 5, 1921. 


the Results of the San 
Antonio Flood 


HE illustrations herewith show the re- 
T sults, in some of the jewelry stores, of 
the big flood which visited the city of San 
Antonio, Tex., on Sept. 10. 

As shown in one of the illustrations, the 
store of the Bell Jewelry Co., 227 Com- 
merce St. was badly damaged and a heavy 

ted. 
xe age of the E. Hertzberg Jewelry 
Co., 121 E. Houston Ste the flood worked 
havoc as shown. Much of the merchandise 
was ready to be moved to the new store at 
111 W. Commerce St. The new store was 
also damaged. — 

A large number of the San Artonio jew- 
elers suffered from the effects of the flood 
as reported in the last issue of Tue JEw- 
ELERS’ CIRCULAR. 

At about 11 o’clock the San Antonio 
River, in time of drought small, and almost 
a joke to tourists—but at times very 
treacherous, began to rise. By 12 o'clock 
it had risen 20 feet above its banks and in 
less than a half hour the streets of the 
business section as well as many other 


Some of 





INTERIOR OF THE BELL JEWELRY CO.’S STORE 


parts of town, were flooded with water. 
It rose to the mezzanine floor of the Gunter 
Hotel. 

The swift current, was the cause of the 
great damage. Houses were carried far 
from their foundations. Many of them 
were lashed to pieces and the loss to the 
business section was very heavy. 

The E. Hertzberg Jewelry Co. underwent 
a great change during the course of the 
night. The loss, which it is as yet unable 
to estimate, was very heavy and the place 
is in a deplorable condition. Much of the 
stock floated away through the glass win- 
dows which were all broken, and the loss 
on show-cases will alone amount to $35,000. 
The wall cases were all ruined and only 
two show cases in the place were saved. 
Mud, water and oil got into the safes to a 
depth of four feet and little stock contained 
in them can be salvaged. The small amount 
of merchandise that has been saved was 
returned to the factory to be refinished, so 
there will be no sales on flood damaged 
goods. 


The optical department was completely 


THE JEWELERS’ 


destroyed—all 
washed away. 


fixtures 


CIRCULAR 


and goods being 


Even. the wail that parti- 
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tioned it from the rest of the store was 


torn into pieces and swept away. 








ES 





ERTZBERG 





VIEW OF THE JEWELRY STORE OF THE E, 


SHOWING DAMAGE 





DONE 


BY THE FLOOD 


HERTZBERG JEWELRY CO, AFTER THE FLOOD 


The night of the flood two men were seen 
by the manager of the Gunter Hotel across 
the street, wading in water up to their 
necks trying to steal goods. They had 
gone into the store after there were huge 
openings made by the broken window cases. 
An American District Telegraph man auth- 
orized to protect the store discovered them 
and shot them both. One was killed while 
in the store and the other while making 
his escape floating down Houston St. They 
were probably the same men who broke 
into Dromgoole’s Jewelry Co. the same 
night. 

The store is still undergoing a state of 
reconstruction and in a few weeks will be 
open for business. 





The store of the Adolph Enggass Jewelry 
Co., Detroit, Mich., was recently broken 
into by thieves who were frightened away 
before they could carry away any merchan- 
dise. 











INTERIOR VIEW OF HERTZBERG JEWELRY STORE FOLLOWING THE FLOOD 
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SENT.TO SING SING 


Jacob Brown, Who Pleaded Guilty to Sec- 
ond Degree Grand Larceny, to Serve 
Indeterminate Sentence 


After several postponements Jacob Brown, 
who pleaded guilty early last month to grand 
larceny in the second degree, was finally sen- 
tenced on Monday, Sept. 26, by Judge Bayes 
in the County Court, Brooklyn, N. Y,, to 
serve not less than two years and six months 
and not more than five years in Sing Sing 
prison at hard labor. Brown was charged 
in the indictment found against him on Aug. 
11 last with stealing during February, 1920, 
six diamonds worth $1,340 from Lipshitz & 
Goldman, jewelers, 20 Graham Ave., Brook- 
lyn, but was not arrested until early last 
month in Seattle, Wash. 

As reported in these columns last month, 
Brown was apprehended in Seattle after 
evading the authorities for over a year. In 
that city he applied for a position in a store 
conducted by a Brooklyn concern and when 
a telegraphic request was sent to Brooklyn 
asking that several references be investigated 
the matter was taken up with the police, One 
of the references which the Seattle firm 
asked to be investigated was one of Brown’s 
alleged victims in New York, and after as- 
certaining his identity the man was detained 
by the Seattle police and brought back to 
Brooklyn to face his accusers. 

Brown was employed by Lipshitz & Gold- 
man for some time and during his connection 
with this concern Mr. Goldman claims he 
stole jewelry and money totaling more than 
$15,000. He suddenly disappeared on Feb. 
16, 1920, and it was not until after he left 
that the loss was discovered. It was also 
learned by a reporter for THE JEWELERS’ 
CircuLar that Brown had been employed for 
about three years and six months by J. Ep- 
stein, jeweler, 66 Nassau St., New York. 
From Mr. Epstein it is claimed Brown stole 

between $5,000 and $6,000 worth of gold- 
mounted jewelry and several hundred dol- 
lars which he collected on accounts. 











Small Domestic Watch Exports 
During August 





WasuincTon, D. C., Sept. 28.—With the 
statistics prepared by the Bureau of For- 
eign & Domestic Commerce, the exports 
during the month of August appear the 
figures showing the shipment of watches 
and parts thereof to foreign countries. 
These show that the total value of the 
American watches shipped during that 
month to have been $75,070, of which, as 
usual, the largest amount was taken by 
Canada, which absorbed $52,728, the next 
largest being Australia, to which country 
we sent watches worth $15,496. Outside of 
the shipments to England of $4,868 there 
were no other countries that reached the 
thousand dollar mark. 

The full list of the countries and the 
amount of the exports to each is given as 
follows: 


Countries Value 
ae ep lt aici ink did $151 
EP eerie re 456 
NESE SRS Me eeertie nt 4,868 
ort lag a 158 
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EP POOeE Tee ee 52,728 
REMIT), 5 force as sya ssi aia ecsia el nweee Bes 148 
1 OS Se nee re ea 657 
Newfoundland and Labrador...... 21 
tiene iat Aiate a ne ncccniantowawenwon 12 


Virgin Islands of the United States 3 


ISEVEISENY RIA ia:5s.62sidie le Carsielewieeveaias 42 
BES sented cee nate iniienweiad 157 
Palestine and Sytideiscosccsessaee 100 
etisGiae tity AUGIAG Ys «eve auiae do.averniana erasers 15 
PRUSIUAIIAN oh nticbdsviinawssioenasaaeats 15,496 

ne ao $75,070 








Martin J. Sheridan Medal to Be 
Awarded by New York Police 


Department 





To perpetuate the memory of the late 
Martin J. Sheridan, well-known athlete 
and for many years a member of the New 
York Police Department, a medal has been 














MEDAL 


THE MARTIN J, SHERIDAN 


originated to be known as the “Martin J. 
Sheridan Medal,’ which will be awarded 
annually to policemen on the metropolitan 
force who show the most valor. 

The design for the medal was selected by 
a committee consisting of Judge Daniel 
F. Cohalan, Police Commissioner Richard 
E. Enright and Dock Commissioner Mur- 
ray Hulbert. One of these medals will 


be awarded annually. 
The medal for 1922 is illustrated here- 
It has 


with and is made of 18 karat gold. 
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an ornamental top bar with the words 
“For Valor” in rélief. Hanging from the 
bar on a blue silk looped ribbon is a sun- 
burst star surmounted by an American 
eagle perched upon a tablet form bearing 
the name “Martin J. Sheridan Medal.” 
Superimposed in the center is a modeled 
miniature figure of a Greek disc thrower. 
Beneath this figure in raised letters ap- 
pears “Police Dep’t., N. Y.” Entwining the 
Greek figure is a wreath of laurel. 

Martin J. Sheridan was a versatile and 
world-renowned athlete, having represent- 
ed the United States on many occasions at 
the Olympic games. He won many of the 
highest honors, especially that of all-round 
athlete, and was also unexcelled at throw- 
ing the disc. 

The money for this medal and others 
which will be awarded each year was part 
of the fund subscribed to by many friends 
and admirers for the erection of the Sher- 
idan memorial monument which now stands 
in the Calvary Cemetery. 

The medal was designed by Charles J. 
Dieges of Dieges & Clust, New York. 








Chain Philosophy 





“SG HAINS are an interesting chapter in 

the realm of jewelry. The problem for 
art raised here is to manipulate the rigid 
substance of the metal so that pliant, flexi- 
ble construction shall be created which, in 
one direction shall offer absolute firmness. 
This is brought about by articulation. 
Rings, perforated disks, hooked spheres, 
etc. are bound together in appropriate 
manner into a single entity. Whereas in 
chains for ordinary use only strength and 
pliability come into account, with chains 
as jewels enters another motive, the ar- 
tistic effect. 

“To arrive at this last effect it is not 
so desirable to turn attention to the at- 
traction of a single link as to the good 
rhythmical train of the different kind of 
members by effective change of form, mass, 
and method of treatment. Those chains 
appearing in jewelry are, in so far as they 
are of artistic importance, in general, band- 
chains, in which the front or rear side is 
finished throughout. The arrangement can 
be so carried out that the chain (held hori- 
zontally) is created neutral, that is to 
say similar, above and below, to right and 
left. Here and there chains can be construct- 
ed graduating smaller at the ends; this is 
brought about by making the members 
smaller and smaller. The ends of chains 
receive terminations in the form of agraffes, 
the so-called carabineer hook, and others, 
according to whether they serve as neck 
or girdle chains, or for the suspension 
of watches, pockets, perfume bottles and 
similar articles. In the case of order 
or honor chains, we frequently find heraldic 
and symbolic elements. According to the 
aim, the size and the material differ, as 
whether precious or common metal, fre- 
quently in combination with stones and 
pearls, enamel and niello, as well as filigree 
work, which appears to be especially adapted 
for chains, as it has the appearance of light- 
ness and flexibility.”—Franz Sales Meyer. 








Frank Bartholomew, Franklinville, N. Y., 
is the successor to Albert W. Kelsey. 
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L0 Sausca / bark 


VERY day of the year is 
Mother’s birthday in some home 


in your community. And, be it 

said to the credit of the Amer- 
ican Family, so high does woman stand 
in the regard of those about her here in 
our country that Mother’s birthday is 
in many ways the event of the year for 
her little circle. 


Birthday gifts for Mother are very much 
in the minds of somebody near you all 
the time. 


Somebody is looking to you to help solve 
this gift problem all the days of the 
year. 
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JEWELER BLOCKS SWINDLE 


tion by Baltimore, Md., Merchant 
Bogus Check Passer from 
Being Successful 


BatmmorE, Md. Oct. 1.—Keen and pro- 
ction by a local jeweler prevented 


Careful Ac 


Prevents 


tective a 


jewel , 
ind ring valued at $495 or thereabouts, 


when a suave and somewhat skilful bogus 
check operator attempted to procure the 
ring after presenting a fraudulently certified 
check drawn on the Peoples National Bank 
of Denton, Md., on Sept. 16. The case has 
heen brought to the attention of the police 
and every effort is being made to arrest the 
operator through a country-wide search by 
the W. J. Burns Detective Agency, Inc. 
Business foresight on the part of Arnold 
Rosenfeld, N. Howard St. jeweler, prevented 
the attempted swindle. Charles L. Vietsch, 
assistant manager of the Baltimore office of 
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bank carried no such account as that..of 
R: H. or Dr. R. H. Henderson and that the 
check was bogus and the certification a 
forgery. Mr. Rosenfeld was-not altogether 
surprised. 

The manner in which the check was 
drawn, the certification stamp and the pre- 
text used by the operator indicates, accord- 
ing to detectives, that unusual care was 
taken by the operator to ward off suspicion. 
Detectives say that but for the care exer- 
cised by Mr. Rosenfeld the operator would 
have put his scheme across. 





WAR HERO BURIED 


—y 


Remains of Capt. Albert A. Sercomb, Killed 
in the Argonne, Interred at Milwaukee 
Cuicaco, Sept. 30.—The remains of Capt. 

Albert A. Sercomb arrived in Chicago last 

Sunday from France and were interred at 
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the Burns agency, expressed the opinion that 
the bogus check operator will visit other 
cities and jewelers in particular should be 
on their guard against him. It is probable 


‘that the swindler will yet attempt his trick 


in Baltimore. 

The operator visited Mr. Rosenfeld’s 
store several days before he presented the 
check. He showed Mr. Rosenfeld a letter 
supposediy written by a “Dr. R. H. Hen- 
derson, Denton, Md.,” in which the recipient 
(the operator) was requested to “buy a dia- 
mond ring not exceeding $500 in value.” 
The operator, who introduced himself as 
“Mr. Young,” selected a ring and informed 
Mr. Rosenfeld to lay it aside until “he heard 
from Dr, Henderson.” On his second visit 
the operator informed Mr. Rosenfeld that 
“he had received a check from Dr. Hender- 
son and requested the ring.” 

Mr. Rosenfeld took the check and then 
suggested that “they slip around the corner 
to the bank.” Although the check was pro- 
tectigraphed and apparently certified Mr. 
Rosenfeld deemed it wise to take no chance. 
The operator agreed to accompany Mr. 
Rosenfeld to the Park Bank, Lexington and 
Liberty Sts. The check was presented to 
an official of the bank who immediately 
called up the Denton bank on the long-dis- 
tance telephone. 

A few seconds later the operator sud- 
denly disappeared from the bank. Mr. 
Rosenfeld went to the street to look for him 
but he was nowhere in sight. The cashier 
of the Park Bank was informed by the 
cashier of the Denton bank that the Denton 


BUGUS CHECK USED BY SWINDLER WHO VISITED BALTIMORE JEWELER 





Forest Home Cemetery, Milwaukee, on 
Monday. 

Capt. Sercomb was for many years a de- 
partment manager in the Chicago office of 
the International Silver Co. and one of the 
most favorably known men in the trade here. 
He was among the first men sent to France 
from this country and distinguished himself 
upon several occasions. He was killed 
while commanding Battery “F.” 124th Field 
Artillery in the Argonne offensive on Sept. 
30, 1918. 

For his conduct in this action he was cited 
by both the Commander in Chief and Divi- 
sion Commanders. 








Salesmen in the jewelry and diamond trade 
will be interested in an ingenious product re- 
cently invented by Arthur R. Meyers, presi- 
dent of the National Uniform Co., 12 John 
St. New York, which the inventor has 
named the “Patent Security Safety Wallet.” 
This is intended for carrying valuables upon 
the person and is apparently practical. The 
wallet is worn like a vest and is always 
out of sight. It has two large pockets, 
9x13” into which diamond wallets can be 
placed. As worn the wallet hangs on the 
most sensitive part of the body underneath 
the arms and cannot be tampered with or 
even seen when the coat is worn open, The 
wallets in these pockets can at all times be 
felt with the upper arm, allowing the wearer 
to carry other articles in his hands without 
fear that he is neglecting his valuables. It is 
for this reason that the inventor believes it 
to be indispensable for the needs of salesmen 
in the jewelry trade. 
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Members. of Sterling Silverware Manufac- 
turers’ Association’ Hold Business 
Meeting and Play Golf 


The ‘Sterling Silverware Manufacturers’ 
Association held its bi-monthly business 
meeting at the Sleepy Hollow Country 
Club, Scarborough, N. Y., on Tuesday 
evening, Sept. 20, 1921. The members also 
enjoyed a golf tournament and luncheon. 

The following concerns were represent- 
ed: Alvin Silver Co., by George E. Fahys, 
Jr., C. W. Harman and George E. Fahys; 
Graff Washbourne & Dunn, by Cleveland 
A. Dunn; International Silver Co., by 
George H. Wilcox, H. B. O’Brien, George 
Ohl and Craig Munson; Redlich & Co., by 
F, H. Fretz and George L. Graff; Rogers, 
Lunt & Bowlen, by George C. Lunt; Towle 
Mfg. Co., by W. A. Kinsman; R. Wallace 
& Sons Mfg Co., by C. D. Morris, H. A. 
Norton. The guests included H. H. Ham- 
ilton and H. A. Macfarland. é 

Both morning and afternoon the mem- 
bers played golf upon the links of the Club, 
from which remarkable views of the Hud- 
son and Palisades were obtainable The 
day was ideal and nearly every member 
played 36 holes. 

Luncheon was served at the Golf Club 
house and the dinner in the evening at the 
main Club house, formerly the home of 
Elliot F. Shepard, one of the largest and 
most imposing clubhouses in the world. 

The principal feature during the day was 
the tombstone tournament inaugurated by 
the entertainment committee, which result- 
ed in a victory for George E. Fahys, who 
managed to outlive all of the other con- 
testants and won the trophy offered by the 
R. Wallace & Sons Mfg. Co. for the day’s 
golf. 

After dinner routine business was trans- 
acted. 

The members considered the proposed 
silver sections of the new stamping law, 
and the matter was referred to the com- 
mittee for further consideration and re- 
port. 

A report was received from the commit- 
tee on tariff matters. 

Mr. Lunt, chairman of the special com- 
mittee of the association, reported upon 
the attendance by that committee at the 
annual convention of the American Na- 
tional Retail Jewelers’ Association at Buf- 
falo, and its conference with a committee 
appointed by the retail association for con- 
sideration of matters of interest to the 
trade. A more detailed report of the work 
of this committee will be found elsewhere. 

The members passed a vote of thanks 
to Cleveland A. Dunn, of Graff; Wash- 
bourne & Dunn, through whose courtesy 
the association had been the guests at the 
Club during the day. 








The value of articles obtained by rob- 
bers who sawed their way through an iron 
barred window at the back of the Pike & 
Kramer jewelry store, Dallas, Tex., recent- 
ly, may run between $10,000 and $12,000, ac- 
cording to W. Pike. Estimates of the loss 
are based on jewelry that was in display 
windows and show cases. Seven platinum 


case watches, five diamond rings and other 
articles are missing. Chief of Detectives 
Charles Gunning has assigned several de- 
tectives to the case. 
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BAR PINS 


In novel effects are included in our wonder- 
ful showing of platinum jewelry. We are par- 
H ticularly featuring combinations of sapphires 

and diamonds which are so very popular. 


ESTABLISHED 1652 





TRADE MARK 
REGISTERED 


The Whether you wish a ring, brooch, bar pin, 
icant La Valliere, a pendant watch, a ribbon watch, 
of Quality or in fact anything in platinum diamond jewelry, 
we can submit you liberal assortments. 


Our prices are based on today’s replacement 
costs. 











HAYDEN ‘W:-WHEELER & CO-nc- 
1 Maiden Lane - Factory 72 Spring Street: NewYork. 








October & 1921, 
STARTS SUIT IN EQUITY 


«19 Asks Court to Adjust or Enforce 
— pai in the Clark & Coombs 
Co. which Latter Say Do Not Exist 


ProvivEnce, R. I., Oct, 1.—Clifford G. 
King, who has been sales manager for the 
Clark & Coombs Co., manufacturing jewel- 
rs, 162 Clifford St., this city, for several 
: 3 is the complainant in an equity suit 
ae ines entered in the Superior Court for 
Providence ‘County late last Wednesday 
afternoon, against Arthur I. Clark of Crans- 
ton, R. 1, and the Clark & Coombs Co., of 
which Mr, Clark is alleged to be the con- 

ing owner. 
ge claims to be entitled to a one- 
half interest in the company and asks the 
court to adjust and enforce his rights. 

Harry C. Curtis, who is counsel for Mr. 
Clark and is also acting treasurer of the 
Clark & Coombs Co., however, denies all 
the allegations in the bill of complaint filed 
by Mr. King, and also denies that there is 
any money due by the corporation to Mr. 
King. 

In the bill of complaint Mr. King says 
that Mr. Clark agreed in 1908, in considera- 
tion that King would give up his employ- 
ment and enter the employ of the Clark & 
Coombs Co. that he would make King half- 
owner of the company by transferring to him 
one-half of the shares of stock as soon as 
Clark came into possession of certain shares 
held by members of his family. 

Replying to the agreement, King says 
that he entered the employ of the company 
and continued therein until the present time. 
King says that in 1912 he made an invention 
in which Clark was interested and the 
promises in regard to ownership and con- 
veying to half of the company’s stock were 
renewed by Clark. 


In anticipation that the agreement would 
be carried out he assigned to Clark a half 
interest in the patent for which he had 
applied and gave the exclusive rights to 
manufacture to the Clark & Coombs Co. 
When the patent was issued he assigned it 
to Clark, on June 8, 1912, he says, believing 
that the agreement would be kept. 


King says that he invented and secured 
patents on 2@ other articles, including 
brooches, pins, clasps, ear rings and brace- 
lets, during the period from 1912 to 1919, 
permitting some of these to be issued in 
the joint names of King and Clark, and 
giving the company the exclusive rights to 
make and sell the patented articles, 

It is alleged that Mr. Clark came into 
possession of 750 shares of the capital stock 
of the company but held it for a long time 
without carrying out his agreement to 
transfer any part of it to Mr. King. In 
1920, according to Mr. King’s statement, 
Clark came into possession of the entire 
stock of the company—1,500 shares. 

Mr. King now asks the Superior Court to 
enjoin Clark and the company from manu- 

cturing any of the patented articles covered 
by his patents and to turn over to him all 

€ papers and documents relating to the 
patents ; also to reconvey to him the one- 

f interest in the patents which he had 
conveyed to Clark and to compel the re- 
Spondents to make an accounting of the 
Profits from the manufacture and sale of 
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the articles patented and protecting Mr. 
King’s inventions. 

A writ of attachment has also been served 
in the law action which has also been com- 
menced by Mr. King and covering, it is 
understood, the same transactions named 
in the equity suit. The law action is in 
assumpsit and the damages are placed at 
$250,000 for alleged failure of Mr. Clark 
to turn over the stock in accordance with 
the agreement. While the writ of attach- 
ment in this case has been served, the 
declaration in the law action has not yet 
been filed in court. 

Daniel H. Morrissey is counsel for Mr. 
King in both proceedings. 

About two weeks ago Mrs. Grace M. 
Clark, wife of Arthur I. Clark, filed a 
petition in the probate court at Cranston 
to have herself or some other suitable per- 
son appointed as guardian of the person and 
estate of her husband. This petition was 
heard by Judge C. C. Ball yesterday after- 
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Lewis, daughter of the former owner, in 
charge of the business. 








Imports and Exports of Platinum During 
August 


Wasuinecton, D. C., Sept. 30.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of August, indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $265,072, and the 
total value of the platinum ingots in bars, 
plates, etc., was $33,273. The value of the 
imports of iridium, osmium, etc., in combina- 
tion with platinum, amounted to $30,881. 
During the month we exported unmanu- 
factured platinum to the amount of $13,322 
and manufactures of platinum worth $2,680. 
There was imported $416 worth of plat- 
inum vases, retorts, etc., for chemical use 
for August. The figures are as follows: 
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Death of John Yardley Within coninnnen 187 13,322 2,680 


PHILADELPHIA, Oct. 1—The funeral of 
John Yardley, veteran watch case maker 
of this city who was in business for nearly 
20 years at 727 Sansom St., was held last 
Wednesday afternoon at his late home, 118 
Oswego Ave., Audubon, N. J. Services 
were conducted by the Rev. Dr. Kane, pastor 
of the Logan Presbyterian Church of Au- 
dubon. Interment was made in Harleigh 
Cemetery, Camden, N. J. 

Although he had not been in good health 
for three years, Mr. Yardley was seldom 
absent from his place of business. He 
underwent an operation about three years 
ago and subsequently was stricken with two 
slight strokes. Death was due to apoplexy. 

Mr. Yardley died in harness. He was 
at his place of business on Friday, Sept. 23, 
working at his bench, and died the next 
day at his home. He was 68 years old and 
widely known in the trade. He was in busi- 
ness at 727 Sansom St. for nearly 20 years, 
but in February of this year he moved to 
733 Walnut St. 

Mr. Yardley’s business will be carried on 
at the same address under the name of 
John Yardley Estate, with Mrs. Emily 





Buying Diamonds 


(An editorial in the Chicago Journal of 
Commerce) 

Buying diamonds, so popular during flush 
times, and so fréquently condemned as ex- 
travagance, was unwise for those who could 
not really afford them, but it was better 
buying than that of many other things with 
which spenders  bedecked themselves. 
Diamonds do not wear out. Their market 
value fluctuates from time to time, but they 
always retain a very large per cent of their 
original value, which cannot be said of most 
purchases for adornment or pleasure. And 
diamond owners will work harder to retain 
them than they will for any other extrava- 
gance, 








John Kay, importer and commissioner of , 
diamonds, pearls and precious stones and 
fine watches, 206 Book building, Detroit, 
Mich., has notified his friends and his cus- 
tomers that he has no connection, business 
or otherwise, with any firm, other than his 
own, using the name “Kay.” 
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The News from England 





London Jewelers Displaying Silverware—Diamond Merchant Finds an 
Undesirable Customer—Check Swindlers Visiting Jewelers 




















Lonvon, Sept. 18—Among the retail at- 
tractions for those Americans still in the 
metropolis are the jewelry establishments. 
Through the Burlington Arcade and along 
Bond St. and Regent St. one finds the 
visitors from the “other side” flocking to 
the jewelry window trims. Judging from 
the majority of the London retail jewelry 
displays sterling silver goods are going to 
have quite a vogue here this Winter. Whole 
window trims are devoted to the display of 
silver ware—especially for the table—and 
dinner services, breakfast services, bowls, 
vases, cake stands, candlesticks, bread trays 
and cutlery are priced at values that would 
stagger any but a millionaire. 

*k * * 

How Isaac Weinstein, diamond merchant, 
was bested in a tea-shop deal in East-central 
London, was told at the Guildhall the other 
day. Weinstein became greatly impressed 
with a furrier. He was even more impressed 
with the latter’s luxurious motor-car and 
fine home. So much so, in fact, that he al- 
lowed the man to select jewelry valued at 
néarly $10,000 for his wife during the tea- 
shop confab. Bills that the furrier gave 
were subsequently dishonored and _ soon 
after, Weinstein says, he saw his diamond 
brooch, ring and pendant, in a Strand pawn- 
broker’s shop where it had been pledged for 
$3,500. The furrier is now facing a charge 
of obtaining credit by false pretenses. 

x ok x 

A suburban jeweler was victimized by 
an old trick this week. A young man wished 
to purchase an engagement ring-for which 
he was prepared to pay $250. His choice 
lay between two rings priced at this figure. 
Saying he wanted to inspect them thoroughly 
before choosing he stepped to the doorway of 
the store, held the rings to the light, looked 
quickly over his shoulder at the sales clerk 
as though debating his chances, said “good 
morning,” and dashed out onto the crowded 
sidewalk. The hue and cry was raised but 
he disappeared with the two rings. 

i oe 


The old Clogau gold mine in Wales is to 
be opened up again. The precious metal 
occurs in pockets. Formerly it was worked 
by a company formed 20 years ago, Godfrey 
C. Isaacs, now managing director of Mar- 
coni’s, being chairman. The company did 
well for a time but eventually was recon- 
structed, the property being offered for sale 
in 1911. 

* * x 

A man is in remand here charged with 
confiscating silver from the Kensington 
Palace. He was formerly employed by 
Princess Beatrice and has in his possession 
five silver eggcups and spoons that were 
missed from the Palace. He pledged the 
articles for $7.50, redeemed them and was 
trying to dispose of them again when taken 
up. 

* * * 

A woman who described herself as “Lady 

Mary Cholmondeley” obtained $100 worth 


of jewelry from a Hereford jeweler by 
means of a worthless check. Several retail 
jewelers have been swindled by the woman, 
whose game is to steal check books and 
fill out the amounts as needed for the pur- 
chase of jewelry, which is usually for a 
“daughter-in-law getting married tomor- 
row.” The police in several counties are 
bringing similar charges against the woman, 
who has asked to be allowed to make a 
statement in writing or in private to the 
court. 
x Ok Ok 

The output of gold by the Transvaal pro- 
ducing companies for last month reached a 
total of 711,526 ounces, as compared with 
689,555 ounces for the previous month 
(July). Not since the same month last year 
has the present output been exceeded. At 
the end of July, this year, the number of 
men employed at the mines was 168,152. 
This was a thousand less than was em- 
ployed at the end of last month. During 
August the upward movement in the New 
York exchange was responsible for a re- 
duction in the value of gold accumulated 
from the mines, the price being from 24 
cents to 30 cents below that of the previous 
month’s gold value. 





Reports from the Diamond Markets of 
London, Amsterdam and Paris 

Lonpon, Sept. 19.—Reports from this and 
other centers show that the diamond trade 
in common with other industries is suffer- 
ing from the prevailing business depression. 
There is, however, some improvement in 
this market as compared with conditions a 
few months ago. Mélées in cheap qualities 
and second grade light brown colors are 
meeting with a fair market. The provincial 
trade has been disturbed by the financial 
troubles of some of the Birmingham houses. 
One firm of many years’ standing is involved 
to the sum of £70,000 in which many Lon- 
don firms are interested. 

The death of Max Meier, Hlatton Garden 
pearl and diamond merchant, occurred a 
short time ago. He was well known to 
many American buyers. 





AMSTERDAM, Sept. 18.—Business is re- 
ported to be somewhat better here of late. 
The number of unemployed has, however, 
shown little change as compared with the 
Antwerp market where greater activity is 
reported. Recent conferences have been 
held between the Amsterdam and Antwerp 
committees and the Diamond Cutters’ 
Unions. The condition of the money market 
is still having an influence. Limited busi- 
ness is being done in the cheaper qualities 
of gems. Prices remain firm and dealers 
are optimistic as to the trend in business. 





Paris, Sept. 17.—Conditions here are 
showing a slight improvement over the past 
month. Foreign visitors, among whom are 
gem dealers, have been buying for the au- 
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tumn trade. Most of the business has been 
in medium quality diamonds. Employment 
among diamond workers has also increased, 
especially in the provincial centers, 

The horological trade was much interested 
in an exhibition held under the direction of 
Henri Cluyot, curator of the Gallieara Mu- 
seum. Among the many specimens of rare 
watches was the wedding watch of William 
II of Orange who was wedded to Princess 
Mary of England. This watch is beauti- 
fully enameled and depicts classic subjects. 
It is kept in the museum at Amsterdam but 
was loaned by the Dutch government for 
the exhibition. 








Philadelphia Jeweler Charges Four Members 
of Bankrupt Brokerage Firm with 
Embezzlement 


PHILADELPHIA, Pa., Sept. 30.—Abraham 
Sickles of M. Sickles & Sons, wholesale 
jewelers, 900 Chestnut St., a former cus- 
tomer of the bankrupt brokerage firm of 
Chandler Bros. & Co., 1338 Chestnut St., 
has sworn out warrants for four members . 
of the defunct firm, 

Mr. Sickles, who lives at the Majestic 
Hotel, Broad and Gerard Ave., charges the 
bankers with embezzlement, conspiracy and 
fraudulent conversion growing out of the 
purchase of a block of stock from Chandler 
Bros. & Co. The charge upon which the 
warrants were issued is that on Nov. 24, 
1920, Mr. Sickles bought outright 100 shares 
of the Swift International, paying $2,730. 
He avers that the shares were not delivered 
and that a dividend of $240 on the shares 
was collected by the brokerage house and 
not turned over to him. 

Warrants for Frederick T. Chandler, Jr., 
Earl Mendenhall, Lewis E. Waring and E. 
L. Little, members of the firm, were issued 
by Magistrate Carney at 1429 Spring Garden 
St. yesterday. 

To-day Chandler appeared before Magis- 
trate Carney with his counsel, Edwin J. 
Gilfillan. It was said that Mendenhall was 
on his way to this city from his ranch in 
Wyoming and Mr, Gilfillan accepted service 
for him. As yet warrants have not been 
served on Waring and Little. 

No testimony was taken today as Mr. 
Sickles or his counsel were not present. 
Bail was fixed in the amount of $1,500 
each for the men for a preliminary hearing 
Oct. 7. 

Following the hearing the banker said he 
knew nothing about the charges brought by 
Mr. Sickles against him and his partners. 

“I don’t know anything about the situ- 
ation,” he said, “because I have not gone 
over our books since we closed our doors 
on July 25.” 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 

London U.S.Govt. Standard 
Date. Official. Assay Bars. Price. 
i, ee ee 43% 74% 99% 
Sept. 2Scc was eds’ 43% 73% 99% 
SO, 2k ea cen 43% 73% 994% 
SOGG SOs isiccnes 42% 73 991% 
ORS Bivcanintcize 42% 73% 9914 
CRE: Se 42% 72% 991% 
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Marking of Merchandise for Canada 





Text of the Regulations Under Customs Tariff Amendment Providing for Stamp- 
ing of Imported Goods With the Name of the Country of Orgin— 
Operation of the Provisions Postponed Until Dec. 31, 1921. 














So many inquiries have been received as 
to the marking of goods imported into Can- 
ada that we publish herewith the following 
memorandum issued by the Canadian De- 
partment of Customs and Excise, Aug. 4, 
1921, containing regulations regarding the 
method to be employed in marking or stamp- 
ing goods imported into Canada. 

(It should be noted that the operation of 
the provisions of the Customs Tariff Amend- 
ment Act, 1921, which relate to the marking 
of imported goods, has been postponed until 
Dec. 31, 1921). 

Regulations 

“1, The law applies to ‘all goods imported 
into Canada’ and consequently includes 
goods originated in the United Kingdom, 
British colonies, and British possessions. 

“2. The country of origin of a manufac- 
tured article may be the country in which 
the article has been finished by a substantial 
amount of labor amounting to not less than 
one-fourth of the cost of production of such 
article in condition imported. 

“3. Goods entered for immediate exporta- 
tion or in transit through Canada are not 
required to be marked. 

“4, When imported goods are found to be 
not legally marked, the Appraiser will note 
the fact on the invoice and the additional 
duty shall be levied accordingly. 

“5. The Appraiser will report all articles 
(and packages as hereinafter provided for) 
not properly marked to the Collector, who 
will notify the importer to re-deliver the 
unexamined package or to arrange to mark 
the same and their contents under Customs 
supervision. 

“6. The importer may be permitted to 
mark examined packages and their contents 
in Customs warehouse, or arrange for the 
marking of same under Customs supervision 
on the premises of importer. 

“7, Whether the marking found on goods 
in condition imported is as nearly indelible 
and permanent as the nature of the goods 
will permit is a question of fact to be de- 
termined in each instance by the Collector, 
subject to the decision of the Commissioner 
of Customs and Excise. 

“8. If the importer fails to mark goods 
when called upon to do so by the Collector, 
the Collector may require the same to be 
exported, and in default thereof, the goods 
shall be treated as unclaimed, dating from 
time of importation, and if sold must be 
sold on condition that they be marked by 
the purchaser under Customs supervision. 

“9. Goods not susceptible of permanent 
marking may be stamped or labelled for 
purposes of delivery. 

“It will be found that while certain kinds 
of goods, as for example, chinaware and 
porcelain, are capable of being permanently 
and indelibly marked in the process of manu- 
facture, it is commercially impracticable to 
so mark them afterwards. 

“Goods of this class, if not so indelibly 
marked in condition imported, will be sub- 


ject to the additional duty as provided, but 
may be released upon being marked by the 
importer in a manner as nearly permanent 
or indelible as the nature of the article will 
permit, as for example, by gummed labels 
or rubber stamp. 

“10. Where articles themselves incapable 
of being marked without injury are im- 
ported in bands, wrappers, or containers, 
or on cores, or spools, such bands, wrap- 
pers, containers, cores or spools shall be 
marked so as to indicate the country of 
origin. 

“11. Imported containers or wrappers in- 
tended to be filled with or used upon do- 
mestic products are to be marked as re- 
quired by the Act, but in order to avoid the 
possibility of origin other than Canadian 
being imputed to domestic products sold in 
such imported containers or wrappers be- 
cause of the marking of the latter, the words, 
‘Container (or wrapper) made in 
sleleetrass ’ shall be used. 


“Tt will not constitute a non-compliance 
with the Act, however, so as to involve the 
levy of the additional duty, if the word 
‘Container’ or ‘Wrapper’ as provided in the 
preceding paragraph be not used in the 
marking of goods as imported, but, before 
release from Customs, this additional mark- 
ing will require to be done. 

“12. The name of the country of origin 
is required to be the English or French 
name of such country. Hence, for example, 
the use of the word ‘Nippon,’ which is the 
Japanese word, the English equivalent of 
which is ‘Japan,’ will not constitute a legal 
indication of country of origin on Japanese 
merchandise. 

“13, The name of a city, Province, State, 
Department or other division of a country 
of origin will not be regarded as an indica- 
tion of country of origin as required by the 
Act. 

“For example, ‘Made in Saxony,’ will not 
be accepted as a compliance with the Act, 
Saxony being a part of the country known 
as ‘Germany,’ nor will ‘Made in Massachu- 
setts’ be sufficient, that being one of the 
States of the country known as the ‘United 
States of America.’ 

““Made in U. S. A.’ will be accepted as 
a sufficient indication of ‘United States of 
America’ as country of origin. 

“ Made in England,’ ‘Made in Scotland’ or 
‘Made in Ireland,’ will, notwithstanding the 
above general regulation, be accepted as 
sufficient indication of ‘The United Kingdom 
of Great Britain and Ireland’ as country of 
origin. 

“14. Fabric gloves are in the opinion of 
the Department capable of being marked 
without injury either by stamping or by 
means of gummed labels on the inside of 
the wrist, where the brand or trade mark 
usually appears. 

“15. Hosiery may be so marked upon the 
foot where the brand or trade mark usually 
appears. 
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‘16, Cloth and material in the web or roll 
capable of being marked without injury 
shall be so marked with indication of coun- 
try of origin upon each three yards thereof, 
and in case of carpets upon each five yards 
thereof. 

“17, The cases, dials, and movements of 
watches and clocks, whether or not assem- 
bled or attached, shall separately have coun- 
try of origin cut, engraved, die-sunk, printed 
or painted thereon conspicuously and indel- 
ibly. This marking may be on inside the 
case, the face of the dial and the plate of 
the movement. 

“18. The following goods will not be re- 
quired to be marked with the indication of 
country of origin, viz: 

“Metallic goods which are not intended 
for sale to the consumer in the condition im- 
ported but which are merely raw material 
for use in the manufacture of articles in 
Canada; crude rubber, crude clay, hides and 
skins, raw furs, corkwood unmanufactured, 
marble and stone in the rough, broom corn 
and bristles, fibre, rags. 

“Partly manufactured materials to be 
further manufactured or finished in Canada 
before passing to the consumer. 

“Completely manufactured parts for in- 
corporation into articles of Canadian manu- 
facture before passing into use by a con- 
sumer ; or 

“Partly or completely manufactured parts 
for use as repairs to articles made in Can- 
ada or imported and already indelibly 
marked with other country of origin. 
«“Provided that there shall be incurred in 
‘Canada at least 25 per cent of the total 
cost of production of the article going into 
consumption in Canada into the manufacture 
or construction of which such raw material 
or partly or completely manufactured parts 
shall have entered. 

“And provided that.every entry at Cus- 
toms of goods as described in this Section 
a statement shall be placed by the importer 
certifying to facts sufficient to classify the 
importation within the provisions of this 
section. 

“19, The statute requires that the country 
of origin be indicated in the marking. Hence 
the word ‘made,’ ‘produced,’ or ‘grown’ may 
be used in the marking to suit the circum- 
stances. 

“Additional rulings and regulations issued 
from time to time by the Department will 
be communicated to Collectors by circular.” 








Business Troubles. 





A voluntary petition in bankruptcy has 
been filed by Hyman Goldstein, Waterbury, 
Conn. 

A voluntary petition in bankruptcy has 
been filed by Schuller & Richardson, Drum- 
right, Okla. Assets are possibly $4,000. 

M. Moskovitz, Akron, O., has filed a 
voluntary petition in bankruptcy. The lia- 
bilities are said to be about $16,000 and the 
assets about $5,000. 

Louis Lefkoe, Philadelphia, Pa., is offer- 
ing a settlement at 40 cents on the dollar of 
which 35 cents is cash and 5 cents payable 
Jan. 1, 1923. The nominal assets are $169,- 
286 subject to a shrinkage of about 30 per 
cent. The liabilities are $137,114 plus liabil- 
ities on endorsements amounting to the sum 


of $30,000. 
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The Smoot Sales Tax Before the Senate 








Utah Senator Offers His Amendment to the Upper House’s Tax Bill That 
Seeks to Abolish All Discriminatory or “Nuisance” Taxes and Put a 
Three Per Cent Levy on All Manufactures 
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WasHINGTON, Sept. 30.—In the Senate 
to-day Senator Smoot, Republican, Utah, 
formally offered his proposal for a three 
per cent. sales tax on manufacturers in all 
lines of industry. Mr. Smoot explained that 
this would be a substitution for “all of the 
various war taxes, the excise taxes, on 
jewelry and other lines, luxury taxes, stamp 
taxes, capital stock tax, transportation, tele- 
graph and insurance taxes, the taxes on soft 
drinks, ice cream, cosmetics, admissions and 
dues and all of the other ‘fifty-seven varie- 
tie’ of obnoxious, discriminatory forms 
of taxation,” which would be repealed on 
next Jan, 1 under a series of amendments 
to the Revenue Revision Bill offered by the 
Senator. 


He also proposed a repeal of the excess 
profits tax as of last Jan. 1 instead of on 
next Jan. 1, as planned by both the House 
and the Senate Finance Committee. Under 
his amendments the corporation income tax 
would remain at 10 per cent., but there 
would be no change in the present tobacco, 
liquor and inheritance taxes. 

The sales tax amendment read: 


“That in addition to all other taxes 
there shall be levied, assessed, collected 
and paid upon every commodity manu- 
factured or produced when sold, leased 
or licensed for consumption or use 
without further process of manufacture, 
a tax equivalent to three per cent. of 
the price for which such commodity is 
sold, leased or licensed; such tax to be 
paid by the manufacturer or producer.” 


“It should be noted,” said Senator Smoot, 
“that as the tax is imposed only when 
articles are sold ‘for consumption or use 
without further process of manufacture’ 
that the tax will be non-cumulative in effect 
and will give the integrated business no 
advantage over the disintegrating business. 
There will be but one tax. If a commodity 
is sold for consumption or use in a further 
process of manufacture no tax will be im- 
posed. For example, crude oil sold for fuel 
would be taxable, but if sold to a refinery 
for the making of gasoline or like coms 
modities would not be taxable. 

“The yield of this tax has been carefully 
estimated and approved by one of the fore- 
most economists in the country, Prof. 
Charles J. Bullock of Harvard, to produce 
during the calendar year 1922 $759,756,000. 
Conservatism has been exercised throughout 
this estimate. The yield will undoubtedly 
be close to $1,000,000,000, but the figure 
given is more than ample to provide the 
tevenue which will be lost by the repeals 
which I propose.” 

Senator Smoot’s various amendments to 
the tax bill read as follows: 


“TITLE 11I.—EXCESS PROFITS TAX REPEAL. 


_ “Sec. 300. Title III of the revenue act of 1918 
is repcaled to take effect January 1, 1921.” 

Page 167, line 20, to page 175 inclusive, strike 
out said page 167, beginning with line 20, to and 


including page 175, and insert in place thereof the 
foliowing: 
REPEALS, 

“Sec. 500. Title V of the revenue act of 1918 
is repealed to take effect January 1, 1922.” 

Pages 176 to and including page 180, line 7, 
strike out all of said pages 176 to 179, inclusive, 
and page 180, lines 1 to 7, inclusive, and insert 
in place thereof the following: 

“TITLE V1.—REVERAGE TAX REPEAL. 

“Sec. 600. Sections 628 to 630, inclusive, of 
Title VI of the Revenue Act of 1918 are repealed, 
to take effect January 1, 1922.” 

Page 190, line 18, to and including page 196, 
line 7, strike out said pages 196 beginning with 
line 18 to and including page 196, line 7, and 
insert in place thereof the fcllowing: 


“TITLE VIII.—ADMISSION AND DUES TAX REPEAL. 

Sec. £00. Title VITI of the Revenue act of 
1918 is repealed, to take effect January 1, 1922.” 

Page 196, line 8, to and including page 211, line 
14. Strike out said pages 196, beginning with: line 
8. to and including page 211, line 14, and insert in 
place thereof the following: 

“TITLE IX.—MANUFACTURERS’ AND PRODUCERS’ TAX, 

“Sec. 900. That in addition to all other taxes 
there shall be levied, collected, and paid (a) upon 
every commodity manufactured or produced when 
sold; leased, or licensed for consumption or use 
without further process of manufacture, a tax 
equivalent to 3 per cent. of the price for which 
such commodity is sold, leased, or licensed; such 
tax to be paid by the manufacturer or pro- 
ducer; and (b) upon every commodity manufac- 
tured or produced in a country other than the 
United States, when imported into the United 
States for consumption or use without further 
process of manufacture, a tax equivalent to 3 per 
cent. of the value at port of entry cf such com- 
modity, such tax to be paid by the importer. 

“Src. 901. (a). That this title shall not apply to 
sales, leases, or licenses made during any year in 
which the total price for which the taxable sales, 
leases, or licenses are made does not exceed $6,000, 
nor to sales of refined gold or silver. 

“(b). Ifany manufacturer, producer, or importer 
of any commadity taxable under this title custom- 
arily sells, leases, or licenses such commodity both 
at wholesale and retail, the tax in the case of any 
commodity sold, leased, or licensed by him at 
retail shall be computed on the price for which 
like commodities are sold, leased or licensed 
bv him at wholesale; or if sold, leased, or licensed 
by him at retail only, the tax shall be computed 
on the fair market price at which like commodities 
are customarily sold, leased, or licensed at whole- 
sale. 

“(c). If any person who manufactures, pro- 
duces, or imports any cominedity taxable under 
this title (1) sells, leases, or licenses such com- 
modity to a corporation affiliated with such person 
within the meaning of Section 240 of this Act, at 
less than the fair market price obtainable therefor, 
the tax thereon shall be computed on the basis of 
the price at which such commodity is sold, leased, 
or licensed by such affiliated corporation; and 
(2) if any such person sells, leases, or licenses 
such commodity whether through any agreement, 
arrangement, or understanding, or otherwise, at 
less than the fair market price obtainable therefor, 
either, first, in such manner as directly or in- 
directly to benefit such person or any persen di- 
rectly or indirectly interested in the business of 
such person, or second, with intent to cause such 
benefit, the amount for which such commedity is 
sold, leased, or licensed shall be taken to be the 
amount which ‘would have been received from the 
sale, lease, or license of such commodity if sold, 


leased, or licensed at the fair market price 
obtainable therefor. 
““(d). Every individual, firm, or corporation 


liable for any t2x imposed under this title shall 
make monthly returns under oath in duplicate and 
pay the taxes imposed by such title to the collector 
for the district in which is located the principal 
place of business. Such returns shall contain such 
information snd be made in such time and place 
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and-in-such manner as the-commissioner, with the 7 
approval of the Secretary, may by regulation pre- 
scribe. 

“(e). Taxes levied under this title shall, without 
assessment by the commissioner or notice from the 
collector, be due and payable to the collecter at 
the time fixed for filing the return. If the tax 
is not paid when due there shall be added as part 
of the tax a penalty of 5 per centum, together with 
interest at the rate of 1 per centum for each full 
month, from the time when the tax becomes due. 

“Sec. 902. (a). That the taxes imposed by 
this title shall not apply to sales, leases, or licenses 
made by (1) the United States; (2) any foreign 
government; (3) any State or Territory or politi- 
cal subdivision thereof, or the District of Colum- 
bia; (4) any hospital; (5) Army or Navy commis- 
saries and canteens; or (6) any corporaticn organ- 
ized and operated exclusively for religious, chari- 
table, scientific, or educational purposes, no part 
of the net earnings of which inures to the benefit 
of any private stockholder or individual; or (7) 
any public utility. 

“(b). The tax imposed by this title shall not 
apply to sales, leases, or licenses of any article 
taxable under Title VI of the Revenue Act of 
1918 (except sections 628 and 630) or Title VII 
of this act. 

“(c). The taxes imposed by this title shall not 
apply with respect to articles sold, leased or 
licensed for export and in due course so exported. 

“Sec. 903. That in the case of any erroneous 
payment of any tax imposed by this act, any per- 
son making such erroneous payment may take 
credit therefor against taxes due upon any subse- 
quent return. 

“Sec. 904. That the provisions of this title shall 
become effective on and after January 1, 1922. 

“Sec. 905. Title IX of the Revenue Act of 
1918 is repealed, to take effect Jan. 1, 1922.” 

Page 211, line 15 to and including page 212, 
line 11, and page 212, line 13 to and including 
page 222, line 2, strike out from page 211 be- 
ginning with line 15 to page 212 line 11, inclusive. 
Also from page 212 beginning with line 13, to page 
222. line 2, inclusive, and insert in place thereof 
the following: 

“Src. 1000. Sections 1000 to 1005, inclusive, of 
the Revenue Act of 1918 are repealed.” 

Page 222, line 3, strike out the words “Sec. 
1004” and insert in place thereof the words “Sec. 
1001.” 

Page 228, line 17, strike out the words “Sec. 
1005” and insert in place theeof the words ‘Sec. 
1002.” 

Page 230, line 16, strike out the words “Sec. 
1006” and insert in place thereof the words “Sec. 
1003.” 

Page 231, line 22, to and including page 249, 
line 2, strike out all of said pages 231, line 22, 
to page 249, line 2, inclusive, and insert in place 
therecf the following: 

“TITLE XI.—STAMP TAX REPEAL. 

“Sec. 1100. Title XT of the Revenue Act of 
1918 is repealed, to take effect January 1, 1922.” 

Page 292, strike out lines 7, 8, 10 to 15, in- 
clusive, 18, 19 and 21. 

Page 292, strike out line 20 and insert in lieu 
thereof: 

“Sections 1006, 1007 and 1008 of Title X (being 
the so-called narcotic taxes).” 


WasuHIncTon, Oct. 3—Senator Harry 
New, of Indiana, one of the Republican 
leaders of the Senate closely associated with 
the Harding administration, declared him- 
self unqualifiedly in favor of the adoption 
of Senator Smoot’s sales tax plan. “There 
is a strong and growing sentiment on the 
Republican side in favor of the substitution 
of Smoot’s plan for the pending tax meas- 
ure,” Senator New said. “I myself am 
doing all I can to further that sentiment, 
for I think Senator Smoot has formulated 
the right kind of a plan for the simplifica- 
tion of our present complicated and onerous 
tax system.” 

Considerable significance was attached to 
Senator New’s declaration because of his 
intimate relations with President Harding. 
It was also stated that the President is 
strongly inclined to pursue a policy of 
“hands off’ in the tax situation, 
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- McFadden Bill “Advocates Again Active 





Senators From Mining States Send Resolutions to the Secretary of the Treas- 
' ury Urging Him to Endorse the Bill—Jewelers Vigilance Committee at Work 








WasHINcTON, Oct. 1—The McFadden 
gold excise bill which has been peacefully 
slumbering for many weeks, bobbed up 
again yesterday when a resolution, signed 
by over 26 members of the Senate, was 
presented to Secretary of the Treasury Mel- 
fon urging him to indorse the McFadden 
pill. It is significant that only Senators who 
represent mining States, signed the resolu- 
tion. There were Senators Oddie, of Ne- 
yada; Bursum, of New Mexico; McNary of 
Oregon; Phipps, of Colorado; Cameron, of 
Arizona; Nicholson, of Colorado; Sterling 
and Norbeck, of South Dakota; Shortridge 
and Johnson, of California; Gooding and 
Borah, of Idaho; Myers and Walsh, of Mon- 
tana; Jones, of New Mexico; Ashurst, of 
Arizona; Pittman, of Nevada; Kendrick, of 
Wyoming; Stanfield, of Oregon; Jones, of 
Washington; Poindexter, of Washington, 
and Ladd, of North Dakota. 

After a preamble which rehashes the rea- 
sons urged by the mining interests for a sub- 
sidy to stimulate gold mining the resolutions 
presented by these senators goes on to say: 

“RESOLVED, That the undersigned, mem- 
bers of the United States Senate, urge upon 
the Secretary of the Treasury the signifi- 
cance of his reply to Chairman Fordney in 
determining the status of the gold mining in- 
dustry, which is vitally important to the 
maintenance of the gold standard and the 
financial security of the nation; and be it 
further 

“RESOLVED, That if upon the analysis of 
the Secretary of the Treasury reasons can- 
not be definitely assigned for opposing the 
provisions of H. R, 5025, the Secretary is 
requested to endorse the same in order to 
expedite the action of the House and permit 
the bill to be considered by the Senate; and 
be it further 

“ResotveD, That if the Secretary of the 
Treasury has specific reasons for opposing 
the provisions of H. R. 5025, he is hereby 
urgently requested to formulate a proposal 
for enactment by Congress First, to protect 
the gold mining industry from destruction, 
which is a serious matter irrespective of the 
fact that its operation is necessary as the 
basis of our monetary system; and, second, 
in anticipation of the heavy foreign drain 
upon our gold reserve, to provide for aug- 
menting said reserve from sources of do- 
mestic production and thereby lessen the 
need for the further and extensive curtail- 
= of credit which otherwise would re- 
sult.” 

Secretary Mellon is known to be opposed 
to the McFadden bill, but has not indicated 
what he will do in reference to the latest 
resolution. 





Information that these Senators had sent 
tesolutions to the Secretary of the Treasury 
came to the Gold Committee of the Jewel- 
ers’ Vigilance Committee some time ago, at 
which time Chairman Niemeyer of this com- 
mittee sent a telegram to Secretary Mellon 
talling attention to the arguments against 
the McFadden bill that had already been 





presented to Congress and asking that the 
Jewelers’ Committee be informed if the 
Secretary had changed his attitude toward 
the bill. Also that if his answer to the 
resolutions be not confidential or of record 
that a copy of it be forwarded to the Jew- 
elers’ Vigilance Committee. 

Chairman Niemeyer reported this to the 
directors of the Jewelers’ Vigilance Com- 
mittee at the meeting held in New York 
Wednesday last. 








DEATH OF LOUIS W. CLARKE 





Member of Staff of “Manufacturing Jeweler” 
Passes Away After 28 Years With 
That Journal 

Provivence, R. I., Oct. 1.—Manufactur- 
ing jewelers of this city and the Attle- 
boros, as well as others identified with co- 
ordinate branches of the jewelry industry. 
learned with much sorrow of the death of 
Louis W. Clarke, for 28 years associated 
with: The Manufacturing Jeweler, as an ad- 
vertising solicitor and special writer. Com- 
ing into the newspaper field and the jewelry 
industry when past middle life, he made a 
study of the history of the industry and 
recovered and compiled much valuable data 
concerning the beginning of this great in- 
dustry that will remain as a testimonial to 
him for years to come. 

Quiet, unassuming, unostentatious, Louis 
Clarke was a man who made friends and 
kept them. He was honored and esteemed 
by those who knew him best and respected 
by everyone. He enjoyed to an almost un- 
limited degree the confidence of the business 
men of the trade and had in his keeping 
many trade secrets that would have caused 
grave disaster to more than one concern 
had that confidence been violated. His 
career was a checkered one and had he 
been possessed of the ordinary amount ot 
selfishness, self-interest and worldliness that 
is innate in the average man, he certainly 
would have reaped a rich harvest of this 
world’s goods. 

Mr. Clarke was born in Coventry, R. I, 
of an old Quaker family and celebrated his 
79th birthday on Aug. 27. When a boy 
he came to Providence and graduated from 
the Providence High School in 1862 and 
then entered the employ of the Providence 
Journal, where for a year he was connected 
with the circulation department. This con- 
nection was followed by four years with 
the extensive textile corporation of A. & 
W. Sprague Co., where he was employed 
as bookkeeper. He then took a year’s 
course in the Bryant & Stratton School of 
commercial forms. 

Early in life he showed inclination to be 
a promoter and the Providence Board of 
Trade, now the Providence Chamber of 
Commerce, was the result. He assisted in 
organizing that association and was made 
its first secretary in 1868. At about this 
time he became interested in telegraphy. He 
mastered the instrument and devoted so 
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much time to experimenting that when Alex- 
andép"Gfaham*came here to interest busi- 
ness men in his telephone, Mr. Clarke joined 
in the undertaking to promote the proposed 
system and had charge of the stringing and 
adjusting of the first wires used in this city. 
After the installation of the lines, Mr. 
‘Clarke was the first to operate the telephone 
in this city. 

For the interest that he displayed he was 
made manager of the first telephone office 
opened in the city. After working at this 
he ventured for a time into the electric busi- 
ness, and eventually opened a place of busi- 
ness in the old Barnaby block. With the 
destruction of the building by fire in 1890 
his place of business was wiped out, and 
with it his savings of more than 45 years, 
since he carried no insurance. 

Following the fire Mr. Clarke took up 
an entirely new line of activity, identifying 
himse'f with J. A. & R. A. Reid, publishing 
house, as an advertising solicitor. This work 
he pursued until 1893 when he became 
affiliated with The Manufacturing Jeweler, 
which he continued to serve until his death. 
He had been in failing health for more than 
a year, but on Tuesday morning, Sept. 20, 
he was stricken with an apoplectic shock 
and relapsed into unconsciousness and died 
last Monday. 

Mr. Clarke was prominent in the Inde- 
pendent Order of Odd Fellows and for 28 
years was secretary of Mount Pleasant 
Lodge, of which he was a Past Noble Grand 
and was also a Past Grand Master of the 
Grand Lodge of Rhode Island. 

Besides his widow, he is survived by a 
daughter, two sons and a sister. 








MEET AT NEW BEDFORD 
Members of Hollow-Ware Manufacturers’ 
Service Bureau Hold Business Session 
and Enjoy Outing 


New Beprorp, Mass., Sept 24,—The 
Hollow-ware Manufacturers Service Bureau 
held its regular monthly meeting at the New 
Bedford Hotel yesterday. Many Bostonians 
attended the meeting, which was held in this 
city, instead of in New York as usual, 
through the efforts of Frederick R. Fish. 
general manager of the Pairpoint Corpora- 
tion, who has been president of the bureau 
for the last three years. The object in 
having the gathering here was to combine 
the business session with an annual outing. 
About 50 delegates were present, when 
subjects of paramount interest were dis- 
cussed. 

After business had been dispensed with 
the company journeyed in automobiles to 
Remington’s, at Hix Bridge, Westport, 
where a special clambake was served. The 
party then returned to New Bedford and 
visited the principal points of interest, in- 
cluding the rooms of the Old Dartmouth 
Historical Society. It was the first visit 
of many of the members who consequently 
stayed over for several days to enjoy auto- 
mobile rides to places of interest in and 
around the city. 





An attempt was made recently to break 
into the store of Dory H. Leedy, Butler, O. 
The thieves were frightened off before they 
could obtain any loot. 
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Have You Seen the Ramsay Cut? 


We Have in Stock All Sizes of Calibre in 
ORIENTAL SAPPHIRES AND RUBIES 
Also 


FANCY SHAPES 
LAPIDARY WORK FOR THE TRADE 


ALBERT RAMSAY & CO. 


DIAMOND AND ORIENTAL STONE 


IMPORTERS 


AND 


GEM CUTTERS 
39 West 32nd St. N. Y. City 


SUITE 1610-1616 
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Cablegrams “Rubylite” New York Telephone Penn. 2528 





























ANTWERP AMSTERDAM LONDON 


EDUARD VAN DAM 


CUTTERS OF 


DIAMONDS 


Gems of Standard Van Dam Cutting 
Diamonds of Every Size and Grade 
Ask Us for Diamond Service 











41-43 Rue Lamoriniere 55 Ruysdaelstraat 19-20 Holborn Viaduct E. C. 


437 FIFTH AVE. wei seo «6 ~INNEW YORK 
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BAIL BONDS FORFEITED 





1 f r 
Two Alleged Members of “Italian top” 
Fail te Appear in Brooklyn Court to 
Answer Charges of Attempted 
Grand Larceny 
A bail bond -of $5,000 was forfeited last 
Thursday when Frank Bonfiglio failed to 
appear in the Williamsburg Plaza Court, 
Brooklyn, N. Y., to answer to a charge of 
attempted grand larceny. Angelino Bon- 
figlio, wife of Frank Bonfiglio, also for- 
feited a bond of $2,500 when she failed to 
put in an appearance at the same court to 
answer to a similar charge. The only 
alleged member of the so-called “Italian 
mob” of sneak thieves who appeared in 
court last Thursday was Frank Caputo, 
whose bail was increased from $3,500 to 
$5,000. He was held for the grand jury 
on a charge of attempted grand larceny. 
The above named trio was arrested last 
month in the jewelry store of F. Holt- 
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alias “Kaffo.’ On June 7, 1913, according 


;to the police, hegwas ,agrestedyin Philadel- 


phia on a charge of grand lardeny, but the 
case was later discharged. He was again 
taken into custody in New York on May 
16, of the same year on a charge of grand 
larceny, but on this occasion failed to ap- 
pear for trial and forfeited a $250 cash bail. 
He was again arrested in New York on 
March 27, 1914, on a charge of grand 
larceny and three days later was sent to 
Sing Sing prison for a term of not less 
than four years and two months nor more 
than eight years and four months. 








ANOTHER TRUNK STOLEN 


Jewelry Salesman Robbed of His Baggage 
Check and Samples Claimed by the 
Thief Before Loss Is Discovered 
Cuicaco, Oct. 1—According to a story 
going around Chicago this week, another 
salesman has lost his samples, due to a 














FRANK BONFIGLIO, ALIAS “KAFFO,” WANTED TO ANSWER SEVERAL CHARGES 


hausen, Inc., 888 Manhattan Ave., Brooklyn, 
N. Y., as the result of a warning issued by 
the Jewelers Security Alliance. Their 
actions, it is claimed, were similar to those 
described in a warning sent out by the 
Alliance. Caputo was accompanied by a 
boy who it is alleged had taken a tray 
of jewelry from one of the showcases be- 
fore he was detected. The boy was not 
arrested, but Bonfiglio, his wife and Caputo 
were taken into custody. 

Since being released on bail last month 
Bonfiglio, it is claimed, endeavored to get 
into Canada but at Buffalo. N. Y., clashed 
with the police. As the result of a gun fight 
Bonfiglio received a wound in one of his 
legs and was taken to the Columbia Hos- 
pital. There a guard was placed over him 
but one night last week the prisoner, with 
the aid of several sheets, managed to escape 
through one of the windows. He has not 
been seen since. Angelina Bonfiglio, an at- 
tractive woman, is also being sought. 

Both Bonfiglio and his wife are now 
fugitives from justice and are wanted by 
the Brooklyn police. In Buffalo the au- 
thorities want Bonfiglio on a charge of 
attempted assault. 

Bonfiglio, whose photograph appears here- 
with, has a criminal record and is 
known as “Gioviano Verdi,” alias “Raff” 


trick that was played on him by which 
his baggage check was stolen and the trunk 
which he had previously shipped, was col- 
lected by the thief before the loss of the 
check was discovered. 

One local paper in Chicago published a 
wild story of this loss saying that the sales- 
man had been robbed by a pretty girl with 
whom he had become acquainted. But ac- 
cording to information obtained by a 
JEWELERS’ CIRCULAR’ representative, the 
pretty girl story was the figment of a news- 
paperman’s imagination. 

From what could be learned, it seems the 
jewelry trunk was lost by a salesman named 
Ahrons, representing an eastern house, who 
had formed a friendship with a salesman 
who had rooms on the same floor with him. 
The jewelry salesman had obtained his 
ticket for railway and a check for his trunk 
and this other salesman had known of it. 
When the jewelry salesman discovered the 
loss of his trunk check, suspicion pointed to 
the other man because he had disappeared. 

It was learned that the trunk had been 
claimed and rechecked at the station, Fri- 
day, about 7 A. M., but further trace of it 
has been lost temporarily, though detectives 
are now on the case. 

The value of the jewelry in the trunk is 
said to. be between $15,000 and $25,000. 
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- DEATH OF JAMES GASKELL 


My, | 
New York Pearl Dealer Succumbs to an 
Attack of Stomach Trouble 


After an illness of two months James 
Gaskell, member of the firm of B. B. & J. 
Gaskell, dealers in pearls, 320 Fifth Ave., 
New York, passed away last Friday at his 
home in Plainfield, N. J. Burial took place 
last Monday morning in Hillside Cemetery, 
Plainfield. Death was caused by stomach 
trouble. 

James Gaskell was born 75 years ago in 
Liverpool, Eng., where he received his early 
education. He learned the jewelry business 
at Liverpool and in his early 20’s came to 
this country and settled in New York. After 
his arrival here Mr. Gaskell obtained a 
position with Tiffany & Co. and remained 
with that concern for 35 years. About 15 
years ago he entered the pearl business. 
with a relative under the style of B. B. & 
J. Gaskell, and was still an active member 
of the concern when he died. 

Mr. Gaskell was a member of the Royal 
Arcanum for 35 years and also a trustee 
of the Philadelphia Council..of the order 
for 25 years. 

During his long connection with the trade 
Mr. Gaskell made many friends who will 
learn with deep regret of his passing. He 
was well known and popular in social 
circles in Plainfield and also in Brooklyn, 
N. Y., where he formerly resided. 

Deceased is survived by a daughter, two 
sons and several grandchildren. 











Style and Characteristic 





HERE is much of the indefinite in many 

minds as to the intent of the word 
“style” and wherein style differs from 
“characteristic.” A beautiful analysis of 
the difference in qualifications appears in 
Emile Bayard’s “L’Art de Reconnaitre les 
Styles.’ He says: 

“Some have employed the term character- 
istic as synonymous with the word style. 
It is a confusion to be avoided for the fol- 
lowing reasons. We have seen the ancients 
writing on tablets or abaci covered with 
wax or even with sand and from that is 
derived the word style and even stylet. 
The stylet or style was the pen of the an- 
cients, and the figures traced, by the drvyo¢ 
on the abacus or tablet was called in Greek 
xaparrns. This etymology permits us to 
establish the capital distinction that sepa- 
rates the two words style and char- 
acteristic. 

“The style formed like a prolongation of 
the hand obedient to the will of the writer 
or draughtsman; that was the man mani- 
festing himself in his thought or feeling. 
If the style is man, according to Buffon, the 
characteristic was, on the contrary, the vis- 
ible manifestation. The style was the cause, 
the characteristic the effect; the style signi- 
fied thought, the characteristic reflected the 
physical expression of that thought.” 





Retail jewelers are supporting wholesalers. 
and manufacturers in a campaign to be in- 
stituted by the Milwaukee (Wis.) Associa- 
tion of Commerce to obtain reduced rail- 
road passenger and freight rates. 
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says OTTO H. KAHN 


in a recent interview aboard the Olympic. “The road lies before us broad 

and straight. If we will take it resolutely, refusing to be enticed into byways 
‘ or alleged short cuts we shall soon find ourselves within sight of prosperity 

and national well-being.” 

WE BELIEVE HIM! 

We’ve pounded persistently at the same principle and are keeping our stocks 

right up-to-the-minute in anticipation of the Manufacturing Jeweler’s needs. 

Our service is better than ever. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious and Imitation Stones 
New York, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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The Cash Buyer has the Advantage!!! 


Buyers of diamonds who are in a position to purchase diamonds for cash are 
assured of saving big money. I have just returned fromthe European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 
for me to offer some of the best bargains ever offered in Diamonds. 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane ( New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 
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Readjustment Road is Straight Ahead 
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Diamonds—Pearls—Rubies—Emeralds—Sapphires—Opals—Cameos 


“Everything in the Stone Line” 


S. NATHAN & CO. 


Importers and Cutters 
71 Nassau St., New York 58 Rue Laffitte, PARIS 
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A.&S. ESPOSITER = EXPERT Macttrsihy borin pp tnd reiom, 
in the market for rough gem material, and have 


27 MAIDEN LANE LAP] DARI ES a large lot of assorted stones for jobbing pur-. | 
CORNER NASSAU STREET poses always on hand. 
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Still No Public Industrial Arts Education 





“By Clement W. Coumbe 














T! World War. awoke us to the fact 
that our art-industries were abso- 
jutely dependent on Europe for talented 
practical designers, This disgraceful fact 
started up a discussion as to what we were 
going to do about it. What have we done 
to advance us in the decorative arts edu- 
cational facilities? The war is a matter of 
the past; it looks as though this is also 
the case even with the aforesaid discus- 
sion. And when Europe can spare its tal- 
ent we are going to start up again the im- 
porting ; the highly salaried art-industrial 
positions are going to be filled by practical 
talents brought from the industrial art 
schools of Germany, France and England, 
while the low-priced work will be done by 
the American native—as before. 

To come down .to the proverbial “brass 
tacks,” this is our position. As a public 
we are just where we were before the 
War. No public art schools. We are the 
only highly civilized nation that does not 
support its industrial education. In 1919 
Miss Florence N. Levy, in the catalogue 
of the Art Alliance of American exhibition 
on Industrial Art Education, closes her 
introduction with: the words: “Is it not 
about time that the United States should 
train its own designers and craftsmen and 
no longer be entirely dependent upon Euro- 
pean schools? A well-developed system of 
industrial art education with city, state 
and federal support, is greatly needed at 
the present time. This would enable 
American manufacturers to hold a foremost 
place in the world’s commerce.” And our 
new: York newspapers seemed to think 
Miss Levy was asking something quite 
“tall” in calling for “city, State and fed- 
eral support.” Proof that we had not 
even converted our leading newspapers to 
the fact that an expression of the desire 
for such public assistance was not a flight 
of a highly imaginative mind, but was re- 
minder of our national disgrace in matters 
esthetic. 

The great Goethe said rightly: “A man 
does not know his own country till he 
travels abroad.” In viewing ourselves na- 
tionally with complacency we are doing 
an act that comes closely to that of the 
head-burying. ostrich... “It is not the look- 
ing-glass vision of ourselyes we need, but 
the telescopic view of what others are do- 
ing comparatively with our own inaction. 
This may stimulate,.or whip, us into action. 

Let us repeat. France, Germany, Eng- 
land all have public art schools; we have 
none, 


wealthy. 
considering the industrial arts a source of 
public wealth, have created art schools as 
a neccessary part of education to be paid 
for by its beneficiaries, the public. Let us 
take England, for instance, because she is 
the latest to awake to the fact she was not 
Progressing at as rapid ‘a rate as her Con- 
tinental neighbors .in minor arts matters. 
She. hadher art branches of the South Ken- 
sington schools for those who paid their fees 


Our industrial arts have to depend’ 
upon charitably disposed benevolence of the 
While those European countries,’ 
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and were earnestly desirous of studying 
art. But the insufficiency was lately made 
up by art schools supported by rates (local 
and Government taxes). Here is a list of 
those in full educational blast in 1916 
(during the war). In London were: Bat- 
tersea Polytechnic School of Arts and 
Crafts; Camberwell School of Arts and 
Crafts; Camden School of Art; The Lon- 
don County Council Central School of 
Arts and Crafts (wish we-had space to 
state more about this largest institution in 
the country); Clapham School of Art; 
Goldsmiths’ School of Art; Hammersmith 
School of Arts and Crafts; Lambeth 
School of Art; South London Technical 
Art School, Lambeth; Polytechnic School 
of Art; Putney School of Art; 
Royal College of Art; Shore- 
ditch Technical Institute; Sir John 
Cass Technical Institute; Westminster 
School of Art. In the Provinces are: Bir- 
mingham Municipal School of Art; Brad- 
ford School of Art; Kidderminster School 
of Art; Leeds School of Art; Leicester 
Municipal School of Art; Liverpool City 
School of Art; Macclesfield School of Art; 
Manchester Municipal School of Art; Man- 
chester Municipal School of Technology; 
Sheffield Technical School of Art; Bor- 
ough of Stoke-on-Trent School of Art; 
Taunton School of Art; Edinborough Col- 
lege of Art; Glasgow School of Art. In 
Ireland are: Dublin Metropolitan School 
of Art; Belfast Municipal Technical Insti- 
tute. 

Bear clearly in mind these are all in- 
stitutions maintained by local or govern- 
ment taxes; not eleemosynary_ institutions, 
as ours. Nearly all of-them have practical 
gold and silver smithing classes with full 
equipment. They are not mere _ night 
classes; many of them have compulsory. 
attendance from the factories 
prietors having consented to this) at the’. 
day classes at a stipulated number of hours 
per week that shall produce efficiency jn 
those showing ability. 

In Germany ‘the technical “continuation” 
school attendance is compulsory. for a 
number of years past; there they are get- 
ting “together” nationally to make for even 
greater efficiency by selecting leading ex- 
perts in the factories to teach and aid i 
constructive work of the arts and crafts” 
schools and museums. 

No, we do not need to look at ournieté 
we have nothing to be proud of in this’ 
matter of training our artisans. We should 
look abroad and blush. We are lagging 
while competing nations are driving ahead. 
Our benches will soon have their best paid 
work filled by opératives imported ‘from 
the European technical schools and fac- 
tories, and the American citizen can, once 
again, take the inferior pay of the half- 
baked artisan. 

We, in New York, now (at last) have 
our public forum. What is to hinder us 
from getting up a discussion, even lec- 
tures, on this hideous industrial art condi- 
tion? Our new. Town Hall, I believe, was 


(the pro- « 


'. service, silver-gilt vessels and a 
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built for just such a purpose of publicly 
discussing industrial and financial matters 
of public importance. And, with the pres- 
ent sad industrial outlook, this is the time 
to “start something.” 








Jewelry Under Napoleon 





L. inimitable descriptions of the art pe- 

riods, contained in his series “L’Art. de 
Reconnaitre les Styles,” Emile Bayard gives. 
the following account of the jewelry of the 
Napoleon régime: 

“Frédéric Masson writes: ‘At his mar-. 
riage to Marie-Louise, the emperor wore oft. ' 
his brow a toque of black velvet garnished 
with eight rows of diamonds which sur-' 
mounted three white plumes attached by a 
knot of diamonds; in the middle of this knot 
the Regent sparkled. The coat, like the short 
mantle and breeches were of white satin. 
gold embroidered ; at the neck was the grand . 
collar of the Legion; the sword at his side. 
Everything on him was of diamonds; the 
loop of his toque, the epaulette that held ‘up’ 
his mantle, his garter buckles and his shoes; 
the collar of the Legion, the handle of his. 
sword. And it was in diamonds that Marie< 
Louise seemed to be clothed, her robe, madge,, 
of rayons lunaires [moon beams], was sah 
covered with them.’ 

“Had not the First Consul himself the 
idea of mounting the Regent in the middle 
of his sword-guard between the quillons 
(1803) ! And look at his crown (1804), it 
copies that of Charlemagne, but with dn- 
tique stones. As to the cameo, it is king, in 
all justice, and the Indian: shawl could not 
be fastened without it. A scholar who was 
attached to the Bonaparte expedition in 
Egypt found a cameo of Augustus in the 
ruins of Pelusium, and, again when the ques- 
tion was agttated as to the encampment of 
the First Consul at Boulogne, they discov- 
ered a battle-axe that appeared to have be- 
longed to tiie Roman army that invaded 
England. What a lovely subject for dis- 
course among ore souls, this coin- 


: cidence! 


“While arrayed by his ‘Aaeeine. Marguer- 
“ite, who. attaches a threeshundred-and- ~sixty- 


‘fhousand- fraric brooch té his cerémonial ‘hat, 


Napoleon I. advances in the dining saloon 
te, take seat at a table charged. with silver 
verlet of 
the finest linen, it is by hundreds of thou- 
sa f francs that the;expénses of the im- 
pertad@euising are reckoned; *:.* * The court 
jeweler, who retirestgfter the blessing is 
;said;- is. named Fofttcier, ‘and his. successor 
“Nitot. Phere was another jeweler). or rather 
tritiket.goldsmith illed Biennais; Estab- 
‘dished -in the rue Sai t-Honoré, at the Violet 
‘Monkey, in-1800, Biennais sold Josephine, in 
1814, a clock made after the design of Joseph 
Garneray. * * * 

“Well—without being belated in repeating 
the depreciatory epithets about the ugliness, 
dryness, antique imitations, etc., which justly 
arise to .rectify the. praise regarding the 
chiselling, gilt,. etc., relating ‘to the gold- 
smithing of the jewel in Empire style in 
general—why should we not end with some 
complimentary indications of the luxury of , 
the court?” 








Ogden J. Tyson has moved from Woods- . 
town to Salem, N. J. 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- B. & B. Jewelry Case Co. 

. . 71 Gold Street, New York 

tically unsalable, and therefore expensive at any Stes Seats te a 
price. 








The Buyers’ Directory 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK ——— 


LONDON PARIS Price, $1.00 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 





The Jewelers’ Circular Publishing Ce. 
11 John St., corner Broadway, New York 























Fine : 
Opal Necklaces} 
of 


Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York pe. 
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ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt’ oi 
the Black Hills, So. Dakota. Sell 
well everywhere. 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


The above cut shows = * W. Stilwell 


neatly Deer Teeth look Importer, Deadwood, So. Dakota 
when mounted. 
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| Furnished For Any Sise 
jamond 
ONYX AND AMBER BEADS 


UNQUESTIONABLY — the os THE DOUBRAVA CO. 
finest scientifically produced 61 Maiden Lane = New York 











"ha Poect One pearls in the world. TELEPHONE 7410 Cortland 


PEARL — FRANK c. osmers ee 
NECKLACES Telephone Bryant 5523 mre a Semi-P ee | 
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jtems from Here and There. 





A novelty in the jewelry and gift line 
which has just come on the New York mar- 
ket, consists of combination glass and ster- 
ling silver sets, the silver being mounted 
upon finely colored glass. The glass in 
varied colors forms the body by the arti- 
cles which are embellished by the designs 
in silver deposit producing a novel and at- 
tractive effect. Among the items shown 
are cigarette boxes capable of holding 100 
cigarettes, candy or cracker jars in two 
sizes with sterling silver mounted covers 
and flower vases. 

*k * x 

L. Heller & Son, 68 Nassau St. New 
York, are sending out to the jewelry trade 
a booklet advertising Deltah Pearls in place 
of the September issue of “Hope.” The 
booklet contains 16 pages and cover. The 
cover is printed in purple and gold and the 
Deltah line of pearls is shown with text 
and color plate cuts. 

*x* * * 

trade paper advertising 
well as a campaign in 
Evening Post has_ been 
announced by The DeWitt LaFrance 
Co., Cambridge, Mass., manufacturer of 
Superite pencils. The concern maintains 
branch offices in the Bush Terminal Sales 
building, New York city, 36 South State 
St., Chicago, and a Canadian selling agency, 
A. P. Barrett & Co., Winnipeg, Can. The 
Superite pencil is a recent addition to the 
Superite family and is the tiniest metal 
pencil manufactured. It embodies all the 
advantages of the larger Superites and may 
now be obtained in all variety of designs 
and finish. The Superite pencils are dis- 
tributed through the jobbing trade. 

* * x 


An extensive 


campaign as 
the Saturday 


Frank Farrington, whose name is well 
known to the readers of the Storekeeping 
Department of THE JEWELERS’ CIRCULAR, as 
a business writer, has recently departed from 
the regular routine of business writing and 
written a fascinating little book entitled 
“Sunny Sam,” published by the Riley & Lee 
Co., Chicago. The work is a charming 
juvenile “for oldsters to read to young- 
sters.” Essentially, however, it is a young- 
ster’s book full of original imagination. 
The little volume breathes a spirit of hap- 
piness and optimism and will, undoubtedly, 
have a large sale. The plot and treatment 
are clever and the characters are delightful 
in their whimsicality and originality. The 
book measures 9 1-4 by 6 3-4 inches, and is 
beautifully illustrated in colors with the 
fantastic conceptions described by the 
author. 

* * * 

The Wednesday half-holiday plan of re- 
tail: merchants of Kenosha, Wis., was 
continued throughout September. Originally 
the plan was to keep this idea in effect dur- 
ing July and August, but because of meeting 
with public favor and due to weather con- 
ditions last month, stores continued to 
close at 12 o’clock noon last month. Under 
the leadership of John M. Regner, jeweler, 
the local retailers’ association made great 
plans for the booster trip on Sept. 21. 

* * 4 

The National Vigilance Committee of 
the Associated Advertising Clubs of the 
World has sent out a circular, No. 103, 
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in which it is stated that the committee 
has been advised that bureaus or com- 
panies operating under various names are 
endeavoring to sell coupons to dealers, 
which coupons are supposed to be re- 
deemable in silver plated ware or in vari- 
ous kinds of merchandise premiums. It 
is reported to the bureau that salesmen 
of these companies frequently claim that 
they represent a big manufacturing firm. 
Such representations, if made, it is stated 
in the circular, are false and fraudulent. 
The National Vigilance Committee will 
appreciate it if readers report any activity 
of coupon salesmen which they feel are 
open to suspicion. A letter addressed to 
the National Vigilance Committee, 110 
W. 40th St., will have attention. 
* * * 

Fine pocket-knives that will not rust, 
stain, or darken and that take and hold a 
remarkably keen edge are no longer a fancy 
but a fact, according to a recent announce- 
ment of the Haynes Stellite Co. These 
knives, it is claimed, are unaffected by moist- 
ure, fruit-acids, and other destructive agents, 
retaining a high polish permanently. It is 
said that knives of “stellite’ can be carried 
indefinitely and will always look bright as 
new. A cutting metal with these valuable 
properties is especially well qualified for as- 
sociation with the precious metals, and will 
doubtless arouse widespread interest in the 
trade. Manufacturing jewelers claim “stel- 
lite” is just what they have long been look- 
ing for to make real high-grade knives with 
gold and platinum handles. The Haynes 
Stellite Co, does not manufacture what 
would strictly be called a jewelry knife, sup- 
plying only the knife movements of stellite 
to other manufacturers. However, it does 
manufacture a line of pocket-knives made 
entirely of “stellite,” also “stellite’ knives 


with pearl handles, for which there 
is unquestionably a quality market. 
“Stellite’ is not steel, but an alloy 


of semi-rare metals noted particularly 
for its great resisting properties. 

Ten-minute Story of Stellite” has just been 
issued from the offices of the company at 30 
E. 42nd St., New York. It is a small book- 
let containing an interesting description of 
the discovery, development, and application 


of “stellite.” 
* * & 


All trades and industries have been asked 
to co-operate in the “Perfect Package 
Movement” to be inaugurated by the rail- 
roads, steamship lines and express com- 
panies in the United States and Canada, in 
November, which has been designated as 
“Perfect Package Month.” The purpose 
of the movement is to stimulate further 
public interest in good packing of shipments 
and to enable the carriers to improve the 
transportation service of the country. Dur- 
ing November, an examination of all ship- 
ments sent by. freight or express, will be 
conducted, to obtain information as to the 
best shipping methods carried on by the 
various trades and industries. In every 
city and town, the railroad and express peo- 
ple will form campaign committees, to co- 
operate with local shippers’ associations, in 
carrying out the plans announced for “Per- 
fect Package Month.” “Exception Re- 
ports” will be made out for all faulty ship- 
ments discovered and these reports will be 
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sent to the shippers’ association for tabu- 
lation, to ascertain how high a percentage 
for “Perfect Packages,” the shippers of 
that city have attained. Comparisons of the 
records made by the various cities during 
November will be announced at the gonclu- 
sion of the drive. The entire working forces 
of the railroad and express carriers, com- 
prising some 2,000,000 men, will aid in the 
movement. 
x * * 

For the third time, Dr. H. G. Cook, 
of the H. J. Cook Co., local jewelers and 
optomterists, has been unanimously 
elected president of the Tennessee State 
Board of Optometry at Nashville. This 
board has charge of the examination of 
applicants for license to practice optom- 
etry in Tennessee. Dr. Cook is recog- 
nized as an authority on this subject and 
as an expert on the laws governing the 
practice of the profession. Other officers 
of the Tennessee board are: C. C. Breese, 
secretary-treasurer; H. W. Liggett, Mem- 
phis; E. H. Murray and I. L. Grady, 
Jackson, members of the advisory board. 
Dr. Cook recently was also elected vice- 
president of the International State 
Boards of Optometry at the session of 
that organization in New York, this hon- 
or coming to him in recognition of his 
long efforts in behalf of the profession. 

* * * 


During the war the American Red Cross 
had 22,000,000 members. Today it has only 
6,000,000. Yet the calls for its help are 
more varied and insistent than ever before. 
Not only is it still engaged in fulfilling obli- 
gations incurred during the war, but it has 
launched a nation-wide public health pro- 
gram in this country by means of health 
centers, public health nursing, instruction 
in “First Aid,” and “Food Selection and 
Home Hygiene” and “Care of the Sick,” and 
disaster relief preparedness. This work is 
all carried on largely with the funds re- 
ceived from the dollar membership dues. 
If you are a member, pay a dollar and re- 
new your membership during the Roll Call, 
Nov. 11-24. If you are not a member, join 
this year and have your share in this work. 





Man and Art Unconfined 


“WWE hear a good deal about man’s obe- 

dience to nature; but man is what he 
is by reason of his rebellion against na- 
ture. He has refused, as Professor Ray 
Lankester reminds us, ‘to be frozen to 
death, starved for want of food, hemmed 
in by rivers and seas. He has devoloped 
for himself thought and the power, not 
only of expressing thought but of handing 
it on to future generations. 

“At every step of his progress man has 
receded further and further from the an- 
cient rule exercised by nature. He has 
advanced so far and become so unfitted to 
the earlier rule that to suppose that man 
can ‘return to nature’ is as unreasonable as 
to suppose that an adult animal can return 
to its mother’s womb.’ It is only on condi- 
tion of continued war against nature that 
he owns his own and flourishes. As artist, 
too, man strives continually with nature. 
In ornament natural form gives way to 
design—naturally.”—Lewis F, Day. 
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FOR THE DISTINGUISHED CLIENTELE 


Every high class jewelry establishment has a certain clientele that knows and demands 
not only the best in Silverware, but seeks individuality, and many such stores select 
TREASURE SILVER specially for this trade. 


TREASURE SILVER is notable for its exclusive design. The patterns are distinctly 
original and unusually beautiful. Perhaps the most marked characteristic of TREASURE 
SILVER is its genuine artistic merit which is so much appreciated by people of culture 
and refinement. 


ROGERS, LUNT & BOWLEN COMPANY 


Silversmiths, Greenfield, Massachusetts 


Creasure Silver 


STERLING 


TRADE MARK STERLING 
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Walter E. Field of this city has been 
granted a patent on a collar fastener. 

Franklin G. Renton of this city has been 
issued a patent on a taper-gauging caliper. 

Harry Ballou & Co., engravers, have re- 
moved from 246 Eddy St. to 26 Custom 
House St. Te 

Howard H. Wilkinson and family have 
returned from Sakonnet, where they spent 
the Summer. 

Mr. and Mrs. William A. McAuslan and 
family have closed their Summer home at 
Warwick and are in town. 

Mr. and Mrs. R. Foster Reynolds, after 
spending the Summer at Buttonwoods, have 
opened their house in town. 

The Rhode Island Hospital Trust Co. 
has discharged a mortgage of $2,000 against 
real estate of Otto A. Herzog. 

The V. K. Tarpoozian Co. has opened 
a store at 215 Weybosset St. and will carry 

‘a complete line of Oriental goods. 

Mr. and Mrs. William H. Thurber have 
closed their Summer home at Nyatt and are 
at their home here for the Winter. 

Herman A. E. Droz has given the Rhode 
Island Hospital Trust Co. a mortgage for 
$2,000 on property on Redwing St. 

Mr. and Mrs. William H. Thurber have 
closed their Summer home at Newport and 
are at their town house for the Winter, 

Williams Reynolds, Jr., has started as the 
Reynolds Co., at 509 Westminster St., to 
manufacture a line of jewelry novelties, — 

Twelve applications for membership have 
been received during the past week by the 
Manufacturing Jewelers Board of Trade. 

The Delby Novelty Co. is the style of a 
new concern that has been started by 
Clarence K. Appleby and-Ernest C. Cardell. 

Albert S. Vennerbeck of Vennerbeck & 
Clase Co., is on an extended automobile 
tour of the White Mountains with his 
family. 

Frank L. Odell, formerly manager of the 
Providence office of the National Jewelers 
Board of Trade was a visitor in this city 
the past week. 

At the 86th annual meeting of the Provi- 
dence Athenaeum held last Monday evening 
Erling C. Ostby and John S. Holbrook were 
elected directors. 

Egbert V. Barwell has filed a statement 
with the city clerk’s office that he is the 
sole owner of the E. V. Barwell Co., 9 
Calender St. 


Mr. and Mrs. Raymond E. Ostby closed 
their Summer home at Ferry Hill, Bristol, 
the past week and returned to their town 
house for the Winter. 

George F. Berkander’s is one of the fac- 
tories that is working overtime, his plant 
at Lexington and Broad Sts. being operated 
until late every evening. 

F. Klein & Co., manufacturers of hand- 
made gold and platinum chains, has re- 
moved its plant from 36 Bromfield St, 
Boston, to 246 Eddy St., this city. 

Herbert Barlow, who has been doing busi- 
ness at 49 Furnace St. as the Jaclson 
Novelty Co., for some time past, has taken 
Adolph Meyers of this city into partner- 
ship. The firm style will remain the same. 
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Frank Kelley of the Manufacturing 
Jewelers’ Board of Trade, who has been on 
an extended business trip through the 
middle west for the board, has returned. 

The S. K. Merrill Co. has given a chattel 
mortgage of $12,000 covering the contents 
of the manufacturing jewelry establishment, 
116 Chestnut St., to the Carter Realty Co. 


The regular monthly meeting of the direc- 


tors of the Manufacturing Jewelers Board 
of Trade will be held at the rooms in the 
Turks Head building Friday afternoon, 
Oct: 21. 

The Gorham Mfg. Co. has donated a fine 
silver trophy to the Boston Jewelers’ Bowl- 
ing League, to become the permanent prop- 
erty of the team that first wins three legs 
on it. 

Judge George A. Stone of the Municipal 
Court has granted the petition of the ad- 
ministrator of the estate of C. Warren 
Tuttle to sell personal property for less than 
appraisal value. 

The Victor Novelty Co. 208 Taylor 
building, Pawtucket, is owned by Victor 
J. Girardin, 22 Ashlet St., Central Falls, 
according to information filed with the city 
clerk of Pawtucket. 

At the annual meeting of the Anawan 
Club held last Wednesday George S. Baker 
was elected president; William A. Schofield, 
secretary, and with Edward B. Hough are 
members of the board of directors. 

William F, Flanagan, administrator of 
the estate of the late Harry Cutler of the 
Cutler Jewelry Co., has filed his first ac- 
count with the Municipal Court and it has 
been referred to Oct. 7 for a hearing. 

Washington R. Prescott, receiver for the 
Globe Mfg. Co., has given notice that the 
stock, tools, machinery, etc., will be sold 
at public auction, Tuesday, Oct. 11, at 11 
o'clock, on the premises, 22 Conduit ‘St. 

The case of the Union Electric Supply Co. 
against James A. Doran was heard before 
Judge Wright in the civil session of the 
Sixth District Court last Tuesday in an 
action of the case. Decision was given for 
the plaintiff for $110.35. 

Past President Henry G. Thresher and 
Secretary Woodward Booth of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, will address the 
North Attleboro Board of Trade on the 
tariff question on Oct. 13. 

Henry Weiner & Son, 366 Fifth Ave., 
New York City, have purchased a half in- 
terest in the A. H. Shrieber Co.: It was 
erroneously reported last week that Henry 
Wiener had taken a position as sales agent 
with the A. H. Shreiber Co. 

Reports received here from Washington 
indicate that former Governor R. Living- 
ston Beeckman, who is a stockholder and 
director of the International Silver Co., 
is being considered for appointment as 
American Ambassador to the Argentine. 

T. Dawson Brown, with the Wolcott 
Mfg. Co., was elected a member of the 
executive committee of the Rhode Island 
Department of the American Legion at the 
annual convention at Woonsocket last 
Friday. The cups and medals for the 
athletic events at the convention were fur- 
nished by Foster’s of this city. 

In the annual appointments of standing 
committees of the Providence Association 
of Credit Men made at the banquet last 
Wednesday evening William G. Lind was 
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named as a member of the Business Meeting 
committee; Ernest L. Fuller on Investiga- 
tion and Prosecution; Howard R. Slade 
on Legislative and George C. Rueckert on 
Mercantile Agency. 

Articles of association were filed with 
Secretary of State J. Fred Parker on Tues- 
day, in accordance with the laws of Rhode 
Island, by the Silrose Mfg. Co., Inc., which 
proposed ‘to manufacture and sell jewelry 
in Providence. The incorporators are 
Charles M. Robinson, William Silverman 
and Harry Rosen, all of this city. A capital 


.of $25,000 is authorized. 


The stock, tools, machinery, fixtures, etc., 
belonging to Arnold C, Messler of Paw- 
tucket, formerly doing a manufacturing 
jewelry business as A. C. Messler Co., in 
the Manufacturers’ building, 101 Sabin St., 
this city, is to be disposed of at auction 


~ sale at 12 o’clock, Oct. 11, under foreclosure 


of a chattel mortgage dated Sept. 28, 1920 
and held by William H. Draper. The sale 
will take place at 101 Sabin St. 

The G. E. Black Co., 710 Eddy St., is 
now operating a night force, running from 
6 p. M. to 11.30 Pp. M., and from 12 o’clock 
midnight to 4.30 a. m., Saturdays omitted. 
The factory is also open from 7.45 to 12 
noon and from 1 Pp. m. to 5.30 Pp. M., five 
days a week. On Saturday the factory is 
operated from 7.45 a. M. to 12 mM. This in- 
dicates that business is showing a marked 
improvement with the concern and is a real 
trade news item. 

Attracted by the noise of running water 
at 1:30 o’clock Thursday morning, Charles 
Roberts, watchman in the Metcalf building, 
144-158 Pine St., discovered that a sprinkler 
head had burst in the manufacturing jewel- 
ry establishment of Jules P. Goldstein 
Co., on the fourth floor. The fire depart- 
ment was called and the water turned off. 
Water damage was done to the plants of 
Oscar E. Place & Son, Imperial Jewelry 
Co., Fischer & Pruefer, L. J. Anshen Co., 
George Harrington Co., Liberty Mfg. Co., 


‘Claflin & Co., E. F. Reuckert, S. P. Bud- 


long & Co. 

The Rhode Island Stationers’ Associatjon, 
a branch of the National Association of 
Stationers, held its first annual meeting at 
the Central Hotel, on Canal St. this city, 
last Monday evening. After enpoying a 
steak dinner with accessories, the members 
elected officers for the ensuing year as fol- 
lows: President, Arthur C. Arnold; vice- 
president, Frederick L. Adams; secretary, 
William B. Freeman; treasurer, George F. 
McGinnity; auditor, Howard L. Wheeler. 
The executive committee will be composed 
of the entire board of officers with the ad- 
dition of W. M. Herring. A campaign is to 


be conducted for the purpose of increasing - 


the membership and Walter B. Vickery and 
Frank E. Barber were elected to member- 
ship. The entertainment committee, of 
which George F. McGinnity was elected 
chairman reported on the highly successful 
first Summer outing. 





The Linick-Ripstra Mfg. Co.,5 S. Wabash 
Ave., Chicago, which is a co-partnership 
consisting of J. Henri Ripstra and L. L. 
Linick, has been dissolved. J. Henri Lip- 
stra, who was the active head of the firm, 
and also a manufacturer of machinery, dies 
and tools for the jewelry trade, will con- 
tinue business at the same address. 
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\ Guaranteed 
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This year, above all others, the Jewel- 
er needs something besides merely 
good merchandise. 


Feature W. W. W. GUARANTEED 
RINGS and you will get not only 
good Rings—as good as Rings can be 
made,—but you will get an Adver- 
tising Service that will go a long way 
toward helping you increase your 
entire Holiday business. 
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‘ WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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D. Karp, Barnsboro, Pa., and B. Cohen, 
Chester, Pa., were in Philadelphia, last 
week, to stock up some depleted lines. 

Paul Dehr, lapidist, 719 Sansom St., 
has recovered from an attack of neuritis 
and is back at work after several weeks’ 
absence. 

David Gutekunst, of Joseph B. Bechtel 
& Co., Inc., 729 Sansom St., has returned 
to the city following a business trip 
through south Jersey. 

Thomas B. Lovatt and Sons, 220 So. 
Eighth St., and J. Jacobs & Co., 513-515 
So. Second St., auctioneers, conducted 
sales of diamonds, watches and jewelry 
on Sept. 30. 

Jewelers here have been warned to be 
on the lookout for new counterfeit $100 
bills which are in circulation. According 
to Secret Service Agent Houghton the 
spurious notes are hard to distinguish 
from real currency; and the only way to 
distinguish the “fake bills” without the 
aid of a glass is by the “feel” of the stiff, 
oily paper on which they are engraved. 
The counterfeits are said to have origi- 
nated in New York and bear various 
serial numbers. They bear the check 
letter “A” and the signatures of W. S. 
Vernon, Register of the Treasury, and 
Lee McClung, treasurer of the United 
States. 

The trade is warned to be cautious in 
dealing with a colored girl apparently about 
18 years old who recently called at a jewelry 
store on Girard Ave., this city. Although 
no merchandise was stolen, she acted in a 
suspicious manner, so for this reason the 
jeweler has warned other merchants to be 
careful. She is light in color. When she 
called at the jewelry store on Girard Ave., 
she first asked to be shown some diamond 
scarf pins and then later looked at several 
pairs of cuff links. After remaining in the 
store for about 30 minutes, she finally se- 
lected a scarf pin and a pair of buttons and 
asked the jeweler to put them aside until 
she called for them. She has never re- 
turned. 

Solomon Jacobson, wholesale and retail 
jeweler, of 142 N. 8th St., Philadelphia, 
after repeated attempts in the past five 
years, has at last succeeded in securing the 
release from Soviet Russia of his aged 
mother, and of his sister, both of whom 
he had not seen for the past 38 years. Mr. 
Jacobson’s mother could relate some of the 
hardships which she and her family have 
gone through with the uprising of the 
Bolsheviki at various times. Being com- 
pelled to store away crusts of bread so that 
they would not be numbered among those 
who were starving, is one of the unforget- 
table incidents of their patient waiting in 
the midst of unspeakable horrors and humili- 
ations. 

Wolf Bersh, a dealer in old gold, whose 
shop is on Walnut St. near Eighth St., 
assisted the police in bringing about the 
arrest of Charles Ohme, Race St., near 
16th, accused of stealing jewelry valued 
at $1,000 from the home of Miss Eliza- 
beth Hilles, 212 W. Washington Square. 
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Ohme was arraigned before Magistrate 
Benjamin H. Renshaw in the Central 
Police Court and held under $1,500 bail 
for court on the charge. A number of 
heirlooms, including rings, brooches, 
cameos and necklaces were stolen from 
Miss Hilles about a month ago. She 
recognized her stolen cameo pin in the 
display case in front of the Walnut St. 
store. The police were notified. Bersh was 
able to give an accurate description of 
the man from whom he had bought the 
cameo and the arrest of Ohme by the local 
police, followed. 





Tacoma, Wash. 





B. Berkeley Shapiro, who bought out the 
Marceasu jewelry store located at 918 Pa- 
cific Ave., has opened for business, under 
the name of Berkeley’s Jewelry Store. 

S. Weinberger, proprietor of a jewelry 
store located at 1148 Broadway, was called 
to Chicago tast week on account of the ill- 
ness of his mother. Mr. Weinberger ex- 
pects to be gone about two weeks. 

Thieves early Friday morning, Sept. 23, 
threw a stone through the display window 
of Syman’s Jewelry Store at 1132 Broadway 
and robbed it of $1,000 worth of watches. 
The window was equipped with the A. D. T. 
burglar alarm system and registered the 
burglary at 5.35 o’clock. The police an- 
swered the call but could find no trace of 
the burglars. The loot consisted of two 
diamond set platinum wrist watches and 
three other watches. One of the wrist 
watches was set with 20 diamonds and the 
other with eight sapphires and 32 small dia- 
monds. The loss was covered by. insur- 
ance. C. A. Syman, the proprietor of the 
store, is in the east, having been called there 
last Thursday on account of the death of 
his mother, who died of paralysis. Mrs. 
Symon resided at Springfield, Ohio, and is 
survived by four sons, Fred Syman, jeweler 
of Denver; Albert Syman, jeweler of Sas- 
katoon, Canada; David Syman, jeweler of 
Springfield, O., and C. A. Syman, jeweler 
of Tacoma. 








Trenton, N. J. 


The Standard Pearl & Glass Works 
which operated from 31 Wallace St. 
Orange, has filed in the office of the Secre- 
tary of State a certificate of dissolution by 
which it discontinued to operate in New 
Jersey. Frederick Hoffman was the agent 
and Gertrude M. Schaefer the secretary of 
the concern. 

The Eagle Silverware & Cut Glass Co., 
Inc., has filed a certificate in the office of 
the Secretary of State showing that it had 
changed its principal office from 165 3rd 
St., Hoboken, to 304 Summit Ave., West 
Hoboken, and making its agent Anthony 
Polifroni. He is the secretary of the con- 
cern, while Louis Shankman is president. 

The Newark Sales Co., Inc., has been 
chartered in the office of the Secretary of 
State to do business from 810 Broad St., 
Newark, with Harry A. Augenblick as 
agent, in manufacturing and dealing in 
bric-a-brac, cut glass, leather goods, jewelry, 
precious stones, watches, etc. The concern 
has a capitalization of $100,000, which is 
composed of 1,000 shares at $100 per share, 
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while the amount that will be devoted to 
the starting of business is $1,000. The in- 
corporators and the number of shares 
held by each are: Roy J. Harding, 3; Joseph 
Zemel, 4, and Louise M. Nippes, 3, all of 
810 Broad St., Newark. 





Lancaster, Pa. 





Aaron Kiscadden is passing a week in 
Albany, N. Y., his old home. 

Nelson P. Goodman passed most of last 
week in Maryland on business. 

The Lancaster Optometrical Society will 
hold an interesting meeting on Oct. 10. 

F, A. Wheeler of the Non-Retailing Co. 
has returned from a six weeks’ business trip 
to the west. 

Richard Behner has gone ‘to Ohio on a 
business trip. Among other places he will 
visit Columbus and Cleveland. 

Paul Gehman, late of Gettysburg, has 
taken a position with Wertsch Bros., watch- 
makers and jewelers of Ephrata. 

Miss Florence Metzger, a daughter of 
Samuel Metzger, jeweler, with Ezra F. 
Bowman’s Sons, was married last week. 

John W. Forrey, son of Edward H. For- 
rey, optometrist, has entered the Pennsyl- 
vania State College of Optometry, at Phila- 
delphia, as a-student. 

A. H. Rosenstein, of the United Novelty 
Co., on Sept. 30, was one of the officiating 
officers at the season’s opening meeting of 
Lancaster Lodge, B’nai B’rith. 

H. M. Musser, proprietor of Musser’s 
Silver Plating Works, and wife, have re-. 
turned to Lancaster from a visit to Europe, 
where they went the middle of July. 

Jeweler D. L. Kauffman of Belleville, Pa., 
was a visitor to Lancaster last week. In 
1898 he was a student at the Bowman Tech- 
nical School, and he paid it a visit while 
here. 

Arthur M. Jackson of Savannah, a resi- 
dent of Lancaster 15 years ago, who has 
been visiting Harrisburg relatives, stopped 
a day in Lancaster on his return home to 
see former acquaintances. 

In celebration of the 13th anniversary of 
the founding of the business of M. T. Gar- 
vin & Co., the 150 employes of the store 
were entertained by the firm at Hotel Bruns- 
wick the evening of Sept. 29. The employes 
presented Mr. Garvin with a fine watch and 
Mrs. Garvin with a diamond stick pin. 

After a workman who had done a job of 
work at the home of Roy Sheetz, Mt. Joy, 
last week, a case containing a number of 
articles of jewelry was missed. State police 
were notified and they arrested Ralph Bear, 
Columbia, who admitted his guilt and re- 
turned the stolen property. As the accused 
is the support of his mother and grand- 
mother the suit was dropped. 

Over one hundred thousand people visited 
the Lancaster County Agricultural Fair last 
week, most of them being in Lancaster be- 
fore attending the fair. But about the only 
people benefitted to any considerable extent 
were the hotels, restaurants and cigar deal- 
ers. The jewelers say that people from the 
country took the opportunity of the visit to 
Lancaster to bring in watches and jewelry 
for repair, but as for buying, the fair was 
of little benefit. 





J. H. Schemmer has moved from Nio- 
brara, Nebr., to Sioux City, Ia. 
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The Jeweler Is Known by the 
Watches He Sells 


Therefore, it is of the utmost importance that only reliable watches are 
sold as no other branch of his business causes more annoyance than the 
handling of inferior time pieces. 7 

The Jeweler who features and sells Hoffman Bros.’ line of Wrist 
Watches has nothing to fear. He can recommend them to his most 
exacting customers, knowing that every movement is thoroughly trust- 
worthy and made to keep accurate time. 

Hoffman Bros.’ movements are fitted in all platinum cases, mounted 
with diamonds, or diamonds and sapphires, also in white and green 
14K. gold and Belais 18K. gold. 

Material for all Hoffman Bros.’ watches always on hand. 


HOFFMAN BROS. 


(No other connections) 
Importers and Manufacturers 


15 Maiden Lane €%ich mt HB; for Watches 9 New York 


dead Stock M.S, Page & Co. 2 Boston 


YES, friend, drop the load 

and start afresh. You — 
it. | carry dead stock and succeed, : 

~ a — any more than — can pe We have it. 

ose W m out your right hand for ha : 

h S an hour and feel fresh. Fresh That attractive 

presents that] goods, attractively displayed, 


and courteous service will in- 
you must have crease your turnover. We 


this October. carry the stock you need and for Xmas Trade. 
are “At your service for suc- 
cess.” 


















































line you want 




















ips Universal and Community Silverware, Card Jewelry, Wal- 

sitll tham, Illinois, Hampden and Ingersoll Watches. Pencils, 

= Pearls, Jewelry Boxes, Stone-set Combs and Barrettes. 
Wedding Rings, Cigarette Cases, Universal Home Needs, 
Diamonds. 











The BUYERS’ DIRECTORY 





PRICE, $1.00 
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11 John Street, New York 
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TRADE CONDITIONS 


With colder weather and ccnsiderable improvement 
in general retail business, along with a slight im- 
provement in industrial operations, the jewelry busi- 
jess in Louisville is somewhat more active. Wed- 
dings have been numerous, and have developed a 
very fair volume of business. The general outlook 
is considered good by local retailers, in view of 
the fact that manufacturing and jobbing conditions 
are much improved. Reports from jewelers visit- 
ing Louisville from out in the State and Southern 
Indiana indicate that with the big improvement that 
has been shown in agricultural conditions, things 
should be much better than had been anticipated. 
New marketing methods for handling Kentucky 
tobacco, promise to result in much better prices 
for Kentucky’s leading agricultural product. Coal 
and lumber districts are more active. Further = 
vances paid fcr Kentucky s oil of 25 cents a barre! 
are resulting in the oil districts preg cia gee 
active, as oil has advanced 50 cents a barrel inside 


of two months. 





A. E. Russell, Stanford, Ky., and August 
Vial, of Horse Cave, Ky., were visitors to 
the Louisville jobbers during the week. 

Roth Bros., operating in the Rialto Thea- 
tre building, have just added a new watch 
department, and placed Mr. Schneider, 
formerly with the Lincoln WwW atch & Jewelry 
Co., in charge of the repair department, 

L. E. Vest, formerly ‘in business at La- 
Grange, Ky., who for a year or more has 
been located at Greenwood, Ind., has been 
discussing plans for some time past of 
returning to LaGrange, but has not taken 
any action as yet. 

William Irion, of Matt Irion & Sons, has 
been at the store for short periods during 
the past week and expects to be back on 
the job regularly within a few days. He 
is recovering from pneumonia, which left 
him much weakened, : 

William Leroy Hall, who for about 25 
years was with William Kendrick’s Sons, 
and for about two years with Lemon & 
Sons, Inc., handed in his resignation a few 
days ago, to become effective Oct. 1. Mr. 
Hall has not announced his future plans. 

William Kendrick, of William Kendrick’s 
Sons, is one of the contributors to the Fresh 
Air Home Fund; which is rapidly growing, 
and which is being raised to take care of 
children. Mr. Kendrick rarely if ever 
misses contributing to any really worthy 
cause, 

W. C. Carroll, formerly in charge of the 
watch making department of Matt Irion & 
Sons, after several weeks’ absence on ac- 
count of illness, is back at the store, and is 
now in charge of the diamond department, 
which was formerly in charge of Walter 
Hartenstein, who recently left the company. 

G. F. Geiger & Son, Louisville’s newest 
jewelry concern, expect to secure posses- 
sion of their new store about Oct. 15, when 
the present occupants are almost certain 
they will be able to move into new quarters. 
G. F. Geiger reports that there will be a 
great deal of work entailed in getting the 
Store ready to open, and it will probably 
be somewhere between Nov. 10 and 15 be- 
fore it is ready to open. 

Two brothers, who have been conducting 
an optical establishment in Louisville, since 
oing out of the jewelry business a few 
month ago, have had their optometrist 
licenses revoked by the State Board of 
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Health at a special meeting on Sept. 22, 
on charges filed by a State Board of Ex- 
aminers. who found they were conducting 
an itinerant business in numerous cities of 
the State, in violation of the State regula- 
tions. 

It is understood that the Louisville Re- 
tail Merchants’ Association, which is at- 
tempting to prevent members from giving 
discounts to Army & Navy Stores members, 
or ex-service members, does not plan to 
interfere with existing contracts already 
made, but will automatically expel any 
members who sign up contracts from now 
on, and all contracts in effect will have to 
be dropped as they expire. However, final 
action has not been taken on the matter as 
yet. 











J. V. Rosendahl, Irwin, ‘Pa., spent a day 
here last week purchasing holiday and other 
goods. 

H. E. Frampton, Latrobe, Pa., has moved 
from his old location to a new one across 
the street and which is larger and more 
attractive than the one vacated. 

Max Zeidman, formerly with Abe Levin- 
son, Charleroi, Pa., has gone into business 
for himself at Wheeling, W. Va., fitting 
up an establishment there with good taste. 

Frank Kropff, formerly ot Toledo, O., 
together with Clement Kropff, Scottdale, 
Pa., have opened a very attractive estab- 
lishment in Morgantown, W. Va., where 
they are handling a full line of jewelry. 

Mrs. Sipe, the wife of Harry A. Sipe, 
associated with his father, Sam F, Sipe, died 
here last week. Mr. and Mrs. Sipe were 
only .recently married, her illness. starting 
shortly after they had been united in wed- 
lock. Mr. Sipe has the sympathy of the 
entire trade in his great loss. 

Fire, which started in the jewelry store 


of the Goldberg Jewelry Co., 807 Fifth 


Ave. early last week caused about $600 
damage, according to an estimate made. by 
the police and firemen. The blaze started 
in the rear of the establishment, the origin 
of which has not as yet been determined. 
The principal damage appears to have been 
by water. 

Pittsburgh is not to observe a fire-pre- 
vention week here this October. It is stated 
that the city authorities while greatly in 
favor of the idea, have not given the proper 
support towards a movement of this kind 
and business organizations are not warming 
up to the proposition. The fire marshal, 
however, has been in many stores and made 
suggestions as to what to do to prevent 
fires and what to do in the event of fire 
occurring. 

The members of the Pittsburgh Associa- 
tion of Credit Men held their annual meet- 
ing last Tuesday and elected A. D. Sallee, 
who is the present president of the Retail 
Credit Men’s Association, president. He 
retires in two weeks from the retail body. 
Other officers chosen included Frank C. 
Demmler, Demmler Bros., first vice-presi- 
dent; Robert T. Graham, Pittsburgh Dry 
Goods Co., second vice-president; Cyrus 
Lewis, Logran-Gregg Hardware Co., treas- 
urer. The secretary is elected by the board. 
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The association closed its fiscal year with 
1,023 members and assets in excess of 
27,000, of which amount $15,000 is in 
Liberty bonds. The association held the 
largest meeting in years last Thursday, when 
the members were addressed by “Gipsy” 
Smith, the evangelist. Merchants were 
urged to make greater use of the Credit 
Exchange Bureau. 

A. N. Fraser, of Boggs & Buhl, last week 
addressed the members of the Butler Credit 
Men’s Association in Butler on the subject 
of credit granting and collections. John R. 
Jackson of the John M, Roberts & Son Co., 
also laid before the body the plans for an 
Allied Credit Association, to include rep- 
resentatives from all of the local associa- 
tions in western Pennsylvania. The Butler 
organization gave its hearty approval of 
the idea and will co-operate with the Pitts- 
burgh association. 

Albert A. Loebig was tried here last week 
on six charges of receiving stolen goods and 
was acquitted. Mr. Loebig, whose place of 
business is on the North Side, was arrested 
on the alleged charges shortly after the 
arrest of Edward Burke, the ring leader of 
a robber gang which had operated here for 
some time. Mr. Loebig admitted buying a 
lot of silverware for $500 from Burke, but 
at the trial testified he did not know it was 
stolen. He admitted also filing off a mono- 
gram on a piece of silver but testified he 
had done so because he desired to test the 
silver. A quantity of jewelry also was 
bought by Loebig. Burke and his gang 
had been implicated in a large number of 
holdups and housebreaking robberies. There 
are cases pending against others which have 
not as yet been disposed of, because of 
Burke’s escapade. It was claimed by the 
prosecution that the goods traced to Loebig’s 
store were worth $2,500 but Mr. Loebig did 
not have any difficulty convincing the court 
and jury he did no intentional wrong in 
making the purchase. 








West Virginia Notes. 





W. L. Fredeking, Inc., jewelers on Third 
avenue, Hinton, W. V., are building an 
addition to their store to take care of their 
growing business. 

G. E. Smith’s Son, Parkersburg, W. Va., 
has sold its entire stock at auction. The 
fixtures have been purchased by Frank S. 
Smith, formerly a member of the firm. 

Roland C. Shanton, of the Spies Jewelry 
Co., Steubenville, O., and Miss Elizabeth 
Davies of Follansbee, W. Va., were recently 
married at the Westminster Presbyterian 
Church, Steubenville, by the Rev. J. Millen 
Robinson of East Liverpool, O., former pas- 
tor of the Westminster Church. The wed- 
ding was an elaborate affair and following 
it the couple left for a honeymoon in At- 
lantic City. 

John W. Mather, for more than 50 years 
a prominent jeweler in Parkersburg, W. 
Va., recently observed his 74th birthday in a 
quiet manner at his home on Juliana St., in 
that city. There was no formal celebration 
of the event, but many of Mr. Mather’s 
friends called and extended felicitations. Mr. 
Mather is senior member of the firm of J. 
W. Mather & Son, jewelers, which business 
is now conducted by his son, Walter T. 
Mather. 
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GORHAM SERVICE 


















F you had the chance to talk with a 
man who was looking to buy a wedding 
or birthday present, you’d be able to 
sell him easily, wouldn’t you? 







Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 












Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


THE GORHAM 
THE GORHAM Co. 


Providence and New York 


Wo. B. DuRGIN Co. 
Concord, N. H. 





(SORHAM SERVICE 


First Jeweler in Your City 


to reap the profits of this 


(GORHAM SERVICE 
CARD SYSTEM 


HIS system is a simple, costless method 

of increasing sales, founded on the 
principle that sf a man has bought once, st 
is easy to get him to buy again—if you offer 
him the right thing at the right tume. It ts 
free to any retasler as a part of 





customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


INTERESTS 


WHITING Mr. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J. 
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Poor Showin HE exports of 
at ’ fi jewelry from the 


United States will 
Exports of Jewelry make a very poor 
showing, according to the statistics which 
have just been completed by the Bureau of 
Foreign and Domestic Commerce covering 
the month of August, for in that month the 
total amount of American jewelry sent to 
other countries of the world amounted to 
but $22,613. When it is considered of this 
amount Canada took $19,358, which leaves 
slightly over $3,000 for the entire rest of 
the world, and when we again deduct from 
this the $2,069 taken by Brazil, the small- 
ness of our foreign trade will be more ap- 
parent. 

According to the department’s figures the 
other countries to which we sent jewelry 
during August were: France, $300; Eng- 
land, $150; Mexico, $331; New Foundland, 
$30; Cuba, $100; Argentine, $57; British 
India, $43; Hong Kong, $170, and Aus- 
tralia, $5. 





HE news’ from 

Washington last 
week of the fight be- 
ing made in the Sen- 
ate on the tax bill, and the increasing sup- 
port developing in that body for Senator 
Smoot’s proposition for a manufacturers’ 
sales tax in place of discriminatory or nuis- 
ance taxes which are continued in the Sen- 
ate’s measure, gives renewed hope to the 
jewelry trade that their fight to take their 
products out of the classes from which the 
Government should properly obtain its in- 
ternal revenue, such as liquor, tobacco, nar- 
cotics, etc., is in no way hopeless. In fact, 
the situation which has arisen in regard to 
tax legislation makes it more than ever 
necessary for our trade to fight to the ut- 
most against the discriminatory taxes levied 
as war measures which have no place in 
peace times. 

The Jewelers’ War Revenue Tax Com- 
mittee is bending every effort at present 
to get rid of this unjust and improper sys- 
tem of taxation and in co-operation with 
the Business Men’s National Tax Commit- 
tee (of which it is a part) is working with 
many other lines of industry to the same 
effect. The committee is urging jewelers, 
large and small, and in every section of the 
country, to keep up the agitation against 
the present system of taxation and to edu- 
cate their fellow merchants, their business 
associations and their newspapers to the 
iniquity of taxing particular industries in- 
stead of taxing generally. In this connec- 
tion the committee has been in receipt of 
information showing some gratifying work 
done by jewelers. Among other work which 
the committee highly commends have been 
the splendid resolutions which were re- 
cently adopted by ‘the entire jewelry trade 
of Portland, Ore, at a mass meeting 
Sept. 16, at which Frank A. Heitkemper 
of that city was chairman and J. F. Jarger, 
secretary, and the committee offers the 
suggestion that dealers in other cities could 
follow the example set by the Portland 
jewelers to good advantage. 

The resolutions adopted by the Portland 
jewelers read: 

Whereas: The National House of Representa- 


tives in recent session at Washington, D. C., 
passed a new tax bill to revise the present tax 


Excellent 
Resolutions on the 
Revenue Tax 
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law, and in this bill removed a number of the 
excise taxes, but failed to remove the five per 
cent excise tax on jewelry; and, 

Whereas: Under the rules of the House no 
amendment from the flcor was permitted, and the 
bill was passed as it came from the committee; 
and, 

Whereas: The special five per cent jewelry tax 


was imposed solely as a wartime measure, and it _ 


is discriminatory and not based upon justice, and 
was adopted at a time of naticnal emergency as 
an emergency measure for raising revenue, and 
was accepted by the jewelry trade in the spirit of 
uncomplaining patriotism; and, 

Whereas: The wartime emergency no longer ex- 
ists, and it is manifestly unfair and unjust that 
retail merchants in a few lines should be ccmpelled 
to pay taxes that are not imposed upon business in 
general; therefore, be it 

REsoLvEeD: That the jewelers of the city of Port- 
land, Ore., in meeting assembled, strongly protest 
the retention of this excise tax upon our liveli- 
hood, and appeal to the Senate of the United 
States and ask that this unfair tax be repealed, 
and urge that all discriminatory wartime taxation 
be abolished: and, be it further 

REsoLveD: That if taxes upon business are neces- 
sary at this time that in justice they should be 
of a general character, and should apply to all 
businesses without favor and without discrimina- 
tion; and, be it further 

REsoLveD: That we favor a small tax on all 
sales (which we believe will provide sufficient 
revenue for the needs of our Government), in 
lieu of the present excise tax, which is most bur- 
densome, and which results show is nct passed 
on to the ccnsumer but is absorbed in our over- 
head expense, thus making impossible a fair return 
cn our capital invested and our labor expended 
in Meking our living; and, -be it further 

RESOLVED: That since we have seen in the public 
press that. it may not be pogsible to enact the 
sales tax at this session of Congress, that we 
strongly endorse the proposal of Senator Smoot 
of a three per cent tax on manufactures as being 
much more fair and just than the present excise 
taxes, and next to a general sales tax a iight, 
widely distributed, least burdensome and more 
remunerative method of taxation; and, be it 
further 

REsoLtveD: That a committee be appointed to 
send a copy of this resolution to our senators, 
Hon. L. C. McNary and Hon. R. N. Stanfield, 
and also to wait upon. our congressman, Hon. 
C. M. McArthur of this city, and that they be 
asked to assist in bringing this matter before the 
Finance Committee of the U. S. Senate, which is 
now in session, and that they be respectfully re- 
quested to use every honorable effort in assisting 
to remove from our business and livelihood the 
unfair and unjust burden that now casts its 
blight upon it and classes our wares with liquor, 
tobacco and narcctics. 


A perusal of these resolutions will show 
that they cover the jeweler’s position on 
the tax question fairly and completely and 
they can well act as a model for any set 
of resolutions or expression of opinion that 
jewelers in other sections may want to 
adopt. While it may not be advisable to 
use exactly the same language in which 
the Oregon jewelers express their views, 
the substance and sense of the above is 
an excellent basis on which further resolu- 
tions can be drawn. 





ERY little en- 

Diamond Imports couragement for 
During August our diamond cutting 
industry is to be 

found in the statistics of the imports of 
rough diamonds during the month of Au- 
gust which have just been compiled by the 
Department of Commerce, inasmuch as the 
total value of the rough received during 
that month amounted to but $104,631. This, 
while considerably more than the showing 
made in some of the previous months, is 
in no way adequate to replenish the stock, 
of American cut goods. The total value of 
the diamonds imported during the month 
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Engine-Turned Effect, Silver Hammered Silver Plate with 
Plate Bright Silver Center and Border 


Retail Price $2.50 Retail Price $2.50 


K 7 . . 7 K 5 - 
: : : Engine-Turned and Hand_En- 
Engine-Turned, Sterling Silver graved Border, Sterling Silver 
Front Front 


Retail Price $5.00 Retail Price $5.00 


CROSS & BEGUELIN 


Incorporated 
ESTABLISHED 1863 ENTIRE THIRD FLOOR 


21-23 MAIDEN LANE, NEW YORK CITY 


It is not often that we find an item of men’s jewelry 
that combines such a clever idea carried out in such 
a practical way, and yet raised to the ranks of high 
craftsmanship as is found in the Kum-a-part Belt 
Buckle. 


To stimulate retail sales, vigorous national advertis- 
ing in the Saturday Evening Post is being put behind 
the ingenuity and elegance of these buckles, and this 
wide-spread publicity combined with the established 
good-will of the name Kum-a-part and liberal “mark- 
up” make the Kum-a-part Belt Buckle very profitable 
to handle. We urge our customers to place their 
orders immediately. 


Made in qualities to retail from $2.50 to $10 each 
—in attractive, individual leather gift envelope. 


THE BUCKLE THAT SNAPS 


—it can’t slip 
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was $2,117,631, the value of the importa. 
tion of the cut stones having been $2,013,009 

An analysis of these figures show resilts 
somewhat different than was seen in the 
previous three or four months. As far as 
the rough or uncut gems are concerned 
the importations directly from England 
amounted to $50,485 and the importations 
directly from British South Africa, $25,058 
Belgium sent us rough valued at $16,999 
and Netherlands of $4,254, while Brazil 
made a showing in importations of $7,835 
from that country. In the importations of 
cut diamonds we see the bulk of the ship: 
ments coming from Amsterdam and Ant- 
werp, Belgium and Netherlands supplying 
an almost equal amount, the shipments from 
the former being $879,637 and the latter 
$886,013. Next in importance came the cut 
goods from England which amounted to 
$160,035, while France supplied us with 
shipments of $66,336. The total was aug- 
mented by a number of small shipments, of 
which those from Switzerland were valued 
at $9,499, from Austria $4,784, from Brit- 
ish South Africa $3,208, from Canada 
$2,709, Germany $425, Turkey in Europe 
$264 and Italy $90. 

Altogether the total weight of the dia- 
monds shipped during August amounted to 
23,748 carats. 








Pliny’s “Ant” iquity 


HOSE sober, truthful ancient scien- 

tists teach us a lesson in elastic knowl- 
edge. The woes and tortures of the gold 
prospector were known to Americans long 
before the days of Klondyke; every gold 
discovery is attended by horrible fatalities. 
And “t’was ever thus,” only more so in the 
days of Fliny, for he says: 

“Among the Dardoe the ants are as large 
as Egyptian wolves and cat colored. The 
Indians gather the gold dust thrown up by 
the ants when they are sleeping in their 
holes in the Summer; but if these animals 
wake they pursue the Indians, and, though 
mounted on the swiftest camels, overtake 
and tear them to pieces.” That’s all; but 
perhaps that’s enough. 








Jewelers’ Gold Bars Withdrawn and Ex 
changed at New York 
Week Ended Sept, 24 1921 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... $772,359.48 


The gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchange 
$82.769.89 

* 201,816.38 

124,734.77 

118,008.37 

156,239.87 

88,790.29 


———$— 


Se 
Week Ended Oct. 1, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... $988,901.07 
Gold hars paid depositors 1,035.57 


DMERL chs ssn keke o neo eR ae eos eas $989,936.64 


Of this the gold bars exchanged for gold 


coin are reported as follows: 

Sept. $194,723.40 
Pre eee er ree 274,468.08 
Sept. 28 519,709.59 
Sept. 

Sept. 


Oct. ae 
:. ee 


PE oii Ok OCA ceo Ores $988,901.07 
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On Oct 1, Charles Latimer opened a 
retail jewelry store at 6 North Ave., New 
Rochelle, N. Y. 

The jewelry department of Kramer & 
Co. was opened at 481 Bergenline Ave., 
West Hoboken, N. J., Monday morning, 
Sept. 26. 

Elmer Feldenheimer, representing A, & 
C. Feldenheimer, Portland, Ore., is on a trip 
to this city and while here is making his 
headquarters with Louis Feldenheimer at 65 
Nassau St. 

I. M. Dillmeier & Co., jewelers, this city, 
were granted a charter of incorporation at 
Albany, N. Y., last week placing the capital 
of the business at $20,000. The incorporat- 
ors are: A. G. Fisher, T. J. Lynch, Jr., 
and V. H. Paganelli. 

A charter of incorporation was filed at 
Albany, N. Y., last week by H. Pichel & 
Son, authorizing them to engage in the 
jewelry business in this city. The capital is 
$5,000 and the incorporators are H. and J. 
Pichel and A. Ramrus. 

It was announced last week that the firm 
of Baumgold & Schliff, diamond importers, 
93 Nassau St., had been dissolved on Sept. 
23. Samuel Baumgold will continue in 
business in room 401 at 93 Nassau St. Mr. 
Baumgold will sail for the European 
diamond markets today (Wednesday). 

A woman living in West Hoboken, N. J., 
was arraigned before United States Com- 
missiener Hitchcock on Tuesday, Sept. 27, 
charged with failure to declare jewels and 
dresses worth $100. The defendant was re- 
leased in $500 bail for a further hearing. 
She reached this city from Italy. Sunday, 
Sept. 25, aboard the Dante Alighieri. 

Henry Freund, with Henry Freund & 
Bro., 65 Nassau St., has started on his Fall 
trip through New York State and the mid- 
dle west. This will be Mr. Freund’s last 
trip of the year. Louis Freund of the 
some concern is now visiting the trade 
on the Pacific Coast and will not return 
to this city until some time in December. 

The remains of Mrs. George A. Chamber- 
lin, wife of a local diamond broker, and 
mother of G. Howard Chamberlin, a well- 
known architect, was brought to her home 
at 466 Palisades Ave., Yonkers, last week. 
She died at Poland Springs, Me., Sept. 
22, following an attack of heart trouble. 
She was the daughter of the late William 
Henry Smith, one-time President of the 
Manhattan Bank, and was born in this city. 

‘An involuntary petition in bankruptcy 
was filed recently in the United States 
District Court against A. Zarembowitz & 
Son, importers, 271 Canal St. The petition- 
ing creditors are Simon Miller with a claim 
of $800 ; Samuel Leveson, $100; and Ben- 
jamin Baum, $600. The assets are placed at 
$10,000, while the liabilities are estimated 
at $35,000. Alexander S. Marcuson has 
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been appointed temporary receiver under a 
bond of $2,000, with authority to continue 
the business for 15 days. 

On Tuesday, Sept. 27, an involuntary pe- 
tion in bankruptcy was filed in the United 
States District Court, this city, against 
Samuel Weingarten trading as the Majes- 
tic Jewelry & Novelty Co. 23 Allen 
St. The petitioning creditors are David 
Roseman, with a claim for $443.20; Abra- 
ham Markowitz, $400, and Anna Weingar- 
ten, $26.15. The liabilities are placed at 
$5,000, while the assets are estimated to be 
worth $1,500. The same day the petition 
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bringing the package here when caught. 

Twenty years in Sing Sing was the sen- 
tence imposed upon James B. McCauley, 
alias “Doc Cartwright,” last week ‘by 
Judge Otto A. Rosalsky in the Court 
of General Sessions. The prisoner was 
tried and on Saturday, Sept. 24, was found 
guilty of passing a forged traveler’s check 
on Reuben Supon, jeweler, at 436 Seventh 
Ave., this city. The pronouncing of the 
verdict of guilty against McCauley on the 
day of his conviction brought forth a 
tirade from the prisoner which was direct- 
ed at the Judge. The prisoner claimed 








corresponding 12 months. 


COMBINED. 








Still Beating Records 


During the 12 months October 1,.1920, to October 1, 
1921, “The Jewelers’ Circular” published 6,206 pages 
of advertising, which beats all previous records for the 


more than appeared in any other jewelry journal. For 
many years “The Jewelers’ Circular’ has published 
MORE advertising than the six other jewelry journals 


This is the Time to Advertise 


and “The Jewelers’ Circular” the one great medium 
between the buyers and sellers is the place to advertise. 


It also was 3,756 pages 




















was filed Judge Hough appointed Albert 
Falck as receiver under a bond of $500. An 
assignment for the benefit of creditors was 
expected on Monday, Sept. 26, naming 
Hyman Goldstein as the assignee. 

A Federal Grand Jury sitting in the 
United States District Court refused to in- 
dict Ernest Potvin, a purser’s clerk on the 
steamship Zeeland, who was arrested re- 
cently on a charge of smuggling diamonds 
into this country. As the result of this ac- 
tion the case against Potvin has been dis- 
missed and the man has been released. As 
related in a previous issue of THE JEWELERS’ 
CircuLArR Potvin was arrested while coming 
off the Zeeland when the boat docked in 
this city early last month and when searched 
it was found the young man was carrying 
a packet containing diamonds worth $15,000. 
When questioned Potvin told a plausible 
story of being approached by a man in 


Europe and asked to deliver a package | 


which he was teld contained bonds and 
should not be declared to the customs au- 
thorities. Potvin believed the man and was 


he proved an alibi and asserted that he 
showed he was at work on his farm when 
the alleged transaction took place. It was 
shown McCauley had been released by the 
Chicago police during the investigation of 
the robbery at the Moline, Ill., National 
Bank. The police of this city then ar- 
rested him on the charge of -passing a 
forged check on Mr. Supon in payment 
for a gold watch. The check involved is 
said to be one of a number. stolen from 
the Moline bank. The prisoner is 42 years 
old and, according to the police, has a 
record as a confidence man, Sentence was 
passed on McCauley on Tuesday, Sept. 
27, after THe JeweLers’ CrrcuLar had gone 
to press. 

A telegram received last week by Abel 
Bros. & Co.,..this city, from T. W. Mar- 
tin, Saginaw, Mich, announced ithe death 


‘of Mrs. Martin on Monday, Sept. 26. The 


funeral was held Wednesday, Sept. 28. A 
son’ was employed by the Keystone Watch 
Case Co., for a period of four years. 





(Continued on page 113) ‘ 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
are Solidarity Jobbers 


sown y. suexwooo SOLIDARITY WATCH CASE CO. “iaicigizicve 


ON e 
OSCAF otreniet . 15 Maiden Lane, New York CSHIRTY YEARS)” ae bee 
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Edward I. Kittay has started in the dia- 
mond business at 95 Nassau St. 

G. S. Overton is calling on the trade in 
New England States for the Deman Chain 
Mfg. Co., 162 W. 34th St. 

Miss Etta Grossman, for many years with 
Fred Kaufman, has taken a new position 
with Michael Levy, 9 Maiden Lane. 

Rothblum & Mire, importers of diamonds, 
87 Nassau St., have been elected members of 
the Merchants’ Association of New York. 


Joseph Rosenberg, dealer in diamonds, 
has moved his business from 170 Broadway 
to new quarters in the Harriman Bank build- 
ing at 527 Fifth Ave. 

W. C. H. Brown, representing A. Edward 
Fisher, 71 Nassau St., is at present cover- 
ing his territory on the Coast. From there 
he will leave for his southern territory. 

Harry F. Garofalo, vice-president of the 
Espositor-Varni Co., 45 John St., sailed for 
Europe on the steamship Rochambeaw for an 
eight weeks’ purchasing trip to the foreign 
gem markets. 

The store at the westerly side of 117 W. 
42nd St., has been leased by Jankowitz & 
Cohen, retail jewelers, according to an an- 
nouncement made last week. The average 
rental is $62 per square foot. 

A meeting of the creditors of Felicett 
Taliercio trading as the Taliercio Co., will 
be held on Thursday afternoon, Oct. 6, at 
3 o'clock, at the office of Yankauer & 
Davidson, attorneys, 261 Broadway. 

The firm of Schenck & Frank have dis- 
solved partnership. E. J. Schenck is con- 
tinuing the manufacture of platinum gal- 
leries and settings along with special order 
work at their old address, 5 Cortlandt St. 

Jacob Wortsman notified the trade last 
week that he had withdrawn from the firm 
of Charles E. Klein & Co., 64 Fulton St., 
in which he was formerly associated with 
Charles E. Klein and John Bishal. Mr. 
Wortsman states he has severed all con- 
nections with the concern. 

According to an announcement made last 
week Mr. Masserman has withdrawn from 
the Anchor Jewelry Co. and on Oct. 1 joined 
with J. Helfstein, 108 Fulton St. In the 
future the business will be conducted under 
the style of Helfstein & Masserman, manu- 
_— of platinum mountings, 108 fulton 

t. 

Morse Bros., manufacturers of platinum 
and gold jewelry, 11 John St., announced 
last week that William C. Barry has joined 
their selling force and will represent them 
in the middle west, far west and Pacific 
coast. Edward L. Morse and James J. Doll 
will, as in the past, represent Morse Bros. 
in their usual territories. 

The celebration of the Jewish New Year, 
which started on Sunday evening at sun- 
down, caused the closing down of many 
business houses in the trade on Monday and 
Tuesday. Although the holidays will con- 
tinue for nine days, most of the houses in 
the industry resumed business this morning 
(Wednesday). The celebration ends on 
Wednesday, October 12, at which time the 
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day of atonement will be observed by the 
Jewish people all over the world. 

Creditors of Crouch & Fitzgerald have 
been notified that a general meeting of 
creditors will be held at the Hotel Penn- 
sylvania, 7th Ave. and 32nd St., on Thurs- 
day, Oct. 6th, at 2 P. M., to consider the 
general affairs of the concern and especially 
the situation with reference to the occupa- 
tion of the store at 587 Fifth Ave, New 
York. The matter is of great importance 
and a full attendance of creditors or their 
authorized representatives is desired by 
Henry Melville, the receiver. 

Last Thursday an involuntary petition in 
bankruptcy was filed in the United States 
District Court, this city, against the 
Borovsky Pearl & Diamond Co., Inc., 93 
Nassau St. The petitioning creditors and 
their claims are; Jacob Reffes, $1,994.65; 
Bernard Cooperman, $613, and H. Zwerjer 
& Co., $350. According to the petition the 
concern has assets of $50,000, while the 
alleged liabilities total $100,000. Following 
the filing of the petition Judge Hough ap- 
pointed James R. Truesdale receiver under 
a bond of $5,000. 








Rochester, N. Y. 





Edward B. Moulton, formerly of 64 South 
Ave., is now located with P. L. Lewison, 
21 South Ave. 

Oscar E. Kohl, manufacturing jeweler, 
who has been conducting a successful busi- 
ness at 526 Chamber of Commerce build- 
ing, informs the trade that he has sold the 
business to Geo. and Ray Weyl. Mr, Kohl 
is now manufacturing jewelry on an ex- 
tensive scale. His offices are at 827 Cham- 
ber of Commerce building and factory at 
10% Windsor St. Mr. Kohl was formerly 
with B. Moll. L. J. Stoller is manager of 
the sales department. FE. L Powers has 
been appointed salesman in the local terri- 
tory. The company specializes on a one- 
piece cuff link. 

Last week three young men entered the 
jewelry shop of Charles F. McAlay at 676 
Monrce Ave. One of the men struck him 
on the head with an iron bar, luckily, not 
knocking him senseless) Mr. McAlay 
jumped up from the bench where he was 
working and called loudly for help. The 
iron pipe which was covered with brown 
paper slipped from the man’s hand and went 
through the window. Edward Hunt, a 
tailor whose business place is opposite, saw 
the men run out of the jewelry store and 
chased them some distance, but they escaped. 
Then he notified the police. A 38-calibre 
revolver was found in a yard in the section 
of the city where the chase took place. It 
is believed to have been thrown away by 
one of the men. 








I. H. Smith Becomes Head of the Assay 
Office in New York 

Isaac H. Smith was sworn in Saturday 
as Superintendent of the Assay Office, tak- 
ing the place of Verne M. Bovie, who had 
been in charge of the Government’s gold 
stock in New York for seven years. Mr. 
Smith was named to the superintendency 
of the Assay Office early in the Summer, 
but the change was not made until a com- 
plete check of the gold in the vaults of 
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the building had been made. This has taken 
a board of examiners virtually all Summer. 
Their accounts balanced to the penny. 
During the Summer they counted and 
checked approximately $1,750,000,000 in 
gold. 

The oath of office was administered to 
Mr. Smith by Judge Julius M. Mayer of 
the Federal District Court in his chambers 
in the Woolworth Building. At the Assay 
Office the retiring Superintendent introduced 
the heads of the departments to the new 
superintendent. Superintendent Smith an- 
nounced the following appointments: Ran- 
son B. Wilson, chief clerk and assistant act- 
ing superintendent; Ellery J. Wagor, super- 
intendent of the melting and refining de- 
partment; George R. Comings, head assayer. 
The assistants named have been in the 
Assay Office many years. Mr. Comings has 
a record of forty-seven years of service 
and Mr. Wilson thirty-nine years. Mr. 
Wagor recently was transferred to New 
York from the San Francisco mint. 

Mr. Bovie has become president of the 
Metropolitan Five to Fifty Cent Stores 
Company. 








Harry Fisher, of Swift & Fisher, has 
returned from an extended western busi- 
ness trip. 

Harry Paye, of the Paye & Baker Mfg. 
Co., is serving on the traverse jury at 
New Bedford this week. 

John T. Joyce, a former manufacturing 
jeweler has been confined to his home the 
past two weeks by illness. 

The total resources of the Attleborough 
Savings bank of this town has reached the 
high figure of $6,557,611.16. 

Wallace D. Kenyon of the Webster Co., 
lost to William Tilden, the world’s cham- 
pion tennis player, last week, in a tennis 
tourney played in Providence. 

The employees of the Whiting & Davis 
Co. have started the development of their 
athletic field and the soccer football team 
will play all their home games on the 
field. 

Howard Grant, of T. G. Frothing- 
ham & Co., returned last week from an 
extended trip and stated that he found a 
gradual picking up of business in all sec- 
tions. 

A particularly bright spot in local busi- 
ness is the activity in the silver shops. 
The Webster Co. is hiring all the help 
they can obtain and is working until 7 
o’clock nights. The R. Blackinton & Co. 
have received substantial orders and the 
F. M. Whiting & Co. has been enjoying 
a long run of business. The Dominick 
& Haff concern has all the business it 
can attend to. 








Improvements and rebuilding at the store 
of the Louis Esser Co., Milwaukee, Wis., are 
rapidly nearing completion. The front of 
the building was boarded up for some time, 
although not so as to interfere with busi- 
ness. The store presents a striking and 
handsome appearance and is one of the most 
attractive in this part of the country. 
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Charles Finlay and Charles Johonot are at 
Swan Lake, Me., on a fishing trip. 

Joseph Homan of Cincinnati was in town 
last week visiting the local trade. 

David Nemser and J. McCourt are tour- 
ing New England on pleasure and business 
combined. 

A considerable number of the Boston 
wholesale and retail jewelers closed Oct. 3 
and 4 on account of the Jewish holiday. 

D. J. Charkins, formerly with C. W. 
Somers, manufacturing jeweler, has opened 
a factory next door to E. B. Horn & Co., 
Washington St. 

The building occupied by George Homer, 
Winter St., is to be torn down, but he has 
secured quarters in the new building to be 
erected. Meanwhile he will hold a large 
sale. 

Miss Anna L. Callahan, the only woman 
jeweler in the Jewelers’ building, and Miss 
Freeman, of David Nemser Co., are planning 
an automobile trip to New York where they 
will visit for a week. 

On his way to the Cape with his family, 
E. R. Jackson, Tilton, N. H., stopped at 
Boston and called on several members of the 
trade. He will be at the Cape for the 
next week or two on vacation. 

The Metropolitan Jewelry Co. has called 
a meeting of creditors. The assets are es- 
timated at $75,000 and the liabilities $50,000. 
The company is asking an extension on long- 
time notes. H. Lebowich is the attorney in 
the case. 

Howard Wright, of the M. S. Page Co., 
recently underwent an operation for appen- 
dicitis at the Waltham Hospital. He was 
out of business for seven weeks but has re- 
covered sufficiently to resume traveling for 
the company this week. 

After 20 years’ association with the 
Waltham Watch Co., and for seven years 
factory sales manager, Frank T. Day has 
severed his connection with the company. 
He has joined Henry Knott, who has created 
the Waltham advertising for the past six 
vear, and other campaigns for national ad- 
vertisers. They have established an adver- 
tising and merchandising Agency in Boston 
under the corporate name of Henry Knott, 
Inc., with offices at 739 Boylston St. Mr. 
Day is widely known by his association with 
the jewelry trade and has had considerable 
experience as a merchandising expert. 








Hartford, Conn. 





The Ladies’ Social Club of the Sessions 
Clock Co., Forestville, Conn., held a frank- 
furter roast at Wooster field recently, the 
affair being largely attended and much en- 
joyed, 

William H. Greenleaf of this city has 
been granted a patent for a time-controlled 
mechanism for clocks. He has assigned his 
rights to the Connecticut Electric Clock Co., 
Hartford, Conn. 

The deed for the transfer of the building 
at the corner of George and South Sts., 
Bristol, Conn., to be used as a temporary 
hospital from the Wallace Barnes Co., clock 
spring manufacturer, to the Bristol Hos- 
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pital, Inc., has been received in the office of 
the city clerk for record. 

Announcement was made on Monday of 
last week that several of the departments at 
the plant of the Sessions Clock Co., Forest- 
ville, Conn., had commenced operations on 
a 55-hour-a-week schedule. 

Charles S. Mosmas, Bridgeport, Conn., has 
been granted a design for a base for a cruci- 
fix candlestick or similar article. He has 
transferred his rights to the Jennings Bros. 
Mfg. Co., 219 Elm St., Bridgeport, Conn. + 

A certificate of record has been filed in 
the office of the Secretary of State in this 
city indicating that the capital stock of the 
H. C. Thompson Clock Co., 38 Federal St., 
Bristol, Conn., has been increased from 
$15,000 to $65,000. 

Joseph Massi, 25 years of age, an em- 
ploye of the R. Wallace & Sons Mfg. Co., 
Wallingford, Conn., was killed by a trolley 
car in that town last week Sunday evening 
as he was about to get aboard. An autoist, 
whose machine crashed into the trolley car 
at the time of the fatal accident, has been 
arrested to appear before a coroner for in- 
vestigation. 

The large barn owned by the estate of 
William E. Sessions, late president of the 
Sessions Clock Co., Forestville, Conn., and 
its contents, including two fine horses and 
an automobile, were totally destroyed by a 
fire of unknown origin early last week 
Sunday morning. The loss is estimated at 
$2,500 for the barn and horses and the auto- 
mobile at $1,500, all covered by insurance. 

Operations have been started in the new 
electro plating factory of the Plainville 
Electro Plating Co., Plainville, Conn., a con- 
cern recently organized by Albert Maynard, 
Forestville, Conn., and H. B. Wilson, Bris- 
tol, Conn. Alterations have been made and 
new machinery installed, the owners now 
spending full time at the factory, where 
they report a fair amount of business is be- 
ing conducted. They are specializing at 
present in replating household silverware. 

Benjamin Sokoloff, whose arrest ia New 
York was announced recently in THE 
JEWELERS’ Crircuvar, following a complaint 
lodged against him in Meriden, Conn., was 
tried in the city police court last week on 
a charge of stealing several articles from 
the factory of Manning, Bowman & Co., 
where he was formerly employed. He was 
fined $75 and costs on this charge and bound 
over under bonds of $6,000 to the superior 
court on a charge of stealing two Meriden 
automobiles. 

Forcing the catch on a rear window of 
the building, unidentified thieves entered 
the retail optical and jewelry store of Ever- 
ett E. Warner, and the watch repair shop 
conducted by William Swain at 21 Asylum St. 
early last week Sunday morning, complaint 
being made to the local police in the after- 
noon shortly after the break was discovered. 
Both owners of the establishment were out 
of town the first part of the week and- Act- 
ing Detective Sergeant Charles J. Keefe, 
who was assigned to investigate the case, 
has been unable to secure a complete list 
of articles supposed to have been stolen. It 
is believed that a number of watches were 
stolen from the repair shop. 








. A. Drake has moved from Loco to 
Healdton, Okla. 
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Local jewelers are closely watching the 
official moves of Congress and the Executive 
in regard to changes in the Federal tax 
system. The method that has been in vogue 
of late is not at all satisfactory. 

Moore & Co., ring manufacturers, whose 
office and factory have been located at 2? 
Green St. for many years, will move in 
February to their own building at Court 
and Halsey Sts. This building was pur- 
chased a couple of years or more ago but 
the Moore concern did not move in because 
of existing leases. 

Representatives from Paterson, Jersey 
City, Elizabeth, Rahway, Perth Amboy and 
this city attended the monthly dinner meet- 
ing of the North Jersey Association of 
Credit Men at the Down Town Club here. 
H. Uehlinger of Brooklyn spoke on “The 
Exchange of Credit Information.” He out- 
lined a system by which the status of firms 
is obtained. 

A large amount of commercial informa- 
tion has been gathered at the Business 
Branch of the Newark Public Library for 
the use of Newark manufacturers and busi- 
ness men. This includes whatever is neces- 
sary for the busy business man to keep up 
with current events, and a collection ot 
“services” which will enable him to keep his 
finger on the pulse of trade. 

Mayor Alexander Archibald, who is also 
president of the Archibald-Klement Co., 
manufacturers of silver deposit ware, tro- 
phies, etc., at East Kinney and Orchard 
Sts., launched a move for a Buyers’ Week 
for Newark and vicinity following the re- 
ceipt of assurance from a group of depart- 
ment store heads, manufacturers and own- 
ers of industrial plants that such a cam- 
paign would prove beneficial to the territory 
covered. It is planned to conduct it some 
time in November. 

Salesmen for local jewelry manufacturers. 
who are now out on the road report that 
retailers throughout the country are buying 
in small quantities to meet present needs. 
rather than stocking up. They also report 
that the stock of the average retailer is very 
low, which means that as soon as the Fall 
business gets fully under way larger orders 
will be forthcoming, and that as soon as 
the holiday trade starts in retailers must 
lay in sufficient quantities to carry them 
through the Christmas rush. The salesmen. 
report that in respect to diamond goods 
some of the jewelers are overstocked. 

The M. & K. Jewelry Co., 52 Lexington 
Ave., Passaic, with Morris Madow as 
agent, has been chartered in the office of 
the Secretary of State to buy, sell, trade 
and deal in any and every class of dia- 
monds, jewels, precious stones, jewelry, 
porcelain, china and_ glassware, leather 
goods, gold, silver and precious metals. 
The concern has a capitalization of 100 
shares of stock, divided into 50 shares of 
preferred at $100 per share and 50 shares 
of common at $100 per share, while the in- 
corporators and the number of shares held 
by each are Morris Madow, 25 common; 
Alexander Kabalkin, 24 common, and 30 
preferred, and Alexander Brooklyn, 1 -com- 
mon, all of Passaic. 




















Mr. and Mrs, Frank Herscheds have sent 
out cards for the marriage of their daugh- 
ter, Miss Adele, to Mr. ‘Chester C. Hogan, 
% * Starke, office manager of Peck, 
Selmeier & Peck, has returned after a 
couple of weeks’ vacation passed on the 
Great Lakes. ; 

J. D. Jacobs and A. C. Jacobs have just 
left on road trips, the former going into 
northern Ohio, and the latter preparing to 
visit customers in Georgia and Florida. 

Fred Voth, of Peck, Selmeier & Peck, 
had to wait until Gus Peck returned from 
a road trip before he started out on a trip 
that will take him from Coast to Coast. 

Mr. and Mrs. Benton Fox and Mrs. Sol 
Wetzstein have left for a few days’ visit in 
New York city. Mr. Wetzstein returned 
home from a trip in the north shortly before 
his wife left the city. 

Visitors in the city recently were Mr. 
and Mrs. Finkelstein, Johnson City, Tenn., 
who spent a portion of their honeymoon 
here. Mr. Finkelstein is a member of the 
firm of Friedman & Finkelstein. While here 
they were entertained by members of the 
firm of Greenwold, Hirsch & Grift. 

M. Phillips, of Richter & Phillips, learned 
Friday that the man who was shot and killed 
while attempting to hold up an automo- 
bilist on Reading Road Wednesday mid- 
night, had been identified and proved to be 
a youth that Mr. Phillips endeavored to 
straighten out several years ago when Mr. 
Phillips became the boy’s “Big Brother.” 
Until recently Mr. Phillips had kept in 
touch with the youth and thought he was 
going straight. 

Judge Peck of the United States District 
Court will hear a report Oct. 8 on the re- 
sult of the creditors’ meeting in the case 
of Thoma Bros. Co., bankrupt jewelers, that 
date having been set upon advice that 
Referee Greve had a report to make. A 
majority of the creditors agreed to accept 
the proposition of the firm to pay 35 per 
cent. in cash in full settlement of all un- 
secured claims against it. Referee Greve 
advised Judge Peck Wednesday, Sept. 28, 
of the agreement. 

Mr. and Mrs. C, G. Schlenker, Hickman, 
Ky., and Lee W. Schlenker, Eaton, O., held 
a joyous reunion in the offices of Frohman 
& Co., during the week when they all ar- 
rived in town at the same time. Both the 
Mr. Schlenker’s came in to purchase ad- 
ditional jewelry for the Fall trade. Other 
visitors registered at the same place during 
the week were: Leslie Green, Springfield, 
O.; Miss Daisy Kline, Eaton, O.; E. W. 
Lee, Terre Haute, Ind.; Charles Diefenbach, 
Hamilton, O., and Mr. and Mrs. Cohn, of 
Cohn & Strick, Hellier, Ky. 

Thursday, Oct. 6, has been set by mem- 
bers of the Wholesale Jewelers’ and Manu- 
facturers’ Association as the date of a home- 
coming meeting for the president of the or- 
ganization, Julius Hahn, who will get home 
from ‘an extended European tour at that 
time. The organization plans to give a 
dinner at Mecklenberg’s in honor of Mr. 
Hahn. Hotel men have assured the jewelers 
of their co-operation toward securing the 


THE JEWELERS’ 


national retail jewelers’ convention and are 
working with them in an effort to secure 
the gathering. Resolutions adopted on the 
death of Joseph Whitehouse have been sent 
to the widow by the association. 

The will of the late Joseph C. White- 
house was filed in the Kenton County court 
Thursday, leaving the greater part of the 
estate to his “widow and two daughters, 
Elizabeth and Jean Whitehouse, to be held 
in trust by a Cincinnati bank and trust com- 
pany. The will provides that Mrs. White- 
house shall receive $833 a month from the 
fund; also the use of the homestead on the 
Dixie Highway. In addition Mrs. White- 
house is to receive $8,000 a year as long 
as she remains-a widow. In the event of 
her remarriage the amount is to be reduced 
to $2,000 a year and the $6,000 is to be 
given.to his brother and partner, William 
H. Whitehouse. <A _ sister, Elizabeth M. 
Temple, is left $1,000; and the Protestant 
Children’s Home of Covington gets a 
similar amount. After the youngest daugh- 
ter reaches 21 the trust fund is to be 
divided and each daughter and the widow 
will get one-third of the entire income. 
The daughters get $2,000 a year until they 
are 18 and then the amount is to be in- 
creased to $4,000 a year until the time the 
income of the estate is divided. William 
Whitehduse was named executor, without 
bond. 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with beth the retail and wholesale 
jewelers of Evansville has been very good during 
the past week or 10 days. Retailers say that 
their trade has been unusually good and _ that 
in spite of the rain that fell several days during 
the exprsition that was held from Sept. 20 to 
Oci. 1. that their out of town trade was quite 
satisfact:ry and that they have no room, in fact, 
to ecmplain. Collections are holding their own 
very well and the retail merchants report that 
general trade conditions are getting. better all 
the time and that they believe that business. will 


' remair giod the balance of this Fall.and up to 


the first of the year. They say that there prob- 
ably will be a dull pericd after the holidays, 
which is generally the case and that after that 
time thngs ought to start up again and that the 
year 1922, taken as a whole, ought to be quite 
satisfactory to the trade. Manufacturing plants 
in Evansville are being operated on better time 
than they were during the early part of the year 
and there is more optimism pervading all lines 
cf trades in Evansville and southern Indiana 
towns. 





Dr. Wallace C. Dyer, optician of this city, 
has returned from a trip to Boonville, Ind. 

John H. Rholander, formerly engaged in 
the retail jewelry business in this city, has 
returned from a trip to East St. Louis, Ill. 

Clarence Schlomer, who has taken charge 
of his father’s jewelry store at Mt. Ver- 
non, Ind., has moved his store from W, 2d 
Street to the Kuhn millinery store on Main 
St., between 2d and 3d Sts., where he will 
have more room to expand his business. 

The open Fall has permitted the mussel 
camps along the lower Ohio, Wabash and 
White Rivers to keep on operating and many 
shells are being gotten out. The mussel dig- 
gers will continue their activities right up 
to the beginning of cold weather and the 
pearl button factories in southern Indiana 
and southern Illinois are laying in large sup- 
plies of shells that will keep them busy 
during the Winter months. 
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The building at 217 Main St., occupied 
by Esslinger & Salm, retail jewelers, has 
been purchased by Arthur Fisher, owner of 
a book and stationery store on Main St. 
Mr. Fisher bought the store as an invest- 
ment and it will continue to be operated by 
Esslinger & Salm, who have been in that 
location since they embarked in business a. 
number of years ago. 











TRADE CONDITION. 
Conditiins continue to improve and are much 


better than 30 days ago. Jobbers and retailers 
alike unite in saying the bad part has passed and 
that until the first of the new year there will be an 
improvement noted. Since last year there never 
has been a period when there has been such opti- 
mism in the trade. Everybody appears to be out 
looking for business and getting it and the result 
has been a general stimulus that is having its 
effect. Credit conditions are improving and many 
who fell a little behind now are taking their dis- 
counts as they did back in 1920. Throughout the. 
State retailers say the outlook for business is much 
more hopeful. 





The retailers did a large business in 
souvenir articles last week because of the 
national encampment of the Grand Army 
of the Republic that was held here. 

E. W. DeLawter, Anderson, Ind., J. F. 
Kiser, Muncie, Ind., and Harry Major, of 
Major & Sheldon, Shelbyville, Ind., were 
in Indianapolis last week visiting the. 
distributors. 

H. A. Sebel, of Sebel & Gelman Co., 
distributors, says his company is getting 
some good reports from the men on the 
road who took out on the last trip the 
regular Fall lines. 

Here is the way Fred Fromm, assist- 
ant general manager of the Baldwin- 
Miller Co., talks: “Business is getting 
better every day. Orders are coming in 
by telephone, mail from the men on the 
road and house orders. The last three 
weeks have been the best for us than any 
similar period for many, many moons. 
And it is just starting for the holiday 
trade.” 

The Charles S. Spritz & Sons Co., of 
Cincinnati, O., who operate a chain of 
extended charge account jewelry stores, 
after considerable alterations and remod- 
eling, has opened one of its stores at 
618 Wabash Ave., Terre Haute. Irvine 
S. Spritz and J. B. Greenfield will be in 
charge of the Terre Haute store. Mr. 
Spritz, most Terre Haute people will 
remember, was formerly connected in 
Terre Haute and left for a short while 
to supervise another of the Spritz stores 
in Cincinnati. Mr. Greenfield was for 
many years connected with Jos. Mayer 
Bros., of Seattle, Wash., one of the larg- 
est diamond importers and jewelry manu- 
facturers:in the country. The watch re- 
pair department will be in charge of a 
Mr. Karloff, who was for 18 years con- 
nected with the Omega and Longene 
watch factories in Switzerland. Mr. Kar- 
loff is of Swiss nationality and was 
brought to this country to supervise the 
Cincinnati factory of the Gruen watch 
company. 
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Ask your jobber for the Illini 
An extra thin model Illinois Complete Watch 
21 Ruby and Sapphire jewels. Adj. 5 Pos. 14K Cases 


To retail at prices ranging from 


$140 to $165 


ILLINOIS WATCH COMPANY 
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Chicago Notes. 


Otto Lieberman, of the Stein & Ellbogen 
Co., left last week for a few weeks’ trio 
through Wisconsin. 

J. Greenfield, of J. Greenfield & Co., Hart- 
ford building, left last ‘week for a 10-day 
business trip through Wisconsin. 

Frank Kennedy, of the Kennedy Co., North 
Attleboro, is spending a few days in Chi- 
cago this week calling on the trade. 

Reuben Cohen, representing the George 
H. Cahoone Co., left last week for the north- 
west and will return about Oct. 10. 

E. E. Reynolds, representing the C. H. 

Knights-Thearle Co., left Thursday for a 
three weeks’ business trip through Michi- 
an. 
* The retail business of the late S, H. 
McElroy, Masonic Temple, is now being 
closed out by his widow, Mrs. S. H. Mc- 
Elroy. 

Oscar Hirsch of Hirsch & Oppenheimer, 
returned recently with his family from a 
three weeks’ fishing trip in northern Wis- 
consin. 

S. Oppenheimer opened a diamond office 
in room 1517 Masonic Temple, Oct. 1. Mr. 
Oppenheimer was associated with Barnett 
Bros. for many years. 

H. Brand, representing Trachtman Bros. 
& Cohen, New York, is spending several 
weeks in Chicago calling on the trade en 
route to the middle west. 

H. W. White, representing Despres, 
Bridges & Noel, returned last week from 
his western territory, and immediately left 
to cover some of the choice towns in In- 
diana. 

E. L. Imhoff, representing the R. & G. 
Co., and George A. Simmons, representing 
the Standard Button Co., left recently on 
a business trip through the central west. 
They expect to return about Oct. 15. 

George Meeham and C. P. Dungan, of the 
International Silver Co., returned last week 
from Milwaukee, where they went to at- 
tend the funeral of Capt. Albert A. Sercomb, 
a former department manager in the Chi- 
cago office. 

Max and Ernest Levy, Reliance building, 
left last week: for New York to meet their 
father, Joseph Levy, who is coming to the 
United States from Cologne, Germany, on 
the steamship George Washington. Mr. 
Levy expects to remain here for several 
months visiting his sons. 

The members of Hallmarks’ Central 
States Club held their Fall meeting at the 
Hotel Sherman on Sept. 28 and 29, where 
a general discussion of business was taken 
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About 50 jewelers from this district 
were in attendance. 

Friends of J. M. Terry, El Dorado, Ark., 
were indeed pleased to see him getting 
around so well again, after his confinement 
due to being run over by an automobile last 


up. 


Summer. He spent the past week here 
visting the markets and friends. 

A beautiful golf bag that had only been 
used ten years was presented to Gus 
Weinfeld by Martin Lenz last week at the 
Edgewood Golf Club, for making the most 
number of strokes. The match was made 
to determine who held the championship for 
the Heyworth building. Weinfeld made 146, 
against 126 made by Lenz. 

Irving Siegel and Stanley Hershon have 
opened an office and shop in suite 1511 
Masonic Temple, where they will manufac- 
ture platinum mountings, under the name of 
Siegel & Hershon. Irving Siegel formerly 
had a shop on the seventh floor of the 
Mallers building, and Stanley Hershon has 
been employed in the manufacturing end 
for many years. 

A round rod of platinum approximately 
one foot in length and about %-inch in 
diameter, weighing 42 dwt., was lost one 
afternoon last week by a messenger for F. 
H. Noble & Co., between their Heyworth 
building salesroom and Marshall Field & 
Co.’s wholesale department. The platinum 
evidently was lost on West Madison St., as 
that was the route taken. 

S. Buchsbaum of S, Buschbaum & Co., 
recently received his patent on a rotary 
arch support that he had invented. The 
device is an all lead roller, that is attached 
to the heel. Mr. Buchsbaum has received 
many letters from leading institutions com- 
plimenting him on the same, and enough 
praise could not be given him by his many 
friends that he has benefited by his device. 

Friends in the trade are sending congratu- 
lations to Sherman ‘Culver Amsden, advertis- 
ing manager of the Norris-Allister, Ball Co., 
on his recent marriage at Buffalo, N. Y., to 
Miss Nellie Kouns. The bride, who is the 
daughter of C. W. Kouns, general manager 
of the Santa Fe Railroad, is noted for 
her beauty and attractions and was reputed 
to have refused many proposals of mar- 
riage. 

Jacob M. Braude, son of Emil Braude, is 
now associated with Emil Braude & Sons, 
as head of the credit department and: general 
office manager. Mr. Braude is 25 years 
old, a graduate of the University at Ann 
Arbor, Mich., and the Chicago Law School. 
For the past 18 months he has been prac- 
tising law in this city but is giving that up 
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to join his father and three brothers in the 
management of their wholesale jewelry and 
optical business. 

Louis Roth and Joseph Mehlman opened 
a retail jewelry store at 84 W. Madison 
St.. under the name of the Melroth Jewelry 
Co., Sept. 26. The beautiful mahogany fix- 
tures, combined with the wonderful floral 
offerings, made their opening day a great 
success. Mr. Roth formerly conducted a 
retail jewelry store in S. State St., and Mr. 
Mehlman a retail store at 2 W. Jackson 
Blvd. Both parties discontinued their busi- 
ness on May 1, 1921, when leases on both 
of their stores ran out. 

Mr. and Mrs. “Billy” Lamb thought they 
had received all the old shoes and rice they 
were going to get upon their arrival in 
Chicago last week, but they found. out that 
their “Fuller” friends thought diffierently 
about the matter. On Saturday evening of 
last week a banquet was tendered the 
“newlyweds” by the entire Chicago Fuller 
force, at the Edgewater Beach Hotel. 
Charles H. Fuller, president, who was in 
Chicago for the past week, acted as toast- 
master for the evening. All the Fuller 
talent came forward and the evening was 
one that was remembered by all. A beauti- 
ful electric percolator, sugar, cream and 
tray were presented to the happy couple. 

The formal opening for business of the 
Chicago office of J. R. Wood & Sons on 
the 18th floor of the Heyworth building 
last week was quite an event in the trade 
here. Large floral pieces which had been 
sent with best wishes were on display. Hun- 
dreds of telegrams were received during the 
day and many called personally to offer good 
wishes and congratulations. The office is 
well arranged and fitted up to give service 
to the trade of the middle west. A com- 
plete line of their products will be carried 
in Chicago to enable the house to give the 
same service here as always given in New 
York, with a saving of from two to three 
days’ time. Already a complete organiza- 
tion has been installed by William Schwab, 
who will be in charge of the Chicago office, 
assisted by Frederick Hunt and William 
Johnston, of the New York organization. 
At the head of this organization is William 
C. Barry, who has been associated with the 
trade here for many years and is known 
to practically all the retail trade of the city. 

Charles H. Fuller of George H. Fuller & 
Son, arrived in Chicago last week accom- 
panied by Mrs. Fuller, and they will remain 
here for about 10 days visiting the Chicago 
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Purchasing and Sales Dept. 
5 So. Wabash Ave. 
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Capability Plus Desire 


Years and years of practical experience, coupled 
with all that modern science has contributed in 
the extraction of values is at the service of DEE 


SHIPPERS and others, and this spells DEE- 
CAPABILITY. 


The DEE carefully molded policy of square 
dealing, built upon a solid foundation of fore- 
sight, desire to grow and progress, has created 
desire to excel in the extraction of values and 
paying power. 


We are more proud of our policy than our ca- 
pability, because our desire to please has won 
for us an almost endless chain of shippers and 
friends. 


If you are not already a DEE SHIPPER, send 
us your next lot. The character of our organiza- 
tion will be reflected in your returns. Every 
shipment is handled with exacting care and a 
view to your future patronage. 


DEE-NAME 
DEE-NOTES 
DEE-PENDABILITY 


THOMAS J. DEE & CO. 


REFINERS AND MANUFACTURERS 
CHICAGO 
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Refining & Manufacturing Plant 
317-319 E. Ontario St. 
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office and friends before motoring back to 
ket. 

OT Kohn, of the Stein & Ellbogen Co., 

left recently on a short business trip to the 

Pacific Coast. 

j. W. Stoneburner, Heyworth building, 
returned last week from a successful busi- 
ness trip through his eastern territory. 

R. L. Klein, representing Goldsmith, Stern 
& Co., returned last week from a five weeks’ 
business trip over his western territory. 

E. D. Gallagher, of Despres, Bridges & 
Noel, left last week for a trip through 
southern Illinois, Indiana and Kentucky. 

Richard Goldsmith, of the New York 
office of Goldsmith, Stern & Co., spent the 
past week in Chicago calling on the local 
trade with his loose diamonds. 


The Ledel & Anderson Co., doing re- 
pairing for the trade located in the Bush 
Conservatory, has opened a retail jewelry 
store at 2948 W. Madison St. 

P. G. Marshall, representing R. B. Mac- 
Donald & Co., returned recently from his 
eastern territory, where he has been visit- 
ing the trade for the past three weeks. 

A. J. Greenberg, of the Greenberg Jewelry 
Co., Sioux City, Ia., spent several days in 
Chicago last week visiting the markets and 
his many friends in the trade en route to 
Detroit. 

Samuel Swartchild returned last week 
from New York, where he went after at- 
tending the convention at Buffalo, and re- 
ports that he had a wonderful time, visiting 
his many friends here. 

P, T. Arpee, who has been associated with 
the Mutual Watch Corp. for several years, 
opened an office in suite 506 Columbus 
building, where he will do watch repairing 
for the trade. 


Irving J. Schwartz, of L. Barnett & Co., 
Newark, N. J., spent the past week in 
Chicago visiting the local trade and renew- 
ing his old acquaintances, en route to his 
western territory. 

E. C. McKeen, who represents the Wal- 
tham Watch Co. on the Pacific Coast, spent 
a few days in Chicago last week en route 
to the coast, after having visited at the fac- 
tory at Waltham, Mass. 

V. H. King, of the home office of Ostby 
& Barton, spent last week in Chicago visit- 
ing at the Chicago office, en route to the 
Cincinnati office, where he will spend a few 
days visiting before returning home. 

Joseph M. Zaslaw, who has been doing 
_ watch repairing at his home, 6358 Evans 
Ave., recently opened a retail jewelry store 
at 6338 Cottage Grove Ave., which he will 


run in connection with his watch repairing 
business. 


C. H. Kuho, who has been maneger of 
the sales department of A. Quint & Co., re- 
signed his position last week and is no 
longer associated with this concern. Mr. 
Kuho is not ready at this time to announce 
his plans for the future. 

Warren Piper, vice-president of J. F. 
Newman, Inc., has been receiving congratula- 
tions all week from his many friends on his 
Marriage to Miss Mary Oglesby Norris, of 
Boonville and Excelsior Springs, Mo., on 
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Sept. 24. The couple will make their home 
in Chicago. 

Oct. 3-15 will be observed in Chicago as 
the Semi-Centennial of the big fire. Homes 
and places of business will be decorated and 
many demonstrations of civic and patriotic 
nature are being arranged. The jewelry 
trade is preparing to do its full share in 
every particular. 

The objections filed by certain creditors 
to the composition settlement offered by 
August Lipman have been overruled, and 
this settlement has been referred to the 
Referee in Bankruptcy for his decision as 
to what is just and proper. The same action 
was taken last week in the case of Her- 
man Zalkin. 

The Sanborn Jewelry Co., will discontinue 
business at the present address, 7805 S. 
Halsted St. Nov. 1. Mr. Sanborn suffered 
a loss from an explosion of a bomb recently 
which was placed in front of a shoe repair 
shop next door to his place of business. He 
fears a repetition and has decided to seek 
another location in the same neighborhood, 
if possible. 

In discussing “old timers” in the trade it 
was brought out that Charles DeCamp, with 
the Illinois Watch Co., Springfield, was 
with this concern at the very start, begin- 
ning work in the machine shops in 1870. 
He is the one man who has the distinction 
of being continuously in their service since 
the organization of the company. Even 
now after more than 50 years of service, 
on account of his skill and accuracy, much 
of the finest work is still entrusted to him. 

At a hearing given Oscar Halberg, before 
the referee in bankruptcy last week many 
of the circumstances connected with his 
financial difficulties were cleared up and ex- 
plained. On account of serious illness Mr. 
Halberg has been prevented from attending 
to his business from early last Spring until 
late in the Summer and to this fact he at- 
tributes to’a large degree the trouble with 
the business. No definite action was taken 
last week and further hearing will be had in 
the near future. 

Among the out-of-town visitors in Chi- 
cago last week were: Mr. & Mrs. A. H. 
Frandsen, Monmouth, Ill.; C. L. Baker, 
Whiting, Ind.; Harry J. Baker, Crown 
Point, Ind.; Fred B. Crane, Mount Pleasant, 
Ia.; T. Christenson, Stoughton, Wis.; A. 
Aalseth, Edgerton, Wis.; J. A. Rummele, 
Manitowoc, Wis.; Frank Crebs, Frankfort, 
Ind.; I. C. Dunlap, Elwood, Ind.; J. A. 
Meiner, McComb, IIl.; J. P. Hess, Fond 
DuLac, Wis.; H. E. Ravencroft, Antigo, 
Wis.; S. Burnett, Seattle, Wash. 

The United States ‘Marshal of this dis- 
trict is in charge of the assets of Aaron 
J. Adler, 3964 Milwaukee Ave., against 
whom an involuntary petition in bankruptcy 
was filed last week. The liabilities are esti- 
mated to be about $3,000 and the stock on 
hand is valued at about $400. Against the 
fixtures of this store a chattel mortgage for 
the unpaid balance of the purchase price has 
been filed. It is thought that after the ex- 
penses of the case are paid there will be 
little if anything for the creditors. 

Since the inauguration of the new “dry 
drive” in Chicago and vicinity agents have 
been placed on all the automobile roads 
leading into Chicago and one of the first 
victims of the new order of things to be 
held up was “Bob” Wilson; of the Inter- 
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national Silver Co. Bob was returning in 
his automobile from a fishing trip at his 
Summer home on Bass Lake. He was ac- 
companied by his guest, Harry Miller. Their 
credentials enabled them to escape further 
inconvenience as there was no reason to 
detain them. 

George Wettstein, Cedar Rapids, Ia., ac- 
companied by his wife, spent last week in 
Chicago looking over eastern lines and 
making purchases for the Spring trips. Mr. 
Wettstein came to Chicago earlier than he 
expected to on account of receiving word 
from a detective agency here that they had 
located his automobile, which was stolen in 
Cedar Rapids three months ago. The car 
had been taken to Ohio, where some changes 
were made in the numbers and the man who 
stole the car put on an Ohio license number 
and drove the car to Chicago and was 
arrested when detectives noticed it standing 
on State St. Mr. Wettstein, who has a 
jobbing business at Cedar Rapids, in point 
of service is one of the oldest in business. 
He has traveled for more than 50 years and 
still makes his two trips calling on the trade 
throughout the west. 

The Peoria Horological School, 321 Main, 
held its annual banquet at Proctor Center, 
Sept. 28. There were 50 students present 
and T. C. Rainey of Pittsburgh, Pa. was 
the principal speaker of the evening. Fol- 
lowing the banquet Mr. Rainey was intro- 
duced by L. Van Erp, toastmaster. Mr. 
Rainey spoke entertainingly on the present 
railroad problem. Some very good musical 
numbers were rendered by C. G. Anderson 
of Appleton, Wis., with the saxophone, 
Leo B. Jacobs of Atchison, Kan., with the 
violin, with Clifford C. Shetler of Welling- 
ton, Kans., at the piano. Mr. Rainey also 
entertained the students with some vocal 
selections ‘accompanied by the musicians. 
Following the banquet the evening was 
brought to a close by a dance at the Ingla- 
terra. The banquet was in charge of Mrs, 
Keyson, assisted by her friends. 








One of the most pretentious material cata- 
logs. seen in a long time is that just issued by 
Swartchild & Co., Chicago. The catalog 


contains 658 pages including the cover 
pages. The dimensions are 9% by 13% 


inches. There are 15,000 illustrations. A 
detailed index arranged alphabetically in 
the back of the catalog allows ready ac- 
cessibility to any article desired. The 
compilation and preparation of the book re- 
quired two years. While there are many 
noteworthy features, a particularly note- 
worthy one is the facility afforded for or- 
dering materials for standardized Swiss 
bracelet and larger size watches. Half 
tone cuts illustrating the different parts of 
the watches, each part numbered, are shown 
and the caption under each cut indicates the 
Swiss watches of various names into which 
these parts may be easily fitted. There is 
a complete list of names of Swiss made 
watches and how to order the different 
parts. The classification of watch ma- 
terial is novel and original. The catalog 
is an indispensable adjunct to any repair 
department. Among the illustrations are 
the following: Tools, 3,336; jewelry find- 
ings, settings and stones, 2,181; main 
springs, 303; watch material, 4,846; watch 
case material, 754; clock material, 715; 
show cases, books, signs, etc., 2,307. 
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High Class 


Salesman Wanted 


If you are a real salesman with 














a strong trade established in 
Oklahoma, Texas, Kansas, Ne- 
braska and Iowa, we can make 
you a very attractive proposi- 
tion for 1922. Our liberal 
policies, immense stock and 
service facilities make our 
complete Line of Diamonds, 
Watches, Jewelry, Silverware, 
Cut Glass, Clocks, ete., a most 
profitable line for you to 


handle. 


Get in touch with us right 
away if you mean business. 


A. G. Schwab & Sons 


Cincinnati, Ohio 
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Herbert Schone is now in the employ of 
the Hensley Clock & Silver Co. 

Leo Feld, of the Feld Jewelry Co. has 
just returned from an inspection trip in the 
east. 

Ben Kerr, who was formerly connected 
with Cady & Olmstead Jewelry Co., is now 
associated with Ray Bengert. 

The Hensley Clock & Silver Co. are de- 
voting added space for stock purposes, and 
also have two extra display booths in their 
store. 

Milton Beamer, who is traveling for the 
Meyer Jewelry Co. in north and central 
Missouri, reports good business in that 
section. 

Geo. A. Howe and Mrs. Howe, of Dun- 
can, Okla., stopped a few days in Kansas 
City on their way home from Niagara Falls 
and Buffalo, N. Y. 

E. H. McClintock has sold his store at 
Garder City, Mo., to Charles Remington. 
Mr. McClontock has purchased a store from 
J. W. Schmandt, Holden, Mo. 

The Feld Jewelry Co. has just secured 
a 99-year lease on the building at 1017 Main 
St. where it now has its store. It also 
has the rooms at 1019 Main St. 

The F. & L. Jewelry Co. has opened a 
store in the Shukert building. This is 
owned by Messrs. Fishman and Luben, who 
were formerly connected with the Meyer 
Jewelry Co. This company will specialize 
in platinum work. 

W. L. Brown, Sterling, Kans., attended 
the Shriners meeting here last week, which 
was a two days’ celebration in honor of the 
visitation of Imperial Potentate Ernest A. 
Cutts. Seven thousand Shriners from 
greater Kansas City and neighboring cities 
attended the meeting and 186 candidates 
were initiated. 

Oscar Hudson and wife, Williamsburg, 
Kans.; G. B. Hopfer, Sylvan Grove, Kans.; 
O. E. Upp and Mrs. Upp, Tulsa, Okla.; 
M. B. Gordon, of Braymer, Mo.; S. A. 
Harden, Odessa, Mo.; Ross Bangs, of the 
firm of Frank Bangs & Co., Dodge City, 
Kans., and C. E. Bagshaw, Belton, Mo., 
were visitors in Kansas City last week. 

One of the most important features of 
the American Legion Convention is the Fly- 
ing Meet, which will be held the three days 
of the convention, Oct. 31 and Nov. 1 and 3, 
This will be under the auspices of the Flying 
Club of Kansas City, Inc. This club is 
negotiating for liability insurance, at this 
time. In this meet under the different 
events, of which there are 11, silver cups 
will be awarded as prizes. These cups will 
be made by the Jaccard Jewelry Co., and 
will be exhibited here some time before the 
meet. 

A recent attempt to fraudulently secure 
a diamond through the mail by a worthless 
personal check failed when tried upon L. 
Goldman’s Sons, 1303 Grand Ave. A let- 
ter was sent from Williamsport, Maryland, 
to L. Goldman’s Sons with check attached 
for $255 for a $253 ring. The letter read: 
‘Please find enclosed my check for $255 in 
Payment for ladies solitaire diamond ring, 
E441. I must have this ring not later than 
the 26th inst. If you cannot mail it to 
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reach me by that time please return my re- 
mittance as I must purchase such a dia- 
mond as I have ordered from you on that 
date. I reserve the right to return this 
diamond jn case I find it not satisfactory.” 
The check was drawn on the First National 
Bank of Hagerstown, Md. A telegram to 
this bank brought the reply that the man 
was not known, In order not to lose any 
chance of making the sale, L. Goldman’s 
Sons returned the check and wrote the 
man a letter, telling him that the package 
was being sent in care of the Washington 
County National Bank of his city. The 
diamond was sent. The bank returned the 
package. It wrote that the man was un- 
known, was believed to be a fraud and 
that the postoffice authorities had reported 
that considerable unclaimed mail had been 
returned to senders, many of whom enclosed 
money. 





Minneapolis. 





A, E. Koeppe, retail jeweler of Brownton, 
Minn., was a business caller in this city a 
few days ago. 

William A. Lawhead, secretary of the J. 
B. Hudson Co. of this city, is on a business 
trip in New York city, where he will make 
a stay of about two weeks. 

Max A. Kohen, Minneapolis retail jew- 
eler, recently made a two days’ trip to 
Duluth looking over his business interests 
at that place. Mr. Kohen is proprietor of 
a jewelry store at Duluth. 

The Jeffery & Harris Co., wholesale jew- 
elers of this city, are at present busily en- 
gaged in repairing the damage done to their 
establishment by a fire last Spring. The fire, 
which started in a moving picture theatre 
below, spread to the floor above and caused 
considerable damage to the jewelry com- 
pany. 

Arthur A. Nelson, who for the past 16 
years nas been employed by retail jewelers 
of this city, has opened a well-equipped re- 
tail jewelry store on Hennepin Ave. The new 
merchant will operate on a cash basis. Mr. 
Nelson is especially adept as a platinum 
worker and diamond setter, having been 
employed in this capacity for the last two 
years, He is well known in Minneapolis. 





Omaha. 





Among the out of town jewelers who 
were in Omaha during the week were: 
A. S. Miller, Madison; George Kohles, 
Earling, Ia.; George P. Cole, Red Oak, 
Ia.; John Crabill, Plattsmouth; Mr. and 
Mrs. Ed. Morey, ‘Chadron; Ralph Wil- 
hermsdorfer, Harrison; C. H. Haney, 
Hampton, Ia. 

T. J. Bruner, head of the T. J. Bruner 
Co., Omaha, who has been in Los An- 
geles, Cal. for some months, where he 
opened a Los Angeles branch, is plan- 
ning to return to Omaha shortly after 
Nov. 1. Mr. Bruner now has the Los 
Angeles branch well organized as well as 
a San Francisco branch, and will leave 
these two places in charge of competent 
men. Mrs. Bruner and daughter expect 
to return to Omaha about Oct. 4. The 
concern has employed D. R. Whitney to 
travel in southern California. The com- 
pany has also engaged R. E. McManus, 
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who will travel most of the territory 
from Los Angeles north to San Fran- 
cisco. 











Burglars got into the store of the Mc- 
Coy-Weber Jewelry Co., 515 Locust St., 
apparently with a duplicate key after the 
store closed last Saturday night and stole 
from a showcase jewelry valued at 
$425.50. They also took $25 in bills from 
a desk. 

The Hess & Culbertson Jewelry Co., 
last week filed a suit against O. C. 
Graves, 3910 Lindell boulevard, on a bal- 
ance alleged to be due on account 
amounting to $1,691. The original bill 
was $1,891 for articles purchased around 
Christmas, 1919. One item was a dia- 
mond ring valued at $1,293. The bill is 
alleged to include a cigar case, $55.50; 
a whiskey bottle, $17.50, and two mixers, 
one for $38.50 and the other $17.50, as 
well as several other purchases. 

Fred A. Baehr, an expert clock repairer, 
a member of the Fred Baehr Jewelry 
Co., at 1403 Market St., when he saw in 
one of the daily newspapers that the city, 
because of the shortage of funds, would 
be unable to repair the large clock on 
the east side of the City Hall, which is 
nearly opposite his firm’s place of busi- 
ness, called on the Mayor Friday noon 
and offered to repair the clock, free of 
charge, because, he said, “he was tired of 
looking at the timepiece and always see- 
ing its hands pointed at twenty-five min- 
utes to seven.” “You are the man we 
have been looking for,” the Mayor said, 
and he immediately informed Director 
of Public Utilities Hooke that Baehr 
would repair the clock. The expert, to- 
gether with an assistant, S. G. Karst, 
went to work shortly after 1 p. mM. and at 
about 6 p. M. the monster timepiece was 
showing the correct time for the first 
time in more than two months. Baehr, 
who is official inspector of the railroad 
clocks at Union Station, and also takes 
care of the time clocks at the City Water- 
works stations, said when the job was 
completed that the trouble with the clock 
had been a leak in the water pipes. The 
clock is operated by hydraulic pressure, 
the main apparatus being in the basement 
of the City Hall. Comptroller Nolte 
said that he had been informed by those 
in charge of the City Hall clocks that 
the repairing of the monster clock would 
have cost the city several hundred 
dollars. 








A suite of offices on the second floor of 
the First Central Trust building, East Wash- 
ington Ave., Madison, Wis., has been leased 
by the E. E. Thomas Optical Co., for a 
branch office. The optical firm is the first 
to locate in the new building. Stock and 
equipment of the branch office will be quite 
complete, enabling the firm to handle all 
orders in the Madison territory directly from 
the branch. Mr. Thomas, head of the firm, 
is prominently known to the jewelry and 
optical trade. For many years he was con- 
nected with the Milwaukee Optical Co. 





Carl Meyer, of the Boszhardt-Possin Co., 
left this week for various Wisconsin points 
with Fall goods to call on the retail-jewelry 
trade. 

L. C. Bruss, Reedsville, Wis., was a Mil- 
waukee visitor during the past week and 
called on the jewelry trade to make pur- 
chases. 

The trade learns with regret of the re- 
cent death of Chris. Anderson, formerly 
with Art B. Meyer of Milwaukee and O. E. 
Lange, Racine. Mr. Anderson saw overseas 
service in the war and contracted serious 
illness as a result. 


C. A. Wiegand of Wiegand Bros., Racine, 


has become a charter member of the local 
branch of the International Association of 
Lions Clubs, whose membership consists of 
the younger aggressive business and profes- 
sional men of the city. Mr. Wiegand is the 
representative of the jewelers in the new 
organization. 

Edward H. Motl, jeweler at 484 Mitchell 
St., Milwaukee, is proud of his bowling 
team, playing under the title of Motl Jewel- 
ers, which has been honored by the Ameri- 
can Bowling Congress. Motl Jewelers have 
been awarded gold metals in the three-man 
event, the team scoring 726 for one game as 
members of a local league. 

Fire thought to have originated by spon- 
taneous combustion in oily rags, caused a 
slight loss at the Furstnow Jewelry Store on 


N. Main St., Fond du Lac, Sunday morning. 


The fire was confined to a table in the rear 
of the store and timely discovery made it 
possible to extinguish the blaze before it 
got a headway and caused serious damages. 

Negotiations have been recently concluded 
whereby the Boszhardt-Possin Co., of Mil- 
waukee, has been appointed a direct distrib- 
utor of Elgin watches. Heretofore Mil- 
waukee and Wisconsin had no direct dis- 
tributor and with the splendid organization 
of the Boszhardt-Possin Co., Wisconsin 
jewelers will be able to get exceptional ser- 
vice on Elgin watches. 

Lectures dealing with the value of news- 
paper advertising to retailers, telling them 
how to prepare copy, and also explaining 
in detail the best methods of window dis- 
play, store organization, personal selling and 
business control, will be given for merchants 
at Waukesha under the auspices of the As- 
sociation of Commerce. An illustrated lec- 
ture, together with a feature film, will be 
given Thursday evening. 

The Bunde & Upmeyer Co., prominent 
Milwaukee jewelry firm, has issued several 
very attractive pieces of printed matter on 
late designs and ideas in jewelry. One piece 
of literature, artistically illustrated, shows 
new pieces of silverware and contains sug- 
gestions for gifts for the October bride. 
Another folder shows a hammered sterling 
silver belt buckle with genuine cowhide 
leather belt, complete for $5. 

J. M. Scheer, jeweler at S. Kaukauna, 
Wis., has concluded the purchase of the 
W. D. Wharton building at 763 College 
Ave., Appleton, Wis., occupied for several 
years by Woelz Bros. The sale was made 
subject to a lease that expires in 1923. The 
plans of the new owner have not been an- 
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nounced but it is likely that nothing definite 
will be decided upon for some time with the 
lease at present having more than a year to 
run, 

Employes of the O. H. Bingenheimer Co. 
were the guests of officials of the firm at an 
annual stagg party at “Bing’s Cottage,’ on 
Lake Nemahbin, Saturday, Oct. 1. The 
wholesale establishment closed at noon on 
Saturday to give the men an opportunity to 
catch a train for the lake, where they en- 
joyed themselves in regular fashion the rest 
of Saturday and on Sunday. Water sports 
were eagerly indulged in and “Jim” Hav- 
lista acted as referee of indoor sports to 
the satisfaction of all. 

Bringe Bros. who recently took over the 
shop and equipment of the manufacturing 
department of Richard Seidel at 133 Second 
St., following the disastrous fire in the 
Metropolitan block a few weeks ago, are 
getting fairly well settled in the new loca- 
tion. Some of the old equipment has been 
salvaged and rebuilt. This with the former 
Seidel and some new equipment is being ar- 
ranged to greatly increase the facilities 
which the growing trade of the Bringe 
Bros, requires. 

Attorney General Morgan, of Wisconsin, 
has announced that the Federal Department 
of Justice will co-operate with State officials 
in an attempt to break up Wisconsin price 
fixing combinations and combinations in re- 
straint of trade, operating within the State. 
The last legislature strengthened the State 
anti-trust law, giving the attorney general 
$10,000 for enforcement and broadening the 
scope of the statute. Arrangements have 
been made for an exchange of evidence be- 
tween Federal and State departments. 

Pedestrians at Grand Ave. and W. Water 
St. were attracted to the display windows 
of David Goldman, jeweler, where there 
was shown a small display of prize apples 
that had won blue ribbons at the Door 
County Fair at Sturgeon Bay. Sam Gold- 
man, son of the local jeweler, who ,is tak- 
ing the horticulture course at the University 
of Wisconsin, won three first prizes at the 
fair with the apples on display. The father 
is also an ardent gentleman horticulturist 
and interested in Sturgeon Bay cherry and 
apple orchards. 

Prominent Milwaukeeans have been se- 
lected to act on committees to assist the 
American Legion to make a survey to de- 
termine the number of former service men 
unemployed and those in need of medical at- 
tention or of aid of any kind that can be 
rendered by the legion. A barracks will be 
outfitted to care for the unmarried men dur- 
ing the Winter months. An employment of- 
fice will also be maintained. Local jewelers 
active in committee work include William 
H. Upmeyer of Bunde & Upmeyer Co., 
George Durner, Jr., and Joseph Saltzstein. 

Burglary reports from various points in 
this State indicate an epidemic of -hold-ups 
and robberies of banks and business houses. 
Jewelers have not been excepted from at- 
tacks, as recent reports of jewelry robberies 
indicate. The latest case to come to the at- 
tention of local authorities is the burglary 
of the jewelry store of Thomas Buffton at 
Union Grove. It was originally reported 
that a number of watch fobs and stick pins 
had been stolen during the night and the 
loss thought trivial. However, on the fol- 
lowing day Mr. Buffton discovered that more 
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than 75 rings and several watch chains were 
also missing. The revised estimate of the 
loss was placed at $300. 

By reason of repealing the Wisconsin 
State law on assignments, so long as the 
National bankruptcy law remains in force, 
persons and firms who wish to be discharged 
from their debts will no longer be able to 
assign in State courts of Wisconsin. Referee 
in Bankruptcy John F. Harper, of the Fed- 
eral court, has called this to the attention 
of business men. The change was made be- 
cause of conflicts between Federal and State 
courts. The change, however, will not af- 
fect assignments pending in the State courts 
at the time the law was passed, Mr. Harper 
said. 

Merchants of Kenosha, under the leader- 
ship of John M. Regner, popular local jew- 
eler and chairman of the executive commit- 
tee, made an automobile booster trip through 
the trade territory adjacent to that city on 
Wednesday. Two hundred business men in 
about 50 cars visited cities and towns en- 
route, entertaining with speeches, songs and 
a band concert, leaving the town visited 
with a warm feeling of friendship, good fel- 
lowship, and returning business activity. 
Practically every jeweler of Kenosha was a 
member of the party advertising Kenosha 
and its establishments, 

Optimism was carried through Dodge 
county cities by 150 booster members of the 
Milwaukee Association of Commerce aboard 
a special train to visit Hartford, Mayville 
and Horicon, enroute to Beaver Dam to at- 
tend the Dodge County Fair. Adolph C. 
Fossin of Boszhardt-Possin Co. E. H. 
Warnke of E. H. Warnke & Co., and E. E. 
Thomas of the E. E. Thomas Optical Co., 
were on the list of jobbers and manufac- 
turers composing the party. Business condi- 
tions are definitely on the way toward im- 
provement, with the signs becoming more 
conspicuous daily, the Milwaukee visitors 
told the business men at each of the stops. 
President Carlson of the association said 
that there is no doubt that we have left the 
bottom of the depression and are now climb- 
ing up. 








St. Paul. 


August Gfrerer and B. Hall, retail jewel- 
ers of Stillwater, Minn., were business call- 
ers in this city a few days ago. 

Edwin Holmes, junior member of the firm 
of Holmes & Son, retail jewelers of this 
city, has been confined to his home the last 
few days with an attack of influenza. 

Max Goodman, St. Paul retail jeweler, 
who is a golf enthusiast, has issued a chal- 
lenge to any jeweler in the northwest to 
meet him in a northwestern jewelers’ cham- 
pionship match. 

Announcement has just been made of the 
engagement of W. J. Shopnitz of the firm of 
Goodman Bros., St. Paul retail jewelers, to 
Miss Muriel Lund of this city. The wedding 
will take place in January, following which 
the moneymoon trip will be taken to Cuba. 

A. D. Goodman, wholesale dealer of this 
city, reports a marked improvement during 
the last few weeks in sales throughout the 
west. Several of his salesmen returned 
within the last few days and the orders 
secured indicate that the jewelry trade is 
picking up in all sections from Minnesota to 
the Facific Coast. 
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J. H. Spiro is traveling through Montana. 

Alfred H. Bullion, of the Bullion Mfg. 
Co., is in Los Angeles on business connected 
with his interests. 

J. Monasch, representing A. H. Friend, is 


covering most of the western States in the 


course of his Fall trip. 

Both members of the firm of Catnich & 
Cresalia, wholesale jewelers of 150 Post 
St, are confined to the hospital by illness. 

Theodore L. Stern, of the Theodore L. 
Stern Co., New York city, deaJers in novel- 
ties, etc., is paying his first visit to the San 
Francisco trade. 

Edward V. Saunders, Coast: manager for 
the International Silver Co., has been. ap- 
pointed to the captaincy of a drive for the 
Associated Charities of San Francisco. 

Thomas O’Neill of S. J. Hammond & Co. 
is in the Sacramento Valley, visiting the 
trade. Arthur Rude of the same firm has 
been confined to his home for some weeks 
on account of liver trouble. 

The engagement has just been announced 
of Miss Dorothy Weinshenk, daughter of 
Sydney Weinshenk of Mayer & Weinshenk. 
Miss Weinshenk’s fiance is Harold Freemon, 
a young business man of San Francisco. 

Joseph T. Kielty, of Mayer & Weinshenk, 
returned with his bride from Honolulu, by 
the big new Transpacific liner, Empire State, 
on Sept, 25th. Mr. Kielty combined his Fall 
trip in the Hawaiian Islands with his honey- 
moon. 

A number of members of the staff of A. 
I. Hall & Son recently enjoyed a week-end 
party at Inverness, the Summer home of A. 
W. Huggins, president of the firm. Boat- 
ing swimming and other outdoor exercises 
were a feature of the pleasant outing. 

Jack Lewis, who has just returned from 
a trip which included all the leading Bay 
cities, states that it was one of the best 
business journeys he has had for years. Mr. 
Lewis considers that this is an indication 
that money is less tight in the Bay region. 

Miss Gladys Fletcher, who has been as- 
sociated with the staff of A. I. Hall & Son 
for some years past, is resigning to join the 
ranks of the married. Her sisters in the 
Hallson family have just given her a won- 
derful and totally unexpected “shower.” 

Fred Semenza, with M. Schussler & Co., 
Inc, is an enthusiastic Scout leader. He 
recently took a party of boy scouts to Mill 
Valley over the week end and gave them a 
most enjoyable outing. Much of Mr. 
Semenza’s spare time is devoted to boy 
scout work, 

_ F. L. McCabe, Coast manager for Mann- 
ing; Bowman & Co., is back at his offices 
in the Jewelers’ building after a tour through 
his territory. He has found things moving 
satisfactorily in the northwest, where a re- 
vival in the lumber industry has put busi- 
ness on its feet all down the line. 

Nathan J. Glass and George E. Butler have 
dissolved their partnership in the watch, 
clock and nautical instrument line. Mr. 
Butler 1s remaining at the present location, 
356 California St., while Mr. Glass is to open 
a store a block nearer to the ferries early 
in October, 


A committee of “Mixers,” though totally 
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unconnected with liquid refreshments, was 
appointed by Marshall Hale, president of the 
retail Merchants’ Association of San Fran- 
cisco, to bring guests together at the asso- 
ciation’s first big dinner on Sept 27th. Jew- 
elers on the committee included: Charles 
Isaacs of the Baldwin Jewelry Co, H. 
Graham of the Walton Jewelry Co. and F. 
L. Wheeler of Shreve, Treat & Eacret. 

Representatives of eaStern jewelry firms 
calling on the local trade include: Herbert 
Reichman of Reichman Bros., Inc., New 
York city; Irving Klampert of Shiman 
Bros, & Co., New York city; Harry Freu- 
denheim of Freudenheim Bros. & Levy, New 
York city; E. S. Smith of the Walter E. 
Heyward Co., Attleboro, Mass; D.. Rosen- 
thal of Zech A. Oppenheimer, New York, 
and E. A. Moore of R. F. Simmons & Co., 
Attleboro, Mass. 

San Francisco wholesalers have received 
visits during the past. week from the fol- 
lowing mémhers of.the trade: I. Fox of Fox 
Bros. & Go.,. Cincinnati, O.; Arthur Gus- 
lander, --retatl jeweler of Willetts, Cal.; 
Chas. Klein of. Klein & Trumbley, Santa 


’ Cruz, Cal.; M. Marshall and his son of 


San Luis Obispo, Cal.; L. W. Cheney of 
Cheney & Pruett, Bakersfield, Cal.; Mr. 
Ginsburg of Reno, Nev.; Tom. White of A. 
White, Inc., Vallejo, Cal., and Albert Han- 
sen of Seattle, Wash., who motored down 
for a vacation, as did Guido Noack and his 
wife of Sacramento, 





Pacific Coast Notes. 





Wise & Monk, Sacramento, Cal., are re- 


modeling their store. 

Carl Noack, well-known jeweler of Sac- 
ramento, Cal., who recently underwent an 
operation for appendicitis, has now suffi- 
ciently. recovered to be able to return to 
the store after 10 days spent at Byron 
Springs. 

The Pacific Coast trade is much pleased 
at the appointment of Ernest Barnet as the 
representative for Mayer, Inc. of Seattle, to 
succeed his late brother, U. S. Barnet. From 
Puget Sound to the Mexican line U. S. Bar- 
net was known and held in high esteem. 

Garrett Owen, who left Kansas about 13 
years ago to become associated with a San 
Francisco jewelry store, started a music 
shop in Berkeley, from whence he com- 
muted, This has grown so successfully that 
Mr. Owen has just given up his jewelry 
business to devote himself to the sale of 
musical instruments. 

Frank P. Nelson, Oregon City, Ore., jew- 
eler, was formerly a fellow townsman of 
President Harding at Marion, O. At that 
time he did all the Harding watch repairing. 
Mr, Nelson is the recipient of one of the 
President’s latest pictures and he has been 
told that he may expect some of his watch 
repairing in the near future. 

Otto A., Paulsen and Miss Bessie Harris 
have been married at St. Faul’s Episcopal 
Church, Oakland. They are now on a 
honeymoon, motoring in the central part 
of the State. After the wedding a sumptu- 
ous supper was served at Hotel Oakland. 
Mr. Paulsen is a prominent jeweler of Rich- 
mond, Cal., a veteran of the Spanish War 
and a member of a number of fraternal or- 
ganizations. The bride was one of Rich- 
mond’s most popular teachers. 
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B.. Burstein, formerly of Ajo, Ariz., has 
opened a new jewelry store at 108 Main St., 
Huntington Beach, Cal. 

I. Macatee, Lankershim, has opened his 
new store in the Lankershim Theatre build- 
ing. He has installed new and up-to-date 
fixtures and anticipates a prosperous season. 

“Doc”:Wilson of the American Gem Co., 
228 W. 4th St., has just returned from a 
three-weeks’ trip to Arizona. He made the 
trip by auto, combining business with pleas- 
ure. He. reports a much healthier tone in 
business, ;with good prospects for the Fall 
trade. 4 


The establishment of the H. H. Wessen- 
dorf Co., manufacturing jewelers, 734 S. San 
Pedro St, was robbed early Wednesday 
morning, ¢Sept. 21. Early morning pedes- 
trians heard the crash occasioned by the win- 
dow-smasher, but the bandit escaped with 
several hundred dollars’ worth of jewelry 
and blister pearls. 


Out-of-town jewelers who have been in 
this city recently include the following: I. 
Macatee, Lankershim; M. Pettit, Brea; C. 
W. Middleman, G. B. Witman, E. M. Wil- 
kinson, Pomona; L. R. Gillette, Watts; T. 
S. Laailey, El Monte; W. C. Ross, Yuma, 
Ariz.; A. J. Dutton, Anaheim; E. Moser, 
Alhambra; Walter Lawrence, Burbank; Carl 
G. Strock, Santa Ana; C. H. Kelly, Pasa- 
dena; C. E. Perham, San Fedro; J. H. 
Niemes, Artesia; Mell Smith, J. H. Padg- 
ham, E. B. Smith, Santa Ana. 

Further activities of the Western Horo- 
logical Society have been suspended pending 
the outcome of the meeting of The Horo- 
logical Institute of America to ‘be held in 
Washington, D. C., Oct. 15th. When the 
report of this important meeting has been 
analyzed it will be decided whether the 
Western Horological Society will affiliate 
with the institute or proceed along its own 
lines. At all events the Society wants to 
assure the trade that it will at once pro- 
ceed to push forward its cause with unre- 
lenting vigor until the business has been 
placed upon the professional basis where it 
belongs. 


The body of Edward B. Josephson, who 
paid the supreme sacrifice for his country 
in the Argonne Forest Sept. 11, 1918, was 
buried in this city with military honors 
Monday afternoon, Sept. 26. The services 
were under the auspices of Victory Post 
No. 54. The young soldier, 30 years of age, 
whose body recently reached home, was 
the son of Johannes and Hilda Josephson of 
this city. He was formerly engaged in the 
jewelry trade, having been in the employ 
of Newton Moore, Brock & Co. and the 
G. D. Davidson Co. His host of friends in 
the jewelry trade, with whom he was very 
popular, deeply regret his untimely death 
and cherish his memory for the sacrifice he 
made for the great cause. Many of them 
attended the last rites at the I, O. O. F. 
cemetery. 





It is reported that L. C. Swain, Oakland, 
Cal., has sold his jewelry business to H. L. 
Myers. He will still continue his practice 
as an optician. 
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CHARLES CoLLins, ENGINEER 
At the Throttle of the Reading's 55-Minute Seashore Super-flier 














Lsleadeipsiad 
ne 


&. C. Pitch, Pres., 
Saltbam Weich Co., 
Waltham, Mess. 


Dear Sir: 


Ip the schedule of fast passenger trains given in the 
Ipternstional Encyclopedie the Philedelphis & Reeding Railway 
is credited with having the fastest scheduled passenger train 
{ip the world, It is @ seashore flyer between Philadelphia end 
atlantic City. The length of the rup is given in the table as 
66% miles, the time 55 minutes, and the average speed 61.8 miles 
ap hour. The nearest approach to this speed is that of a Great 
Western trein in England with an everage speed of 59.2 miles an 
bour, followed @ Great Northern train in Englend with a 
speed of 52.6 alles an hour, Other schedules are examined and 
other speeds computed, but thet of the Atlantic City express of 
the Philedelphie & Reading Reilway leads them el). 


It asy be of interest to you to know that the engineer of 
thie train, Mr. Charles Collins, carries e 16 size, 19 jewel, 
Riverside wetch, No. 10,530,922. It hes occurred to me that 

gled to receive this information to use !p your 
edvertising. 


The trein which Mr. Collins runs leeves Keighns Point, 
Camden, the Philedelphie rail terminus of the Reading's seashore 
lines, et 4 P.M. (standerd time) and errives st Atlantic City 
4.55 P.M. I em sending you herewith e picture of Mr. Collins 
sitting ip the cab of the high-speed Pacific type passenger lo- 
comotive which he runs. 








- 


In connection with this matter a few facts eonsornseg the 
roadbed of the Philedelpnia & Reading Railway's seashore lines 
may be, of interest. The line from Philadelphia to Atlantic 
City is built eas the crow flies through a sparsely settled 
section where neither large towns, industriies, nor swamps in- 
terfere with the right of way, making it ideal for the operation 
of bighespeed passenger trains. From Blue anchor to Cologne 
there is a stretch of 16 miles that does not deviate by a hair's 
breadth from ea straight line. Then there is another stretch 
of 7 miles where the word “curve” is not known. Betwesn these 
there are smaller straight stretches and a few bends whose 
ourveture is under one per cent. No stretch of rosdbed in 
in America is maintained to a higher degree of perfection. 
It has 100-pound rails, creosoted ties, ard rock ballast, 
It te one of the speed places of the earth. 

° 


According to the records of our Time Service Depart- 
ment this vetch was delivered to Mr. Collins about eighteen 
yeers ago. 

If there is any further information which you may de- 
sire in connection gith this train, I shall eppreciate 
your calling on me for it. 


Yours very truly, 


A. Kucoler. 


Publicity Bureau. 











WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 





















That this department shall prove mutually bene- 


ficial to our readers, 


it is desirable that the mem- 


bers of the trade generally communicate with Tue 
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Pacific Coast Jeweler’s Original Selling Plan 
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ereose you were a customer instead of 
a merchant and as you told the sales- 
man that you were thinking of buying a 
wedding ring he recognized you and asked: 
“Didn’t you buy a diamond ring in here 
about a month ago?” 
“Yes. My name is Ralph Hager.” 





Monthly Cash Dividends for 
Our Customers 


We are going to hand to our customers 
monthly cash dividend checks based upon 
each month’s reduction in percentage of over- 
head expense over the corresponding month 
of the rrevious year. In April, for instance, 
if our sales are larger, which they will be, 
and our expense about the same as last April, 
which it will be, there will be a saving in 
the percentage of expense of, say, 20 per cent. 
We shall divide this saving equally between 
our customers and the store. Thus a cus- 
tomer whose purchases amounted to $100, for 
example, will have a cash rebate at the end 
of the month amounting to $10. Any cus- 
tomer whose purchases amounted to $25 for 
the month will have $2.50 returned, or if 
your purchases came to $12.50, the rebate 
will be $1.25; whatever your purchase you 
will receive 10 per cent. of it back in cash. 
Let us explain. Our business is growing. 
Each month the sales are larger than in the 
corresponding month cf the preceding year. 
However, the expense is about the same. 
Our rent is the same whether the sales are 
ten thousand or double that. We have about 
the same help, abcut the same salary roll, 
advertising, etc. It is a well-known prin- 
ciple of business that the greater the sales 
the smaller the percentage of expense. For 
example, if the sales are fifty thousand and 
the expense ten thousand the percentage of 
expense is twenty. But if the sales are a 
hundred thousand and the expense the same 
as before the percentage is only ten-—thus a 
saving of ten per cent. 











“Have you your salesslip with you? Yes, 
that’s it. Let me have that slip that is 
pasted to the bottom of it.” 

The salesman stepped back into the office 
while you wondered what it was all about, 
for you hadn’t paid much attention to that 
slip. You see him open a large book and 
pull off what seems to be a gray check. 

“Here,” says the salesman. “Here is your 


cash rebate—$12.50!” 


That would please you as well as sur- 
prise you. Yet the Albert S. Samuels Co., 
895 Market St., San Francisco, is oc- 
casionally surprising a patron who did not 
remember about the cash rebate plan of the 
store. But there are hundreds of others 
who do know about the plan and who 
therefore, as does the surprised party after 
he learns of the plan, confine their trading 
to that store. They are after their gray 
checks. 

It was last April about two years ago 
that the plan started; and the operation of 
it is explained in the extract on the left 
that the store hands to its patrons. 

The plan was to give customers a logical 
reason for any reductions and to secure 
the continued patronage of first-time and 
other customers. It did arouse the interest 
of patrons in the sales gains; for they 
wished to know that they were going to 
receive rebates. Naturally it made friends 
who were working for the store’s interests. 

May 1920 showed a sales gain that meant 
a saving of six per cent on overhead. That 





This Sales Slip 


presented after the 20th of the month fol- 
lowing purchase, will entitle purchaser. to a 
CASH REFUND based on our increase in 
sales and reduction percentage of expense. 
Refunds usually amount to frem 3 to 10 per 
cent. It’s cold cash and worth claiming. 


BUT YOU MUST HAVE THE SALES 
RECORD. 











meant that the party who held a sales slip 
of $250 for that month got back one-half 
of the six per cent saving, or three per 
cent of the $250, $7.50. June showed the 
same percentage of saving; July went to ten 
per cent. When the store failed to make 
a large saving it frankly told the people so 
in its advertising; or when the percentage 
was nothing. For this firm believes in 
being frank with its patrons. 

One reason for this is that people who 
buy diamonds depend upon the reliability 
of the seller. If he is always telling good 
news, or of great sales they are not as 
much inclined to believe in him as if he 
frankly tells them the “worst.” 


To handle such a plan required consider- 
able system; but the firm has simplified 
this to the greatest extent. At the bottom 
of “cash” sales slips is the notice headed 
“This sales slip.” 

As a sales slip is handled it is put through 
the cash register where it gets a number 
and the cash amount is stamped on its top. 
The duplicate then goes to the office where 
the sales slip number is entered in a book, 
then the date and the amount of cash. 
After that appears the amount of the cash 
rebate when the percentage is arrived at. 
And as soon as the percentage is arrived at, 
and the amounts figured for each sales slip 
number, a check is made out for each one 
of these numbers, the name of the payee 
necessarily being omitted. 

This saves time when the party calls; but 
there is a psychological reason, too. The 
party sees that the money is there waiting 
for him and the firm wants him to claim 
it; which is a fact. And the benefit of 
this is that every check that is put out means 
a showing and considerable word-of-mouth 
advertising. 

And the check itself is both “thank you” 
and advertising At the top of it, for all 
eyes to see as it passes along, is this ex- 
planation : 





Samuels’ Monthly “Thank You” 
for Increased Sales 


This check represents a saving in percentage 
of store expenses for last month. When 
sales go up the percentage of expenses goes 
down. We divide the savings with our cus- 
tomers. This is your share based on your 
purchases. 











Each month the fact that the rebate 
checks are ready is advertised in the news- 
papers; and in that way capital is made 
of the savings checks. 


Helps Locate Lost Jewelry 
Another stunt that this firm tried with 
success was inserting free want ads of 
jewelry that was lost and pieces that were 
found, the former, of course, being greater 
in number than the latter. 
In the classified columns of newspapers 
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eMore than a pocket knife— 
A REAL PIECE OF JEWELRY 


Makers of fine knives have finally found in 
Stellite the knife-metal they have longand eagerly 
sought —a rustless, stainless, non-corrodible 
metal of superior cutting qualities, suitable for 
permanent association with gold and platinum. 


Thanks to Stellite, knives are now made 
with: blades of /asting brilliance and enduring 
sharpness. Stellite blades never get dark or 
dirty-looking; never rust, stain, or lose their 
beautiful lustre even after long service and 
frequent exposure to moisture, perspiration, or 
fruit acids. 


Permanently beautiful and with cutting qualities 
superior to steel, Stellite is the perfect metal 


ST 


for knives. 
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Stellite knife-movements are now being supplied 
They require no 
protective coating of oil to preserve their polish. 
The trade is at last assured of knives that can 
be classed with jewelry and offered to discrimi- 
nating purchasers without reservation. 


to manufacturing jewelers. 


Imperishable Stellite knives can be obtained 
from those progressive manufacturers who are 
ever alert to raise the quality-standard wher- 
ever possible. For complete information, write 
the Haynes STELLiTE Co., Carbide and Carbon 
Building, 30 East 42nd Street, New York, N.Y. 


e 


For pocket-knives made entirely of Stellite, also 
Stellite knives with pearl handles, write to us direct. 
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The New Knife-M. etal 
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Storekeeping Department 


this offer is advertised thus : 











———— 


Lost and Found 


Under this column the Albert S. Samuels 
Co., Jewelers, 895 Market St., will insert 
‘a notice of any worthy article of jewelry 
which you may lose or find, without charge. 
‘Telephone messages will not be taken. Call 
: jn. person. Articles recovered will be turned 
over to the owner upon proper identification 
‘and any rewards will be paid the finder ac- 
cording to the wishes of the loser. 











In one issue there were six ads of this 
sort, three of articles found and three of 
articles lost. ; 

‘So successful was this plan that a large 
display advertisement under the title, “The 
Story of a Woman Who Lost Her Diamond 
Pin,” was inserted. The woman had not 
felt that there was any use advertising for 
the pin. She thought that the chances were 
against it doing any good. Pid 

But the pin was picked up by honest 
hands; and the finder herself came to the 
store and put an adv@rtisement under the 
store’s heading.. This*the loser happened 
to see in her desperate search of the want 
ad columns of lo¢al mwspapers. She came 


to the store, described the pin, rewarded the 
finder—and two moxe# people are advettis- 


ing the reliability of'the Samuels store, 

This is a big cityy modernized version’ of 
the old plan of small merchants to allow 
patrons to post notices on his bulletin board. 
It lets people know that the ‘store is a serv- 
ing store; and that means a great deal when 
people buy jewelry where they feel. the 
seller is honest and reliable. 





Approaching Sales Through the Lines 
of Least Resistance 





(XE of our representative business stu- 

dents of the country who has made 
a keen analysis of selling and business con- 
ditions; relates this story. which should be 
of keen interest and value to all jewelers: 

A certain man, well known in this coun- 
try as a connoisseur of jewels, searched the 
country over for a certain jewel he was 
anxious to-obtain. He did not devote his 
entire time to this;but wherever he had 
occasion to go, part of his effort was de- 
voted in looking for the particular kind of 
a jewel he had.in mind. He was a man of 
good financial resources and well under- 
stood gems... 

After several years of search he failed 
to find the particular. stone he wanted until 
one day by chance, while in the South, he 
entered a ‘jewelry store and discovered the 
exact gem he desired. After he had looked 
at it in the case, for some reason or other, 
he decided after all he did not want it. He 
had found the jewel he desired and seen it 
and this result seemed to satisfy him. 

The jeweler himself recognizing the man, 
and somewhat elated over the fact that he 
Possessed this rare stone, approached the 
connoisseur and asked him if he would not 
like to examine it. He replied, “Thank you, 
but I have made up my mind now that I 

ave seen it; not to buy it.” 


“I didn't ask youto”buy it,” answered the’ 


THE JEWELERS’ 


CIRCULAR 


jeweler quietly but firmly. “I merely ‘in- 
vited you to examine it, and I can assure 
you-the privilege is all yours without obli- 
gation.” ‘ 

The customer accepted the jeweler’s 
proposal and the stone was carefully~ re- 
moved from the others and exhibited. The. 
jeweler, with affection, held the stone -to the 
light, handled it gently; in fact, treated it 
with great reverence as he displayed it to 
the customer. 

At the conclusion of the demonstration 
the man referred to produced his check- 
book and purchased the stone. After st 


the 
sale was made he inquired of the jeweler: 


ce 





\ “MOTHERS’ WINDOW,” BY NORBERT BERTL, NEw N. J. 
woul 


as to why he had purchased the stoife as 
that was farthest from his intention... “Fur- 
thermore, I had your other salesman show 
me the stone, and I examined it with the 
same privileges that you now extended to 
me but I had no desire to buy. Please ex- 
plain it to me.” 


“T will explain it,’ replied the jeweler. 


“The other salesman who displayed this , 
stone is known as one ‘of the best jewelry 


salesmen in the country... He fully under- 
stands stones, their values and their: his- 
tory and he can tell you all about them. 
But there is one difference between, that 


salesman and myself which accounts fo¥the, . 


purchase of the stone. He displays the: 
stones with the precise knowledge of one 
who knows them. I display them because 
I love them. . Consequently your mind and 
my mind were focused on the one thought 
—the beauty and the wonder of. the stone, 
and, therefore, we both approached the:con- 
clusion of the demonstration with our minds 
harmonious on one subject_and that was the 
desire. and .worthwhileness saf owning that 
stone.”=—-C, Ty Hees nan F- : 
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A Window Sales Thought 
‘A SELLING thought that can be intro- 


duced in your window is in the ex- 
hibition of articles that appeal to young | 
men, boys and girls. For example, you can | 
display some attractive and inexpensive -- 
watches, silver. pencils, rings, cameras and 
other attractive’ articles to juveniles and — 
young people. A good thought can be .men- . 
tioned by also including a sign that will 
suggest to the parents of such young people, 
who may happen to pass, that the articles 
exhibited supplemented to others, mainfained 
in the interior of the store would make ex- 





cellent gifts to offer#tudents and others as. | 
a means of xinspiritiz their best efforts 
These articles would be noticed by the young 
people themselves and. perhaps suggested in 
the family. : 
A young man who. might.“observe the 
watch and the sign reféfred to might ex- 
press at his home a desire for the article 
with the result of a promise to purchase if' 
heesucceeded in achieving a good standing. 
The idea can also be worked up in news- 
paper and other advertising and while it 
may not produce immediate sales it can be 
introduced as a means of effective window 
display that will sow good thought for later, 


“harvest. “ 





Too Many Miss This Opportunity: 





“Why don’t you open the door? That 


may. be’ opportunity knocking.” 


“Tt’s more apt to be a bill collector.” 


__ “Well, if you only knew it, a bill collector 
offers .gogd opportunity to get out of, 
‘debt."— sirmingham Age-Herald. 
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4 Collapsible 
icfor Fountain PEN 
—the utmost in refined taste, exquisite 
workmanship and writing efficiency. 


A practical necessity of such beautiful de- 
sign as to appeal instantly and universally to 
a select trade. 

Suitable as a token, gift or favor for wed- 
ding, birthday, anniversary, party or com- 
mencement. Makes an attractive prize or 
desirable trophy. 

Telescopes to 4 in. Extends to 6 in. Self- 
filling, positively non-leakable. Made in 
Rolled Gold, Sterling Silver and 14-K. Gold. 
Attractive selling plan and Catalog of com- 
_ plete line sent on request. 


U. S. Victor Fountain Pen Co. 


109 Lafayette Street New York City 
Western Clock Building 
















































HAW KES 


Salt and Pepper Sets of Hawkes Glass 
—with the decorative gold band! 




















Small items—but quick to sell and highly profitable. 
; There is hardly a hostess in your community who Cut Glass 
h couldn’t improve the appearance of her service with a pe ey 
‘ set of these dainty shakers of clear crystal—and your . cles ' 
° : terling Silver- 
customers will thank you for calling = A 
them to their attention. Decorated Gold 
° ae een Set- Glass 
anna, Glass S. ight, ° 
‘ 3% inches. $2.30 pair, net Order just a few of these sets and Decorated . 
, : Enameled Glass 
} place them on display. ‘The invest- Auto Vases 
ment is small, very small—and the Ga 
turn-over will be quick. You can re- Monograms 
A order - you = We'll ship the Gold Decorated 
same day we hear from you. ° olored Glass 
y y Old English and 
) Period Gi 
eri ss 
( 20wSalt or Pepper, J. G. Hawkes & Co. Odd’ heeley, 
urel, z1ass ops. e 
4 Height, 3% inches, $2.56 Corning, N. Y. Inventors and Pat- 
pair, net Pacific Coast Office: entees of Hawkes 
140 Geary St., San Francisco, Cal. Famous French 
Dressing Mixing 
HI Bottle, 
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Increasing the Store’s Selling Efficiency 





Written Expressly for The Jewelers’ Circular 














OOD salespeople are made, not born. As 

a rule we cannot hire them without 
paying princely salaries, for the other fel- 
low is going to make the good and profitable 
employes such inducements that it is next 
to impossible to get them to consider a 
change in position. Therefore, the only 
recourse left is to educate our own sales- 
people. 

The next big question is, what is the 
proper way to proceed to get the best re- 
sults. Weekly store meetings are one of 
the best sources of education, and attend- 
ance at these need not be made compulsory 
for the employes as a rule would rather 
miss something else than miss these meet- 
ings. These meetings are usually conducted 
along the lines of schooling in salesman- 
ship and a general suggestion and question 
box. New and seasonable goods are dis- 
sected and thoroughly gone over so that 
all are familiar with the selling points. 

Those who have not tried this plan would 
be surprised to know how many profitable 
suggestions are brought out during these 
meetings. It is a time when no one is dis- 
turbed, and every question and suggestion 
can be discussed for the benefit of all. It 
is also the time when matters for correc- 
tion or improvement can be gone over more 
gracefully and without the touch of 
criticism. 

As a result of these meetings the older 
salespeople will improve, and the new ones 
will develop into seasoned salespeople much 
quicker, and many times the boss will learn 
a few things. Among the many sugges- 
tions usually offered may be mentioned: 
improvement of different departments, stock- 
ing or closing out various lines, display 
arrangements, selling talks, etc. 

Some merchants may say that they only 
employ three or four people and it would 
not pay to hold the meetings as there 
would not be enough people to make it 
worth while. But it will pay big returns, 
even if there are only two. The increased 
business in dollars and cents may not be 
as large as that of the man who employs 
‘more people, but the percentage will be 
just as satisfactory. 

Thorough knowledge of merchandise is 
essential to good salesmanship. But with 
all this we do not get the best out of our 
people if we do not give them responsibility 
and confidence. Too many men are run- 
ning or trying to run a one-man establish- 
ment. We are trying to do all the little 
details instead of devoting our time to the 
more important features of the business. 

Let us place ourselves in the “other fel- 
low’s shoes.” Under what conditions would 
we work the hardest? Would it bring out 
the best there was in us if we were just 
simply considered a piece of machinery and 
told every move to make. On the other 
hand, what if our employer came to us and 
said: “Here, John, I am gofng to turn this 
or that department over to you; I am go- 


ing to leave it to you to properly display 
the goods, to keep this stock, and see how 
much you can increase the sales”; or, “I 
am going to turn this or that portion of 
the business over to you; now use your 
own judgment and see what you can do 
with it.” If we are of the right kind, we 
certainly do our very best under the latter 
conditions. 

Many of us lack knowieage of our own 
business. If at the end of the month we 
do not know how much the different de- 
partments have done, or what each clerk’s 
sales are, how are we to encourage or criti- 
cize? We cannot stand up and say: “John, 
you have done fine work this month; your 
department looms up with so much more 
business, and our sales are so much larger 
than the same month a year ago”; or, “Sam, 
what is the trouble? Your department and 
personal sales are so much smaller in the 
same comparative period.” 

We should be in a position to give our 
salespeople weekly or monthly statements 
of their department and personal sales. It 
makes all the difference imaginable if your 
employes know that you know what you 
are talking about. They do not want to 
fall down, and they will strive to break 
their previous records. 

Business is in a good many respects a 
cold blooded proposition, and we are in it 
not fer our health but for what we can 
make out of it. Nevertheless, it pays to 
be liberal with the salespeople. It should 
not be necessary for them to ask for an 
increase in salary if they deserve it. We 
should at all times know exactly what 
each employe is worth. If they are worth 
more, it should be given to them voluntarily. 
A five dollar voluntary increase is worth 
more than a fifteen dollar increase that has 
to be asked for. 

Many of the larger stores have adopted 
a profit-sharing basis with their employes. 
It may be done by giving an interest in the 
business, or a certain percentage of the 
profits at the end of the year, or by salary 
and commission arrangement. One concern 
follows this plan: When engaging a new 
man, they say to him: “We do not set 
your salary; you do that yourself. Your 
salary depends upon your ability. We want 
to pay you all we can. We would rather 
pay $200 a month than $100. You, of 
course, realize that the more goods you sell 
the more you are worth. We allow a cer- 
tain percentage for selling expenses. If you 
sell a certain amount of goods you are 
worth a certain amount of money to us. 
We will start you with this salary and 
expect you to sell so much goods, and on 
the excess sales we will pay you a certain 
percentage at the end of the year.” 

It is scarcely necessary to state that these 
salespeople are always very anxious to see 
their monthly sales and department reports. 
They’ realize that they: are working for 
themselves as well as for the house. 


‘ 


Many employers make a big mistake in 
filling responsible positions. When such a 
vacancy occurs the question arises as to 
who is entitled to the place; and in going 
over the list the oldest employe usually gets. 
it. 

This is often wrong. Ability should. 
be recognized, and if the older man does. 
not show it he should be sidetracked for 
the man that does. When the employes. 
know that advancement depends upon 
ability, rather than on the length of time 
they have been employed, they certainly 
will have a greater incentive for working 
hard and conscientiously. 

In many cases the reason why we do not 
have a better sales force is because we 
have not interested ourselves in the personal 
efforts of our people. They should be our 
friends, not our hired help. Let us take 
them out for a picnic on a holiday. Let us 
give them an occasional afternoon off for 
a ball game. When vacation time comes, 
pay their salary in advance; it might come 
in handy. All this may seem trifling and 
insignificant, but if practiced it is a small 
investment that will pay big returns. 

H. B. 





Two Out 





WO Out: The baseball fan takes his. 
smal] daughter to see her first (and 

last); game: . 

“See that place in the center? 
called the diamond.” 

“Daddy, can I have an ice-cream cone?” 

“That beautiful lawn is the outfield.” 

“Why can’t we sit down there on those 
other seats?” 

“That man in the blue suit is the umpire.” 

“Daddy, I want an almond bar.” 

“That bell means that the game is going 
to start.” 

“What has that man with the white coat 
and hat got in his basket?” 

“Watch that man with the bat; he’s try- 
ing to hit the ball.” 

“What does it say on those flags over 
there?” 

“Where the man stands is called the home: 
plate.” 

“Daddy, that fat man bought some pop- 
corn! Why don’t you buy some, daddy?” 

“Watch the ball; see it go!” 

“Daddy, why don’t you buy some pop- 
corn?” 

“See that man catch the ball? 
one out.” 

“It says ‘Peanuts’ on that man’s _hat,. 
daddy.” 

“Let’s go.” 

Two out.—Brooklyn Eagle. 


That’s. ' 


That’s. 





Handicapped, Johnny; “The camel can 
go eight days without water.” 

Freddy; “So could I if ma--would: let: 
me.”—Harper’s Bazar. 
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SUPERITE 


THE SUPREME PENCIL 


The Superite Pencil has many features that 
attract and recommend it to customers. The 
beauty and variety of the line. The lightest 
metal pencil made. A hold-fast steel spring 
clip that insures a firm grip on the pocket. 
Improved lead operation—a turn of the cap 
pushes out the lead; a reverse turn pulls it 
in again. No breaking or jamming of 
leads. Easy to reload. Mechanism 





























eliminates all strain from internal Through 
parts. Jobbers 
Only 










Standard 









All Superites, including Super- 

ite Junior, for ladies’ use—the ry 
smallest of all metal pencils—carry extra leads 

and eraser always in position for use. Durable De Witt-La France Co., Cambridge, Mass. 


Send for Price List 












Junior 





cap-ring for Standard Short and Junior. All New York Office: Bush Terminal Sales Bldg. 
. Chicago Office: 36 South State Street. 
Superites are fully guaranteed. Canadian Selling Agents, A. P. Barrett & Co., Winnipeg, Canada. 
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VERY jeweler experiences a certain 
E amount of complaint on the part of 
customers, through accident, carelessness or 
unreasonableness. Experienced retail men 
state that one complaint justified or unjusti- 
fed can do more harm than several new 
accounts. Complaints travel faster and 
farther than praise. But it is averred—and 
supported by many retailers—that the ma- 
jority of complaints, if handled in a broad- 
minded manner, can be transformed into 
boosts. : 

The plan used by a successful insurance 
agency can be quoted inthis direction. 
Over forty people are employed in the 
agency which, like the jeweler, sells in re- 
tail fashion insurance instead of jewelry. 
The proprietor of the agency is an extreme- 
ly busy man and does not have time to in- 
vestigate all the details of his business. 
However, he fully recognizes the impor- 
tance of complaints in the damage they can 
do, and in order to meet this he has a hard 
and fast rule in his office that all com- 
plaints must be referred to him no matter 
what their nature. The letters of com- 
mendation he does not care to see, as these, 
he claims, are expected. But every com- 
plaint letter, as well as every verbal com- 
plaint, must reach his attention. In this 
fashion he minimizes the complaints in his 
office and properly disposes of those which 
do occur, and as it is human to err, he does 
not expect to entirely eliminate them. 

What can the jeweler do to turn com- 
plaints into boosts? 

First a clear understanding should be 
had with all salesmen and employes as to 
the seriousness of complaints. A firm at- 
tituide on the subject should be made very 
clear to all employed in the establishment 
so that every employe and representative in 
the store will treat complaints of all kinds 
with full respect and careful thought. 

Another plan to help turn complaints into 
boosts is to acquaint all salesmen and em- 
ployes with every demonstration whereby 
a complaint is turned to better fortune. 

A third method and a most important one 
is the handling of complaints by letter, and 
no retailer is exempt from these sometimes 
trying communications. Notwithstanding, in 
view of the fact that complaints travel faster 
than praise, the jeweler must accept the 
customer’s viewpoint and endeavor to turn 
the complaint into a boost through skill in 
letter writing, the same as sales are handled 
through skill in salesmanship. 

Answers to complaint letters should not 
be too apologetic. Neither should they be 
too defensive. Such letters should meet the 
Customer more than half way and make 
every effort to assure him or her that the 
attitude of your store is to render justified 
service and equitable treatment to all. 

A letter which can be studied for the 
good thought contained is the one follow- 
ing. It represents a form communicatien 
used by a large department store in answer- 
Jng complaints. It would indeed be a “hard- 


boiled” customer who was not soothed by 
the sincerity and willing-to-be-fair attitude 
so evident in this good answer. 


DEAR Sir: 

Your gentle knock has opened the 
doors of our complaint department to 
you. You will always find us willing 
to investigate the smallest irregularity 
with an army officer’s prudence. 

It is human to err—and with several 
hundred employes in this company an 
occasional cross-grain will result. Al- 
though we employ great discretion in 
the selection of our help, we do not 
consider our help any better than any- 
one’s else. We do, however, instruct 
our clerks to have a broader view of 
service than is perhaps usual. There- 
fore, it grieves us to hear of the breach 
of courtesy you write about. The com- 
plaint department investigates each 
case iwthout partiality, and you may 
rest assured that your case will be 
rightfully corrected as it deserves. 

The management sincerely hopes for 
your future patronage and good-will 
and in return offers the best of service 
which every complaint tends to im- 
prove. 

Very sincerely yours, 








There is one jeweler in the East who, 
in recognition of the importance of properly 
handling complaints, always makes it a 
point to follow up a complaint with a let- 
ter. At the end of the day each one of his 
salesmen must give him a report as to any 
complaints made, whether as to the service 
of the store or its goods. To the com- 
plainants he dispatches a letter over his 
signature and in this way aids considerabiy 
in re-establishing the bonds of good-will so 
necessary to successful growth and reputa- 
tion. Following is the type of communica- 
tion he employs: 


Dear Sir: 

You were certainly justified in bring- 
ing in the ring recently purchased in 
order to have the stone replaced. This 
will be given immediate attention and 
you may depend upon us to have it 
ready very early. 

Incidents of this nature will occa- 
sionally happen, despite our most sin- 
cere efforts to have everything right. 
You will appreciate that I am <ertzin. 

But we want to take this occasion 
to convince you that our policy is de- 
pendable when it comes to “making 
things right,” and, therefore, I ask vou 
to accept this letter as an absolute 
guarantee that your. purchase will be 
made thoroughly satisfactory as you 
deserve and expect it to be. 

Your inconvenience in the matter is 
also fully recognized, but we will en- 
deavor to more than make up for this. 

Very sincerely yours, 
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The tone of the above letter is excellent. 
It fairly radiates good-will and yet it does 
not apologise or “fall all over the cus- 
tomer.” One of the most commendable 
features of this letter is the final: para- 
graph, which definitely and in a clear-cut 
manner impresses the reader with the spirit 
of the store. 

There is no “Hoping that” or “Trusting 
this will be satisfactory,” ending. The 
final words are definite, clear and sufficient. 


This same jeweler maintains a record of 
complaints made, recording the names of 
the complainants. This he finds helpful 
for guidance when sending out advertising 
material or invoices. If, to his knowledge, 
the complainant still entertains a doubtful 
feeling towards the store, he does not at- 
tempt to further complicate matters by 
pressing payment of bills or submitting fur- 
ther advertising literature that. might in- 
voke comment. This plan also enables him- 
to occasionally add a personal note when 
sending out material to these customers, 
thereby fitting the appeal to the customer 
and removing all the hazards of the re- 
opening of old sores. 


Another jeweler, when approached on the 
subject of complaints, mentioned that in 
his opinion considerable could be accom- 
plished in the turning of complaints into 
boosts if jewelry salesmen would meet all 
complainants on common ground, and in 
many complaints made, according to this 
jeweler, so many salesmen have the prac- 
tice of replying “Is that so?” and similar 
remarks when a customer submits an arti- 
cle for correction. To overcome this, this 
jeweler suggests that all retail jewelry 
salesmen try to better visualize the cus- 
tomer and accept complaints tendered as 
being something which might be properly 
founded and worth giving consideration in 
place af demonstrating a negative attitude. 

A few thoughts which jewelers can re- 
member on the subject of complaints are 
those following: 


Complaints undo what expensive adver- 
tising and salesmanship and management 
have originally produced. 

Complaints are epidemic. When ‘related 
by one customer to another they are al- 
weys agreed to. 

Complaints support the saying, “A man 
convinced against his will is of the same 
Opinion still.” 

Complaints can be minimized with a four- 
handed practice of “thoroughness.” 

Complaints can be turned into boosts 
without undue ‘apologies through the em- 
ployment of frankness, sincerity and an in- 
bern desire to have “everyone satisfied.”— 
C.F Ht. 





Mother (putting daughter to bed for the 
night)—Remember, dear, that when I leave 
there is always an angel watching over you. 

Little Girl (afraid of the dark)—But, 
mother, why don’t you take the angel and 
leave me the candle ?—Life, 





“Why does your husband stay in the 
kitchen so much? I never knew before he 
was of such a domestic turn of mind.” 

“He isn’t. He is trying about fifty dif- 
ferent recipes for making home brew.”— 
Florida Times-Union. : 
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e om : r na A Good Selling Article 
sla Retails $35.00 {iii 


I he Rocki 
Class-Pins ? the Rockies) 


The schools and colleges in your ; Shows a Good Profit 
vicinity want theirs now. They are 
in a hurry for them. 

Here is an opportunity to make a Runs without Winding 
handsome profit. Thousands of jewel- 
ers have realized this by using 


DORST SERVICE, A Wonderful Window Attraction 


SERVICE is what counts. We make 
new designs or match old designs ac- 
curately, and deliver them promptly. 


Write for Class-Pin Booklet N EV ER-WI N D 


illustrating hundreds of sug- 
gested designs and Sample 
Rings and Pins. 


Guaranteed 50 Years 


Stand 11 in. high, has 4% in. Porcelain Dial. 


‘The Dorst Company ae of base 7 in. Clear Glass Globe. 


If your jobber does not handle 


Special Jewelry Manufacturers 
and Importers of Diamonds. Write Direct 


3rd and Vine Sts. Cincinnati, Ohio 
“The Jewelry City” 





GIFFANY cise CORPORAGION 


BUFFALO, N. Y. 
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terest observers beyond the interest awak- 
ened by the pearls themselves? “Fashion 
says we must wear pearl necklaces,” “Blank’s 
pearls set off the beauty of a_ beauti- 
ful neck,” “No jewels add more to woman’s 


the Consumer Consume’”’ 
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OT long ago there appeared in a 
grocery trade paper some lines like 


the following: 


How vou going to make your consumers consume? 
How you going to get ’em to buy? | 
How you going to chase out their feeling of gloom 


When they think prices are hig 


How you going to make folks cut out the whine? 
How you going to make trade boom? 

How you going to get your customers in line? 
How you going to make ’em consume? 


The patrons of a jewelry store are not 


i exactly consumers of jewelry ‘and the ac- . 


companying’ lines, but it amounts to the 
same thing, and the same important ques- 





Silver Toilet Articles 


a" is a pleasure to every woman to 
add new silver toilet articles to her 
dressing table. 

No gift is more acceptable to a 
woman than a set of such toilet ac- 
cessories. 

At our shop you will find high-class 
pieces of this sort and none of the 


other extreme and try to make people be- 
lieve that there is a boom on. Work your 
best to get business, but do it without call- 
ing attention to the fact that you are doing 
it. 

Display is bound to be a great factor in 
attracting trade. People have the same 
love for beautiful things they have always 
had. They have the same desire to give 
gifts. If there is any lack of inclination 
to. buy, it is not’that people do not want 
the things you offer for sale. The greater 


the reluctance to purchase, the more essen- 





Dainty Wrist Watches 


A WOMAN’S wrist watch may be 

first of all a timepiece, but not 
less important than its time-keeping 
quality is its beauty, its value as a 
dress accessory. 

We are able to supply the most 
beautiful and the daintiest of wrist 
watches in a quality that can be de- 
pended upon to keep good time. 

A wrist watch should be an orna- 








New Vanity Cases 


you want a vanity case that will 

go well with that new costume. 
We can show you the right pattern. 
We have a wonderful new line of thesé 
goods of more attractive styles than 
ever before shown here. 

Solid gold, gold filled, sterling silver 
and other grades in many different 
color effects. 

Ornamental and plain designs, with 
space, where we place your initial or 
monogram, if desired. 

Cases .equipped with powder com- 
partment, memo. pad, card clip and 
coin holders and other: conveniences. 

A special value we aré offering right 


now is a. quadruple silver plated case 


with engraved design, engine turned, 
initials (one or two letters) added 
without extra cost, the case fitted with 
mirror, powder box and puff, coin 
holder, nail file, cuticle knife and but- 
tonhook, outside size 2%4 by 3% inches, 
for $——. Sent postpaid for the ‘price. 


Becker’s Jewelry Shop 
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cheap, tinny goods so frequently sold 
at low prices, where the price is the 


ment to the wrist on which it is worn. 
Let us show you some of our won- 


beauty than pearls in necklace form,” 
“See what wonderful lustre is shown in 
these—pearls !” 








only inducement to buy. 

Sterling silver or high-grade quad- 
ruple plated backs, some in plain pat- 
terns and some with engraved designs, 
all in excellent taste and style. 

We are showing some unique shapes 
in new backs, designed to seem espe- 
cially appropriate in use with special 
styles of period furniture and bedroom 
decoration. 

Brushes, combs, mirrors, manicuring 
pieces, powder and rouge and cold- 
cream containers, trays, frames, scis- 
sors, tcothbrush holders and many 
other items. One thing we want to 
mention specially is the fact that not 
only have all these quality backs, but 
the articles themselves are well made, 
made to give service, not merely to 
be dressing-table ornaments. 

You will find a full display now in 
our windows with the price on each 
piece. 


Becker’s Jewelry Shop 
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tions arise with the jewelry trade this Fall 
that arise in the provision field, namely, 
how are you going to make people buy 
your goods? 

Well, if people are more reluctant to buy 
than usual, they must be urged and tempted 
the more, without conveying a suggestion 
that’ you find times dull and therefore are 
working harder to get business. Eliminate 
any suggestion to the effect that business 
1s dull.. Probably it is foolish to go to the 


derful designs, in round, oval, rect- 
angular, or hexagonal shapes, in green 
gold, white gold, yellow gold, platinum 
or platinum top. 


We have the smallest of wrist 
watches and other sizes less diminu- 
tive. 


Each watch is fitted with a depend- 
able and attractive ribbon band or 
bracelet for holding it securely in po- 
sition. 

For outdoor sports we have designs 
in keeping with their use, just as those 
for more dressy occasions are also ap- 
propriate. 

We sell no wrist watch so cheap 
that we cannot guarantee it to keep 
good time. 


Becker’s Jewelry Shop 
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tial that you bear on harder on the adver- 
tising and give more attention to display. 

You have not made your windows so at- 
tractive hitherto that you cannot find means 
of making them more so. Give more 
thought to making window displays inter- 
esting, so they will stop the passerby, and 
alluring, so they will make him want te 
purchase. 

You will find sign cards a great help, 
because you can say things to people by 
them and so add the weight of verbal argu- 
ment in the appeal of the merchandise. 

Let us suppose you are showing pearl 
necklaces of wonderful oriental pearls. 
What can you say on window cards to in- 








Nifty Necklaces 


FRVERY girl likes. a necklace of a 
suitable style to wear with each 
different frock. : 
Necklaces come in so great a va- 
riety that it is easy to choose designs 
that are adapted to special purposes, 
and the prices of our line of 
NIFTY NECKLACES 


make it possible to buy a number of 
styles without investing any great sum 
of money. 

We have on display a wonderful as- 
sortment of these necklaces, priced all 
the way from $—— to $—. 

Green gold finish, platinum finish, 
finish, and many others, 
with beads in jade, French sapphire, 
amber, crystal, lapis,' green Venetian, 
red enameled wood, and others. 








These necklaces are adapted to a’ 


great variety of purposes and they 
make pretty gifts to those who love 
attractive jewelry. 

A new necklace is always an appre- 
ciated addition to a woman’s toilette 
equipment. 


Becker’s Jewelry Shop 
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Thus you make the person looking at the 
display think, and if.you can make” people 
stop and look in your window and think 
about the beauty and the value and the ad- 
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KiCin withthe The Leading Pen 
for Leading Dealers 


For over twenty years, the “AA” 
Self-Filling Fountain Pen has 
been bought and used with satis- 
faction. It was the first suc- 
cessful self-filling fountain pen 
and has never been surpassed for 
satisfaction in service. 





Your customers will buy 


“AA” Self-Filling 


Fountain Pens 


during the coming months if you will 
but..bring these pens to their attention. 
The handsome designs, suitable sizes for 
#1 uses, simplicity of construction, and 
moderate pricés impress customers at once. 
Filled by a mere twist of the wrist. 


Write for holiday assort- 
ments, prices and illustrated Full Size Newspaper Cut 


s literature—TODAY! 
Ask for No. J116 


Write for free newspaper cut service 


Modern Pen Company Buffalo Jewelry Mfg. Co.,Inc. 


533 Canal Street “The Mail Order H 99 
Neer Veo C2 e Mai er House 
ac anti Brisbane Building Buffalo, N. Y. 














TRADE MARK 











GREATEST 
BARGAIN 
EVER 
OFFERED 


No. 3002X—“Le-Flis” & 


re a eet : Seth Thomas Tambour No. 8 
. 


teen a Wm. Hobbs Clock "| 








aayas Incorporated 
10-12 Maiden Lane, New York 


Wholesale Distributors 

Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Waterbury Clock Co. Wm. L. Gilbert Clock Co. 
Herschede Hall Clock Co. Western Clock Co. 

















(] Exact There has been created a big 
<)> Repro- demand for this Mazuza Charm. 
; duction of Displayed in your show window, 
a Full Sized will add more sales to you. 
h 


No. 3003X + ie a Plain 14K Gold 00 each Set with Diamond, 14K 
= ab Engine Turned 14K Gold.$2.50 each Gold .00 
No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles i Zionist Emblem 14K Gold.$2.50 each Sterling Silver ......... 1.00 
fitted with O-Eye size Periscopic Convex lenses; all -80 14K Gold Filled -50 each With Zionist Emblem.... 
focus numbers. Per dozen Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazwza Charm—Sole makers and distributors. 


NEW ERA OPTICAL CO. ows rutton STREET. == == NEW YORE 
Write for Catalog and Save Money. __ THE BUYERS’ DIRECTORY | 
123 W. Madison St. : /«, CHICAGO Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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vantages of possession of your jewelry, you 


can increase their inclination to buy. 


You will find that people, many people, 
are interested in knowing the facts about 








Everything in Pins 


N O woman ever has too many jewels 
in the form of pins. 

Something new is always welcomed. 
The old ones are always being lost, and 
new designs and new styles are wanted. 
Lingerie Pins Jet Mourning Pins 
Stick Pins Brooches 
Cameo Pins Baby Pins in Sets 

Diamond Pins 


In looking for a gift which shall 
take the form of an ornamental bit of 
jewelry, nothing is more certain to be 
acceptable than a carefully chosen pin. 

All our stock of pins is carefully 
chosen from thousands of manvfac- 
turers’ samples, and we will be glad 
to give you all the time and such of 
our assistance as you wish in making 
a careful choice from our stock. 

Pins are suitable for use as prizes 
for men or women, for birthday gifts, 
for wedding and graduation and many 
other purposes. And you can find 
something suitable at any price you 
want to pay. 


Becker’s Jewelry Shop 
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the source of jewels, about the methods of 
manufacture, about what it is that gives 
When you are dis- 


them their great value. 








Low Priced Watches. 


A VERYONE likes to carry a hand- 

some watch—a really valuable 
watch. There is a great satisfaction in 
having such a timepiece and it gives 
the owner a certain prestige. 

But there are times when one does 
not want to take the chances of losing 
or damaging such a watch, and there 
are people who want lower-priced 
watches, for one reason or another. 

We are glad to call attention to a 
line of popular-priced watches that we 
know will give satisfaction. They are 
excellent values for the money and 
will keep good time. Some of them 
are handsome watches. 

This line comprises boys’ watches, 
men’s thin model watches, radiolite dial 
watches, wrist watches for outdoor 
wear, especially for sports wear, girls’ 
and women’s models, a whole line of 
watches, in fact, at popular prices. 

Come in and see this line, priced 


from $—— to $—. 
Becker’s Jewelry Shop 
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playing any particular kind of stone, dig 
out of the encyclopedia some of the lead- 
ing facts about that stone—where it is 
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found, how obtained, how finished and made 
into jewelry. Take a full size sheet of white 
bristol board and on it letter some salient 
facts from this information, including some 
pictures showing manufacturing and other 
processes pertinent to the article shown. A 
display of diamonds, with pictures of dia- 
mond mining operations and _ polishing 
methods, facts about the largest known dia- 
monds and their weight, and other items of 
interest, will attract a good deal more at- 
tention than the display without the added 
information. You know how willing peo- 





The Most Convenient Watch 


Y far the most convenient watch a 
man can wear in outdoor life is 
the wrist watch. 

It is the desirable watch for the 
sportsman, for the motor owner, for 
the chauffeur, for the workman and 
for the mechanic. 

Today every man counts a wrist 
watch as an important part of his out- 
fit, although he does not expect to wear 
it on all occasions. 

The war showed men that this type 
of watch was not the affectation of a 
sissy, but a regular man’s affair. 

When you get a wrist watch you 
want one that will keep good time. 
Don’t try to get along with a cheap, 
makeshift affair. Get something worth 
while. 

Let us show you some of our de- 
sirable watches in durable quality, made 
to keep time in use year after year. 

The lowest-priced wrist watch we 
really recommend is our 7-jewel 
movement watch with luminous 
dial and leather strap wristband, with 
nickel case and unbreakable crystal. 
Priced at $—— and a good, serviceable 
watch. 

For twice that price and for other 
figures higher or lower than the dou- 
ble price, we can sell you watches that 
are excellent values. 

Try us on this wrist watch proposi- 
tion. 


Becker’s Jewelry Shop 
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ple are to stop and look at pictures in a 
window. Why not use pictures that, as 
suggested, have a bearing on the goods 
shown? 

Naturally, in pushing diamonds, you will 
find it expedient to ‘call attention to the fact 
that there is no depreciation to them, and 
no up-keep. Interest people in valuable 
stones because of their safety as an invest- 
ment which affords pleasure and gratifica- 
tion without the subsequent expense of de- 
preciation from wear and use. 

If people are feeling economical and dis- 
inclined tc buy jewelry, it is partly through 
lack of as much money as they have had 
previously. That means that they will be 
interested in buying your goods as before, 
provided you show them values that are 
within their financial reach. In _ other 
words, even though you disapprove of the 
sale of cheap jewelry, through the featuring 
of less expensive grades and _ popular- 
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priced pieces, you are going to be the more 
likely to bring in people who may, after 
all, buy the better things when they come 
to see how much more attractive they are 
than the ones which interested them through 
price alone. 

It is not worth while for a high-grade, 
exclusive jewelry store to allow its trade 
to be drawn away by a cheaper shop just 
because that cheaper shop advertises prices 


Diamonds As You Want Them 


yo can get diamonds from us in 
any form you want them. Just 
come in and explain how you want 
the stone set, in what kind of jewelry 
you want it mounted. We can please 
you. 
There is only one stone that every- 
one knows is the best of all, and that is 


The Diamond 


We would like every lover of dia- 
monds to see what we have in this 
line. We know we have a display well 
worth looking at. We welcome inspec- 
tion. 

Diamond cluster rings of wonderful 
beauty and of exceptional value at 
present prices. The stones blue white, 
superior quality, platinum settings. 

Single stones in attractive settings 
and in a great variety of prices. 

The money you put into diamonds 
is safe and you can always sell a dia- 
mond or raise money on it. 

When you give a diamond, you give 
what cannot be criticised, It is the 
best of its kind. 

If you want to see a greater variety 
of stones than we have at any time, 
we are always ready to order up a 
further assortment for your considera- 
tion. 

Buy a small diamond, if you like, 
and as you get the money to spare, 
exchange it for a larger, until you 
have just what you want. 


Becker’s Jewelry Shop 














No. 8 


that look like bargains, while the high-class 
shop adheres to its quality-and-no-price- 
given publicity methods. The high-grade 
shop wants trade and there is nothing un- 
dignified in price advertising or in adver- 
tising exceptional values, or in advertising 
goods that are priced within reach of the 
many people of excellent taste who haven’t 
the money to buy the real and who are 
willing to buy the imitation. 

No better plan can be used for bringing 
in more business this Fall than to go into 
newspaper advertising more strongly, giv- 
ing more attention to the preparation of 
the ads and using more space and using it 
oftener. Not every jeweler can write good 
newspaper ads and not every jeweler knows 
goods, as is evidenced by the kind of stock 
advertisements that are sometimes sold to 
them by houses that make their profit on 
cuts rather than on service. Appended is 
an assortment of newspaper ads, easily 
changed enough to make them fit the store 
for which they are used. 





(Continued on page 151.) 
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FOR FINE WATCHES 


Why have many of your customers bought two 
or three different automobiles since you last sold 
them a watch? 


Is the automobile salesman a better salesman 
than you are? 


No!—But he does emphasize the new styles in 
automobile bodies because new styles sell more 
automobiles. 


You can sell more watches if you will show 
your customers the difference between their 
present old-style time-pieces and your modern 
watches in attractive Wadsworth Cases. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 


OFFICES: 


New York Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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Autuor’s NotE—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection. of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monctonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements, However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘old 
stuff” to the competent workman, we -trust that 
it Will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. 





(Continued from Technical Issue of Sept. 7.) 


Question—How shall we proceed to 
polish the leaves of the pinion? 

Answer.—Our last operation consisted of 
hardening and tempering the pinion and then 
placing it in dilute hydrochloric acid to re- 
move the scale. The pinion should be al- 
lowed to remain in the “pickle” only a few 
seconds and we must be sure to place it in 
a soda solution afterwards to remove all 
traces of the acid. The “pickle” is very 
useful for removing scale from hardened 
steel parts, but we must be sure to neutralize 
the acid, otherwise we shall be troubled with 
rusty parts. After the “pickling” the pinion 
will assume a uniform dull gray appearance. 

In low grade watch movements, none of 
the parts are highly polished, excepting the 
balance and train pivots. As a rule, the 
flat wheels, clicks, springs and pinions are 
simply fine ground or smoothed and the ex- 
treme high polish is not required. To finish 
our pinion leaves suitably for such a move- 
ment, we shall require a small chuck pinvice 
to hold the pinion. The nut on the pinvice 
should be of very small diameter. The type 


of pinvice that is used for holding pivot 


broaches is. most suitable for this purpose 
and if the nut happens to be a bit too large 
it may be reduced in size by grinding the 
end smaller. We shall also require a 
rather stiff bristle lathe brush and with 
some rottenstone or tripoli applied to the 
brush, we may quickly polish the leaves of 
the pinion. Very little polishing is re- 
quired to produce a suitable finish in this 
manner and we must be careful that we do 
not carry this operation too far or the 
leaves of the pinion will be altered, as rotten- 
stone’ or tripoli cuts quite rapidly, even on 
hardened steel. 

As previously mentioned, this method is 
quite satisfactory to use on pinions for 
low grade movements, but for polishing the 
leaves of pinions for high grade movements, 
we must follow more accurate methods. 

In the last installment, we spoke of a 
wigwag polisher for polishing the pinion 
leaves. Now, let it be thoroughly under- 
stood that a wigwag is the most efficient at- 
tachment that can be used for polishing 
pinion leaves or for performing similar op- 
erations where a rapid forward and back 
motion is desired as such action is continu- 
ally breaking up the fine grinding lines which 
is the essential feature of any high polish 
on steel. However, very few watchmakers 
care to go to the expense of providing a 
wigwag polisher, as it is essentially an at- 
tachment to be used where quantity produc- 
tion is desired and requires considerable 
time to set up for a single job of polishing. 

We may use our pinion cutting attachment 
for polishing the pinion leaves and all we 
shall need is a small boxwood lap to fit 
the arbor of our cutter attachment. The 
lap should be of the same size as our cutters 
and should be turned from wood with end 
of the grain on the side or in other words, 
it should be the same as a disk cut from 
the end of a log. This lap should be driven 
against the leaves of the pinion head after 
the leaves are formed and before any pol- 
ishing powder has been applied to the lap. 
As the leaves are sharp they constitute a 


forming tool.and the form of the~space be- 
tween the leaves is accurately reproduced of 
the edge of the lap. We may prepare seév- 
eral such blank laps and whenever we. cut 
a pinion of a certain pitch we may prepare 
the lap while the pinion is still in- position 
in the chuck. By following this method 
in each case of pinion cutting, we may have 
an assortment of polishing laps that will 
follow the same profile cut by our pinion 
cutter. To provide a suitable means for 
keeping such laps handy when they are 
wanted for a polishing job, we should keep 
each lap and its corresponding cutter on a 
peg in our cutter box. 
Our next step will be to select a piece’ of 
brass rod about the same diameter as the 
pinion head and grip it in the wire chuck. 
Then we will drill a small hole in the end 
of the rod so that the long end of the pin- 
ion arbor will fit into the hole friction tight. 
Now, it is apparent that the rod should be 
reduced in diameter for a distance sufficient * 
to clear the circle of the lap, as ‘the fap 
must travel. the full length of the pinion 
leaves in order to perform its work. ‘In 
using the lap, it must be set “on. the line | 
of centers” and the rod that holds the pin- 
ion should be loosened in the chuck and set 
so that the space between the pinion leaves 
will exactly conform with the form pro- 
duced on the lap. We will use the 13 hole 
index for spacing in the same manner ‘as 
we did when cutting the leaves of the pin- 
ion. A small amount of No. 2 diamantine 
and oil should be applied to the edge of the 
lap and we are ready for the polishing op- 
eration. With the index latched in_posi- 
tion, we may proceed to drive the lap against 
the leaves of the pinion. Usually, one 
or two times through the leaves is ample 
to produce a very high polish, but to bs 
certain it is best to carefully examine ths 
work with a glass. A piece of soft pith 
pushed over the ends of the leaves will. per- 
mit of thorough examination. It should 
be borne-in mind that the brass rod which 
holds the pinion is rather light on” account 
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of the rod being reduced in diameter to ac- 

commodate the circle of the lap. However, 

the support is ample if due care is observed 

with the polishing operation. The lap must 
not be driven hard against the pinion leaves ; 
- i it makes a full contact with the pinion 
this is all that is required, as too much force 
will loosen the pinion. When all of the 
leaves have been properly polished, the pin- 
ion may be removed from the rod simply by 
pulling it straight out. If it does not pull 
out readily, we may rub the outside of the 
tube with a small burnisher which will 
stretch the tube sufficiently to lift the pin- 
jon out easily. 

Question.—H ow shall we proceed to face 
the ends of the pinion head and give them 
a high polish? 

Answer.—If we examine the ends of the 
pinion heads in very high grade movements 
it .will.be. observed that they are very flat 
and exquisitely polished, No ridges or:bur- 

er matks are apparent. With pinions 
"grade moyements, the ends ‘of the 
inions (if they are finished at all) are 
simply stoned with a square edged oilstone 
slip or else burnished. As far as actual 
results in timing are concerned, this method 
is good enough for any movement, but in 
very fine movements, all parts are very ac- 
curately finished and highly polished. To 
produce the very fine finish, we shall use 
the pivot polisher with suitable laps and 
polishing powders. The proper lap to use is 
a small bell metal lap with a flat face and 
very sharp corners. The face of the lap 
should be lightly cross-filled and the edge 
should be treated likewise. This will hold 
the polishing powder much better than a 
perfectly smooth surface. In this connec- 
tion, we should use a No. 6 cut-file for scor- 
ing the laps and this file should not be used 
for any other purpose. With the lap prop- 
erly prepared and placed on the spindle of 
the pivot polisher, then we may grip the 
long end of the pinion arbor loosely in the 
wire chuck and spin it true with the finger 
nail, then tighten the chuck. There is no 
particular preference for finishing the short 
end of the arbor first, but if we can lap a 
true smooth surface on the short end of 
the arbor, we can often grip the short end 
in a wire chuck while finishing the long end 
of the arbor. Whenever it is possible, we 
prefér to use a wire chuck for such oper- 
ations as it is a great time saver, but 
there are many cases where it is necessary 
to center such a job in wax and of course, 
this always requires more time to handle 
the job. Where an arbor is extremely short, 
we run the risk of snapping off the end if 
we grip it in a wire chuck. In such cases, 
we must necessarily resort to a wax chuck, 
as we cannot afford to take chances where 
much work has already been performed on 
a piece. 

Now previous to polishing the arbor we 
should undercut the pinion head slightly 
with a sharp graver. This will allow the 
lap to cut a clean, sharp corner and when 
it is nicely done, the graver cut will be 
completely lapped out, producing a clean, 
sharp corner. The spindle of the. pivot. pol- 
isher should be parallel with the lathe cen- 
ters and should run at a fairly high speed, 
while the pinion should be run at a low 
Speed. We may apply a small amount of 
Soft rouge and oil to the face of the lap 
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and run the lap up to the pinion arbor until 
it makes a firm contact, but we must not 
force the lap in any case. While lapping the 
arbor, the spindle should be moved back and 
forth slightly to break the fine grinding lines 
of the lap. If the arbor requires to be 
made any definite dimension, we may meas- 
ure it with the micrometer caliper to ob- 
tain the correct diameter. 

Our next step will be to lap the pivot 
to fit the jewel hole. When we made meas- 
urements of the original pinion, it will be 
recalled that the pivots measured .014 and 
in making the new pinion, we allowed .001 
oversize for finishing after hardening and 
tempering. It will be assumed that if we 
lap the pivot to .014 it will fit the jewel hole 
properly, but it is best to test the final fit 
of the pivot directly in the jewel hole. If 
we undercut the pivot slightly, we may be 
sure of a clean, sharp corner, then if we 
lap the pivot to the required dimension we 
May be sure of a perfect job. In taking 
our measurements from the original pinion 
it will be assumed that the pivot fit the 
jewel hole properly. When we find that the 
original pivot does not fit the jewel hole 
properly, then we must lap the new pinion 
pivot to fit properly in the jewel hole. If 
we lap the pivot to such size that it will 
incline to an angle of 10° from upright, we 
may be sure of a perfect fit as such inclina- 
tion will give about .001 which is ample for 
side shake. 


Assuming that we have fitted the pivot 
properly to the jewel hole, then we may re- 
move the pinion from the chuck and re- 
verse it, allowing the long end of the arbor 
to protrude for the final finishing. In this 
case, we may have to use a smaller wire 
chuck to hold the pinion arbor, also, we 
must pay particular attention to selecting 
a wire chuck that will fit the arbor closely. 
We will spin the pinion true in the chuck 
by holding the finger nail against the pivot. 
Usually, this may be easily done, but if we 
find that we cannot cause the pinion to 
run true in this manner, we must use a 
wax chuck. This is simply a cement brass 
of small diameter with a perfect female 
center turned in the end and special at- 
tention is called to two points; the center 
must be turned perfectly true to a sharp 
point and it must be of such angle that the 
sides will clear the end of the pinion head. 
Then, when we insert the pinion into the 
cone, the pivot will rest directly in the ex- 
treme end of the cone. When the wax is 
applied and heated and we spin the pinion 
true by holding the finger nail against the 
opposite pivot we may be sure that the pivots 
are properly aligned for the final finishing. 
Then we may proceed to lap the long arbor 
of the pinion to the proper size. 

In our original drawing of the pinion, it 
will be recalled that the long arbor of the 
pinion measured .037 at the large end and 
.034 at the short end. These measurements 
would give us a tape of approximately 1° 
angle, and we should set our pivot polisher 
spindle to this angle. This angle of 1°, 
however, is simply an approximation and we 
may determine it more accurately by run- 
ning the lap lightly against the arbor and 
examining it with a glass. Then we may 
readily determine if the pivot polisher spin- 
dle requires further setting to produce the 
proper taper. 
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Assuming that’ we have determined this 
angle correctly, then we may proceed to 
lap the arbor to the correct size. Now, we 
may measure the arbor with the micrometer 
caliper, but, as in the case of the pivots, 
it is best to try the arbor directly on the 
wheel it is to fit. With a tapered arbor, the 
wheel should fit closely on the arbor at a 
point about half way between the pivot and 
the end of the pinion head. This will al- 
iow sufficient stock on the arbor to permit 
driving the wheel securely in place with a 
staking tool. 

Assuming that we have attained the cor- 
rect size on the arbor for a drive fit then 
we may set the pivot polisher spindle parallel 
with the lathe centers and proceed to lap the 
end of the pinion head, first undercutting it 
slightly. Care should be observed at this 
point to confine our lapping to the pinion 
head and not the arbor as it has been lapped 
to size. ’ p 

Qur next step will be to lap thé pivot ‘to 


“othe correct size, observing the rul@$ alréady 


given for obtaining the final fitting in- the 
jewel hole. 

Our: final operation will be to make the 
pivots the proper length. This may be 
done with an oilstone slip and the pivot 
should be made of a proper length to con- 
form with the other train pivots in the 
mvuvement. Also, the pivot should be nicely 
rounded on the end and the final polish may 
be attained by using a fine jasper stone. 
Now, if we remove the pinion from the wax 
chuck and boil off the wax in alcohol, we 
may shorten the opposite pivot as require: 
and our operation is completed. If all op- 
erations have been carefully followed we 
will have a pinion that is perfect in every 
detail. 

(To be continued) 





Two Kinds 





PHERS are two classes of people in the 
retail business today. The first class is 
like the snail which draws in its horns and 
rolls up into a ball of conservatism at the 
first hint of trouble, interference, or storm. 
These people say, “I’ll lie low. This is a 
mighty poor time to do anything different. 
I will play the game of watchful waiting.” 
The second class of people are like the 
skilled automobilist. When they come to 
a dangerous turn in the road, they sit right 
up, take a firm grip on the wheel, keep an 
eagle eye on the road ahead, and are all 
ready to put on the brakes or to accelerate 
as the need of the moment may indicate. 
If they come to a hill, they “giv’er more 
gas,” knowing that it takes power to climb 
over difficulties. These are the people who 
come out on top. They are the ones who 
can afford to keep quiet and listen to the 
other folks explain how they “figgered it 
out!” 





Persistence, force, courtesy and com- 
mon-sense will crack the hardest nut, 
and there’s a lotta satisfaction after the 


cracking. 
0.0 ie 


We Hope So, Teacher; “And what was 
Nelson’s farewell address?” 

Bright Boy; “Heaven, ma’am.”—London 
Mail. 
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dozen Roller Jewels 

dozen Clutch and Transmission Ratchets 
dozen Hour and Minute Hands 

dozen Click and Setting Springs 
dozen Case Screws 

dozen Mainsprings 

dozen Hairsprings, Colleted 

dozen Balance Staffs 

dozen Ratchet Wheel Screws 

dozen Crown Wheel Screws 

dozen Pendant Set Levers and Screws 
dozen Garnet Pallet Stones 

dozen Ruby Pallet Stones 


FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & SCHIMMEL, Importers 


153 WEST 23rd ST., NEW YORK 
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THE Horological Institute of America at 
its next conference in Washington, Oc- 
tober 20 and 21, will complete plans for its 
worthy work and every interested member 
in the trade who can find an opportunity 
to attend will find the meeting one of in- 
struction and inspiration. Its primary pur- 
pose is the development of watchmakers 
along technical educational lines. It will 
have facilities for stamping the watchmak- 
ers of the United States by certification 
just exactly what they are. We will know 
the 24-karat ones, the 18-karat ones, the 14- 
karat ones and the brass ones. The man 
who is not stamped by the Institute—and 
whether or not he is stamped is up to him 
for there is no compulsion—will eventually 
feel that he should be stamped with the 
hall mark of the Horological Institute of 
America for his own respect and recog- 
nition. A first, second or third-grade cer- 
tificate may be procured by the competent 
applicant. 
* * * 

THE recent convention of the American 

National Retail Jewelers’ Association held 
in Buffalo, was noteworthy in many respects, 
particularly as indicative of the great prog- 
ress made during the past decade by the 
power of organization. As recent as 10 
years ago few jewelers were real merchants 
in the strict sense of the word. The num- 
ber that could tell their cost of doing busi- 
ness or that knew how to figure profits cor- 
rectly so as to have a real profit, was com- 
paratively small. Organization and the trade 
press, working in harmony and co-operation, 
have been responsible for marked efficiency 
in this very respect. For years it was 
thought futile to make any attempt to ad- 
vance technical education in this country 
where the s¢arcity of watchmakers became 
a formidible economic problem. At the last 
convention we find among the resolutions 
this epic making one: 

To supply our country with a suffi- 
cient number of competent and expert 
watchmakers is one of the great tasks 
and problems confronting not only the 
jeweler but the people of America and 
the United States as a nation. We ap- 
plaud the advent of the Horological In- 
stitute of America recently founded in 
Washington, D. C., recognize in its 
founding the beginning of a new era 
for horological advancement in our na- 
tion; pledge to it the full support ot 
our association and hereby call upon 
all the jewelers of the country to give 
to it their complete co-operation, mor- 
ally and financially. 


This great educational work for the ben- 
efit not only of every one associated with 
the industry but of the public as well, is 
rendered doubly effective because it re- 
céives the co-operation of the National Re- 
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search Council, which was first started dur- 
ing the great World War and later made 
a permanent organization. Its purpose is 
to co-operate with and to mass together the 
technical brains of the nation. The jewelry 
industry is fortunate, therefore, in having 
its Horological Institute receive powerful 
support from such a source and the founder 
of the Institute, George W. Spier, of 
Washington, D: C., is to be congratulated 
upon his vision and initiative in securing 
such support. 
x ok * 

lagi jewelers who attended the re- 

cent convention of the American Na- 
tional Retail Jewelers’ Association held in 
Buffalo, showed their earnest interest in the 
Horological Institute of America by sign- 
ing application blanks for membership. 
Among these were jewelers from Buffalo, 
N. Y.; Monmouth, Ill.; Atlanta, Ga.; New 
York City; Fond-du-Lac, Wis.; Lexington, 
Ky.; Mount Sterling, Ky.; Albany, N. Y.; 
Burlington, Vt.; Bay City, Mich.; Chicago, 
Ill.; Newark, N. J.; Waco, Tex.; Michigan 
City, Ind.; Galesburg, Ill,; Syracuse, N. Y.; 
West Point, Va.; Bath, N. Y.; Pittsburgh, 
Pa., and Attleboro, Mass. 


* s *& 


AMONG the letters read by George W. 
Spier, founder of the Horological Insti- 
tute of America, at the convention, was one 
from Ferdinand T, Haschka, with Tiffany & 
Co. Among other things, Mr. Haschka wrote: 
“In our country where more than 5,000 
patents on horological inventions and im- 
provements have been granted, and where 
it is more difficult to obtain a patent than 
anywhere in the world, unless it shows a 
novel claim, there must be many individuals 
of great inventive faculties. 

“Most of these patents have failed be- 
cause the inventor did not possess the theo- 
retical knowledge and practical experience 
to make his invention workable. Watch- 
makers, as a class, are in a somewhat sim- 
ilar position. They could work with more 
exactness and accomplish much more posi- 
tive results had they received a proper tech- 
nical, as well as general, education. 

“Now, then, let us all make an earnest ef- 
fort to give the rising generation of watch- 
makers the best possible instruction, so that 
some day they will be excellent mechanics 
and broad-minded, capable business men. 

“Wishing you and the members of the 
A. N. R. J. A. a pleasant and successful con- 
vention, I am, 

“Yours very truly, 
“(Signed) Frerp T. HascHKa.” 


* * * 


John J. Bowman, .of the Bowman Tech- 
nical School, Lancaster, Pa., in an address 
delivered some time ago before the conven- 
tion of the Pennsylvania Retail Jewelers’ 
Association, said: 

“Our record of requests from jewelers for 
graduates of the school to fill positions 
shows an average proportion of one hundred 
and eight positions offered to each graduate 
the school has turned out during the past 
two years. 

“This is only one of the many vivid illus- 
trations which could be shown of the pre- 
vailing shortage of watchmakers. 

“I have made a calculation based on rea- 
sonable grounds, that the shortage of watch- 
makers in this country now is an absolute 
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minimum.of four theusand men. Just think 
of the picture suggested by these figures— 
four thousand empty chairs in front benches 
piled high with waiting work! 

“The good schools among those now ex- 
isting in this country are graduating excel- 
lent workmen, but their three hundred grad- 
uates a year do not make much of a dent 
in a shortage of four thousand watchmakers. 

“This shortage might have been avoided 
if, years ago, there had been active jewelers’ 
associations, stimulating intelligent young 
men to adopt horology as their vocation, 
and standing back of the right type of 
schools in ways which true acquaintanceship 
would have suggested.” 





You and the Other Man 





O man should work to the point of ex- 

haustion and beyond it, for the “come 
back” is too slow. But he should so arrange 
his schedule that he will save his energy in 
reasonable measure; will eat good food 
regularly; sleep enough; breathe fresh air; 
keep his body functioning normally, and ‘so 
have strength and vision for that which he 
needs to do. 

*x* * * 

When a patron assures you that he can 
buy the same article for less money across 
the street, there is no use growing sarcas- 
tic or disagreeable. A little tact and a 
soothing suggestion as to quality will 
nearly always cause that customer to buy 
of you. 

e & ss 

Because you are not up to par physically, 
or worried, or tired, there is no reason 
why you should fail to be interested and 
courteous to the customer whom you serve 
at this time. They have no reason to be 
concerned in your private affairs and why 
should you wear your feelings on your 
sleeve. 

* * * 

The man who never acknowledges a mis- 
take or else who does it very grudingly, is 
built on narrow-gauge lines. We are all 
mistaken sometimes and quite the best way 
is to say so frankly, when we are con- 
vinced that such is the fact. 

* * x 


If you guarantee satisfaction and people 
come back to have a wrong made right, 
be cordial and appreciative of the cus- 
tomer’s complaints. This is the time to 
make a friend for life—or an enemy. 

* * * 


When one is not interested in one’s daily 
work, it becomes drudgery and a grind. To 
enjoy it, understand it. Appreciate the 
dignity and human helpfulness of it, and 
take pride in doing it just a little better 
than the other fellow. 

x * * 


In order to make advertising convincing 
to other folks, you must honestly believe 
in it yourself. 

* * * ; 

The men who are really doing things 
worth while always have time for the im- 
portant interests in life. This is true’ be- 
cause they have learned to put first things 
first, and to systematize their time ‘and 
efforts. 


i.*@ - 
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Question No. 3826—Removing Hair- 
spring from Balance without Distorting 
Iit—How can I remove the hairspring 
from a balance and avoid bending the hair- 
spring at the collet? Most of the tools de- 
signed for this purpose seem too clumsy, es- 
pecially for the very small bracelet watches. 
J. H. 

ANSWER.—Special pliers or tweezers are 
not very suitable for removing the small 
hairsprings or the large ones either, for 
that matter. We use a special tool for this 
purpose, which is simply a thin blade of 
steel with a slight V notch in the end of the 
blade. We select a short piece of steel wire 
about .040 in diameter and roll it down to 
about .010 for a quarter of an inch in length. 
The end is bent slightly to clear the arm of 
the balance. We harden and draw the blade 
to a blue color, and insert it in a small 
handle. In using this blade, we insert it at 
a point under the outer end of the collet pin 


and not directly under the end of the spring . 


where it enters the collet. If we twist the 
blade slightly from side to side the collet is 
readily removed without any risk of bending 
the hairspring. 


Question No, 3827._To Untangle Hair- 
springs—What is the easiest way to un- 
tangle very small hairsprings, when one coil 
gets looped under the other coils? H. P. L. 

ANnswer.—When we attempt to untangle 
such small, delicate affairs as the hairspring 
of a modern bracelet watch, we use small, 
delicate tools for this purpose. Remove the 
hairspring from the balance and. unpin it 
from the stud. Then place the collet on a 
small, round broach. Now select a very 
fine pivot broach and insert it between the 
coils of the spring at the point the under 
coil appears to be. Proceed to draw the 
pivot broach around through the coils toward 
the open end of the spring and at the same 
time, work the broach up and down slightly. 
You will be agreeably surprised how quickly 
you may be able to travel around the coils 
and remove the under coil. 


Question No. 3828.—To Gold Color Sil- 
ver Articles—J have noticed that in many 
cases, where I Roman color silver brooches, 
they seem to tarnish so easily afterwards. 
I use a good coloring solution and clean my 
work thoroughly, also have no trouble with 
tarnishing on brass or gold goods that I 
have Roman colored. Am inclined to think 
the trouble is with the silver and would ap- 
breciate your advice regarding same. G. F. 


Answer.—It is a well known fact that 
silver tarnishes quite easily, especially if 
there. be sulphur in any form near it. In 
Roman coloring job work, the work is usu- 
ally’ passed if a good color is obtained and 
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very little attention is given to the thick- 
ness of the deposit. Consequently, your 
Roman colored, silver brooches, having pos- 
sibly a thin deposit thereon will tarnish al- 
most as quickly through the thin deposit of 
gold as they would uncolored. This fault 
may be obviated to a very great extent by 
“flashing,” or in other words, giving the 
brooch a very light nickel plate previous to 
gilding. Then give your work a fairly 
heavy deposit in the Roman solution and 
you will be able to produce a color that 
will resist tarnishing much more than the 
method you have been following. 

It is a very simple matter to prepare a 
small nickel solution for such purposes and 
it will be found very useful in many cases. 
A good nickel solution may be prepared as 
follows: 

5 ounces of double sulphate of nickel 
and ammonia. 

2 quarts of distilled water. 

Use a small nickel anode and plate in the 
same manner as you do with the gold solu- 
tion. This method is also used to a great 
extent in cheap silver plating, where a white 
base is desired on which to plate a light 
deposit of silver. 


Question No. 3829.—Tubing for Jew- 
eler’s Use—We are using much small 
tubing for the jewelry which we make and 
desire to produce it ourselves. At present, 
we are purchasing it, but cannot find certain 
qualities which we want for special work 
in gold, silver and copper, and some with 
the three metals combined in one tube. 
What kind of appliances are necessary for 
producing this tubing? G. H. & Co. 

ANSWER.—There are several methods of 
producing tubing. One which is perhaps the 
cheapest, is by means of a draw plate and 
soldering the seams. In this method any 
kind of metal may be used, or a combina- 
tion of several, by sweating the different 
metals together and cutting into thin strips 
of the proper width. Draw, first through a 
large hole in the draw plate, then through 
a smaller one and so on until the seam is 
closed, but still visible. The seam may be 
silver-soldered, then finished by drawing 
through smaller holes to the required size. 

Another method is to draw the tubes out 
of shells, which makes them seamless. This 
is accomplished by drawing a round blank 
of metal into a dish on a drawing press, 
then putting through smaller dies until they 
are in the shape of a tube. The tubes are 
drawn through the draw plate to the re- 
quired size. Frequent annealing must be 
done to keep the metal in workable condi- 
tion. Any metal may be electro-plated on 
the tubes and drawn to a smaller size. The 
electro-deposit will permit this without com- 
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ing off, and will also become firmer with 
the underlying metal. 

Another method which requires the use 
of special machinery and furnaces is known 
as the extrusion method. This consists of 
casting and ingot and passing immediately 
to the rollers, where it is drawn to any re- 
quired size. The operation of this method 
is continuous and any length or size of wire 
or tubing may be produced. The description 
of this method is brief, as it is not practical 
except with very expensive equipment. 


Question No. 3830.—Hard Wire for 


’Pins.—How can I harden brass wire so it 


will be hard enough for pins? I find the 
ordinary brass wire is very soft, especially 
after it has been hard-soldered. J.P. T. 

ANSWER.—Brass wire can be hardened 
by drawing it through the draw plate sev- 
eral times, or it can be hammered with a 
smooth-faced hammer, if one is careful to. 
retain the shape. Another hardening meth- 
od which is especially applicable to pins. 
which have been hard-soldered to any arti- 
cle is to hold the wire at each end with a 
pair of pliers and twist the part that requires 
hardening. After this treatment, the wire 
may be smoothed with emery paper and 
polished. By using a steel burnisher over 
the full length of the wire, it will be ma- 
terially hardened. The points of pin- 
tongues are hardened and polished by this 
method. 

Question No. 3831.—To Prevent Belts 
from Cracking—How can I prevent the 
belts on my lathes from getting dry and 
cracking? G. K. 

ANnswER.—All belts should be oiled occa- 
sionally if we wish to keep them in good 
condition and get the most service from 
them. As leather belting is an animal prod- 
uct, it follows that it should be oiled with 
an animal oil. Neatsfoot oil is most excel- 
lent and pure lard is also very good. Never 
apply mineral oil to a belt as it will ruin it 
in a short time. 

Question No. 3832—Rust on Soft Sol- 
dered Steel Articles—We have trouble 
with soft soldered steel repairs, which rust 
in a few hours. H. L. & Co. 

Answer.—The difficulty is that the flux 
which is used with the soft solder is not 
entirely removed after soldering. The usual 
flux for soft solder is zinc chloride. Most 
of the chlorides of metals are insoluble in 
water even when soap is used to wash it 
off. Most chlorides, especially the zine, is 
readily dissolved in a sodium cyanide solu- 
tion or ammonia water, consequently, if the 
steel articles are allowed to remain in a 
weak cyanide solution for a few moments, 
then washed out in warm, soapy water, 
rinsed in clean, hot water and dried in hot 
sawdust, you will have no trouble with rust. 





Mr. Multikids—Somehow I can scarcely 
reconcile myself to the thought of giving 
my daughter in marriage. 

Mr. Neverwed—I suppose so, but, re- 
member, it’s better to give than to re- 
ceive—Deitroit News. 





“Isn’t it dreadful the way the man on the 
floor above spends all his time manufactur- 
ing home brew?” 

“Why should we object? It takes the 
bugs. away from our apartment.”—Lowis- 
ville Courier-Journal. 
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Ideas for the Man in the 
Shop 

















To Whiten Genuine Ivory That Has 
Become Yellow 





The following are among the best known 
recipes: The latest and best bleaching me- 
dium is peroxide of hydrogen, a colorless, 
water-clear, fluid. To half a liter of this 
add 15 to 20 drops of any acid, chemically 
pure sulphuric acid is best, and allow the 
ivory objects that are to be whitened to 
remain in this fluid from one-half hour to 
an hour, keeping the container well cov- 
ered. Then take them out, rinse them in 
luke warm water and dry them by day- 
light, perfect bleaching will thereby be ob- 
tained. 2. Heat a thin lime-paste in a pot 
over the fire and’ lay the ivory in this until 
it is white. Then remove it from the lime 
bath, dry and polish it. 3. Place the ivory 
in a solution of 1 part of fresh chloride of 
lime in 4 parts of water; after a few days 
the ivory will be perfectly white. It should 
then be washed off and dried by exposure 
to the air. 4. Ivory objects can be bleached 
by allowing them to lie for about 3 hours 
in a solution of sulphurous acid in water. 
Gaseous sulphurous acid must not be used 
as it causes cracks in the ivory. 





To Color Eight Karat Gold 





§ ies objects to be colored are well pol- 
ished by grinding, then. brushed or 
sanded matt, but not as in the case of 
14-kt. goods, previously heated, but after 
being attached to a platinum wire or a 
horse hair, they are placed in clean water. 
In a fireplace with a strong draft, 1 liter 
of sulphuric acid is raised to boiling point 
in an evaporating disk, adding 25 grammes 
of saltpeter and as much common salt as 
will lie on a knife point. In this colorant 
the goods are suspended and allowed to 
. remain in it for a minute, until they dis- 
play a brownish color. Rinse them well 
in a vessel standing ready, scratch-brush 
them and repeat the process until the de- 
sired fine, neat color. is produced. It is ad- 
visable, when first using this process, to 
select a solid object until the right method 
of working has been ascertained. Nice, 
poorly soldered articles must be handled 
carefully to avoid damaging the soldered 
places. By the use of this process, lightly 
alloyed goods, from 8-kt. up, can be col- 
ored, and the same tone obtained as in 14 
and 18-kt. goods by old process. 





Fine Gold for Gilding Solutions 





Fine gold dissolved in aqua regia and 
precipitated with ammonia is used only in 
making cyanide of gold for gilding solu- 
tions. The ammonia as an alkali kills the 
acid and throws down the gold in a very 





finely divided spongy mass. This is ful- 
minating gold and, if allowed to become dry, 
is highly explosive. A little on the edge 
of a crock has been exploded by merely 
placing on the lid. A slight jar will some- 
times cause an explosion. Experienced 
users immediately make the gold into cy- 
anide. It is now obvious that fulminate of 
gold cannot be dried and melted in a cru- 
cible, Chloride of gold is made by dis- 
solving pure gold in aqua regia, evaporat- 
ing down to a syrupy mass, adding dis- 
tilled water and evaporating until all mois- 
ture is gone and the gold remains as a 
powder in the bottom of the dish or flask. 
Pure gold is best recovered by adding 
pure silver so that the alloy is about 6K.; 
melt and pour into a tub of water which is 
rapidly stirred. The granulated mass is 
then treated to the nitric acid bath and the 
brown sediment (the gold) finally boiled in 
a sulphuric acid pickle (one acid to nine 
parts water). Now rinse well with cold 
water several times, dry and melt in a 
crucible with a little boracic acid crystals 
and the result will be a button of pure 
gold. Gold which has been dissolved by 
aqua regia is precipitated for melting by 
throwing in a handful or so of sulphate of 
iron (copperas). In this case thin out the 
acid well by using a large crock and adding 
plenty of cold water. Proceed for melting 
as before described. If you still wish to 
recover the gold for melting, make a solu- 
tion of cyanide of potassium and water, 
about three ounces of cyanide to a quart 
of water, and pour on to the fulminate; let 
stand a day and stir well. If not all dis- 
solved add more of the cyanide solution. 
An excess will do no harm. Now take 
some pieces of clean scraped sheet zinc 
and crinkle or twist them, place in the mix- 
ture and let stand with an occasional stir- 
ring for 48 hours and the gold will all be 
deposited on the zinc. Remove carefully 
and boil the zinc in sulphuric pickle, which 
dissolves the zinc and leaves the gold as a 
flaky mass, Wash well, dry. and melt. 





To Make Hole Jewels for Watches 





| hd order to make hole jewels for watches 
you will require a watchmaker’s lathe, 
equipped with a taper chuck and sev- 
eral brass tapers to fit, an arbor chuck and 
assorted sizes of wire chucks, although the 
wire chucks are not absolutely necessary in 
making hole jewels. You will also require 
a diamond drill, a diamond cutter and a dia- 
mond slitting saw. An alcohol lamp, some 
gum shellac and an assortment of brass wire 
and pegwood practically complete the outfit. 
Laps and diamond powder will be required 
and will be described later on. 

To make the diamond saw, we should have 
a pair of collars truly made to fit the arbor 
chuck. The collars may be about an inch 
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Then a thin disc of soft steel 
about two inches in diameter should be 
turned up to fit between the collars. The 
disc should be about 1/32 of an inch in thick- 


in diameter. 


ness. The disc, when completed should be 
charged with No. 1 diamond powder, which 
may easily be done by using a hardened steel 
roller and rolling the diamond powder into 
the edge of the disc while the lathe is re- 
volving at slow speed. A small amount of 
diamond powder and oil should be applied 
at a time and thoroughly rolled into the disc 
until properly charged. We now havea dia- 
mond saw suitable for cutting the rough 
stones into thin slabs, which is the first step 
in jewel making. The pebble should be ce- 
mented onto the end of a stick with gum 
shellac and presented to the edge of the saw, 
which should be supplied with running 
water during the slitting operation. After 
slitting the pebble, the slabs should be cut 
with the diamond cutter .into small squates 
of suitable size from which to make a 
jewels. The corners of these squares may 
be nipped off with a pair of cutting plierstto 
a rough circle. Our next step will be to 
cement one of the squares to the end of a 
brass taper with shellac, truing it inthe 
round and flat while the shellac is plastic. 
A diamond turning tool may be used ‘for 
turning the edge of the jewel to the required 
size and also for centering the hole previous 
to drilling, then the drill (which could, be 
set in the end of a brass wire) should’ be 
presented to the center thus formed and the 
hole drilled partly through. The jewel 
should then be reversed on the taper and 
trued carefully and the other half of the hole 
drilled through. Before we remove the 
jewel from the taper, the convex surface ot 
the outside of the jewel, also the oil cup 
should be formed with the diamond turning 
tool. A piece of copper wire should be 
formed on the end to conform to the shape 
of the convex surface of the jewel, also an- 
other piece of copper wire should be made 
to conform with the oilcup. By applying a 
small amount of No. 3 diamond powder 
these surfaces may be quickly smoothed. 
The final polishing may be done with No. 5 
diamond powder applied to boxwood points, 
formed in the same manner as the copper 
wire. The jewel may next be removed from 
the taper and the shellac completely removed 
with alcohol. Then the flat surface of the 
jewel may be polished by holding the jewe} 
against the surface of a boxwood lap to 
which a small amount of No. 3 diamond 
powder has been applied. The final finish 
is produced with No. 5 diamond powder. 
To open and polish the hole the jewel should 
be held in an auxiliary brass chuck or taper. 
A soft steel wire, slightly tapered, is charged 
with No. 3 diamond powder by rolling be- 
tween two hardened, flat steel plates. Then 
the taper should be dipped in oil and gradu- 
ally worked into the hole until the required 
size is obtained: The final polishing may be 
done with No. 5 diamond powder, applied 
to the end of a tapered peg of boxwood. 





What you don’t say frequently is of 
more importance than what you do. 

It’s true that some kinds of work are 
of more importance than others; but the 
guy who can’t see the importance of 
another fellow’s work is a pretty poor 
excuse of a man. 
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Increased Efficiency in the Workshop 
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HE greatest loss in the average shop 

is in the labor and this is usually due 
to one or two principal causes, viz., de- 
lay in preparing work ahead to give out 
to the workmen, and breakdowns in the 
machinery. It is of course assumed that 
the workman has been tried out and found 
to be worth the wage agreed upon. The 
stock design, stones, etc., or other work 
should be ready to immediately hand out 
upon turning in previous job. 

With reference to the machinery the 
belting should be kept in first class condi- 
tion, pulleys oiled, motors cleaned and oiled 
at regular intervals. A desk caleridar pad 
with dates marked ahead is most valuable. 
A loose belt means loss of time in rolling 
down stock. Most shops now have in- 
dividual motors, thus effecting a big saving 
in power. Have a card nailed on wall near 
the wire rolls with thicknesses of the differ- 
ent holes or drafts marked on it. The 
shanks of punches should be all the same 
length, thus saving time otherwise lost in 
continually setting screw at back of press. 

Save time in boiling out work by insert- 
ing a lead coil in pickle tank or crock heated 
with live steam. 

Have a live steam pipe in the sink for 
rapidly heating water. 

Place a long nail brush three feet in 


length on inside of sink for the jewelers 


to brush the gold, platinum, etc., from their 
finger nails. It pays to wash workmen’s 
aprons in the factory. 

Keep windows clean, also shades in con- 
dition. 

Factory should be heated in winter at 
starting time, not an hour or more later. 
Have necessary small tools, files, drills, 
saws and material, emery paper, borax, 
etc., etc., always on hand and given out 
by foreman or a careful stock clerk. ; 

The average good workman is anxious 
to get his job done and if he cannot get 
a certain needed size drill he is apt to 
lose time in trying to “grub” one around 
the shop and get disgruntled. 

For annealing, and many forms of solder- 
ing have asbestos pads covered with a few 
layers of mosquito netting, also have made 
“devils” or “wigs,” by coiling up a bunch 
of iron binding wire and attaching to a 
handle. These save a needless and expen- 
sive burning waste of the charcoal blocks. 

A jig can be fixed on rest of horizontal 
lathe and a circular saw used for cutting 
a great many varieties of findings, saving 
a vast amount of hand sawing at the bench; 
an emery roll can be “chucked” in the 
lathe. 

Wood floors should be covered with cor- 
rugated iren or sheet. Some use tar paper 
or linoleum and take it up and burn it to 
recover the gold dust, etc. 

Place boxes with sawdust at suitable sta- 
tions in shop. This will save time in going 
back to cuspidors at bench while men are 
working at machinery. It is also more sani- 


_ tary. 


Use air blast for quick drying after 
pickling and rinsing work. 

Time clocks pay and save lots of argu- 
ments. 

Install your own vacuum system by at- 
taching a rubber hose to the suction pipe 
of blower when you wish to thoroughly 
clean the floor, lathes, etc. 

Save steps and voice by putting in push 
button “buzzers,” speaking tubes, etc. 

The toilet rooms should always be kept 
in condition but not necessarily brilliantly 
lighted so that a reading room can also 
be made of them. 

The anodes, gold, silver, etc., should 
always be removed from solutions when nor 
in use and motors always turned off 
machines when through. 





German Jewelers’ Method of Making 
Wedding Rings 


FroR some time past, devices for the pro- 

duction of seamless wedding rings, of 
large daily capacity, which enjoyed the 
additional advantage of allowing of the 
use of old gold, have been offered in the 
market, but the unlimited offerings of wed- 
ding rings by innumerable factories led to 
the conclusion that but few jeweters would 
make their own wedding rings. 

Tempting as it may seem, to be able to 
work up, off hand, old gold that will not 
stand either forging or rolling, I do not 
advise this proceeding. For even if the 
production of rings from such material is 
successful, they cannot compare in ductility 
with those made from good gold, for poor 
material remains poor material, while those 
cast from good gold are in no respect in- 
ferior to the others and by means of stitch- 
ing and shrinking tools, can be attested and 
stretched in any manner desired. Moreover, 
the small extra cost of good gold is more 
than made up for in saving of time and 
good workmanship. I have for years made 
my own wedding rings and as I am much 
better satisfied with them than with the 
drawn and formerly rolled kind, I do not 
wish to omit a few words in regard to my 
casting moulds, which I had made right at 
home, because I have seen advice given that 
would never yield satisfactory results. 

The casting moulds which I use, of which, 
for the different widths I employ six 
pieces, are very simple and_ practical, 
they can be quickly taken apart and re- 
assembled. By only four pins are the two 
parts of a mould held firmly and accurately 
together, and from the side a core of mould- 
ing sand, which is unquestionably best for 
this purpose, is inserted. The cores are pre- 
pared by pressing the slightly moistened 
moulding sand into mould. recesses, which 
exactly correspond with the holes in the 
casting moulds, or may even be a trifle 
smaller, which are secured by suitable bolts. 
Of the cores, which cost practically nothing, 
as.the sand can always be used over again, 
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I always keep a supply on hand and the 
moulds are at all times ready for immediate 
use. 

When casting, the moulds are heated only 
until they cease to sweat, for a mould too 
hot will not produce a smooth casting. I 
noticed this because I was advised, a short 
time ago, to make the moulds very hot. 
For the further working only a batting ma- 
chine is needed, which is to be found in 
every workshop. 

The melting or pouring of the rings, how- 
ever, for a time caused me many troubles. 
The most convenient and dependable meth- 
od was melting over a charcoal fire, but this, 
in the case of large quantities, was too la- 
borious; moreover, good charcoal was not 
always obtainable. As has frequently been 
rightly stated in the Deutsche Goldschmiede 
Zeitung, prolonged melting is injurious and 
many a one has had trouble with good gold 
because he has melted it too long or too 


, often. This is particularly to be noted in 


the case of wedding rings, where it is de- 
sirable, without the addition of zinc, to pro- 
duce a casting of the closest texture. For 
this reason, a recently patented melting ap- 


paratus, which answers every requirement 
will be described. 


If consists of a two part chamothe jacket, 
enclosed in an iron structure, in which a 
crucible, provided with a cover-tile, is so 
enclosed that it is completely enveloped in 
a flame admitted from below, while another 
flame, entering from above, plays directly 
on the metal to be melted. Owing to the 
fact that both flames, with their hottest 
zones, work together on one point, and that 
any considerable loss of heat is prevented ; 
a high temperature is speedily attained. 
Without any preliminary heating of the fur- 
nace, if the flame is properly regulated, 
there will be melted 

’ - Minutes 

15 grammes of 585/100 gold in 1 to 2 
200 grammes of 585/100 gold in 2% to 3 
100 grammes of ff. gold in 3 to 4 
where the furnace is heated in advance, the 
melting period is proportionately shorter. 
The pouring of the metal is effected by sim- 
ply tipping the apparatus, the pouring out- 
let being placed on the turning axis so that 
the molten material reaches the mould by 
the shortest possible route, a super-heating 
of the metal being no longer necessary. 
The small table for the pouring is adjust- 
able as to height. 

Special advantages are: 

Small space required, the box is only 
12x24 centimeters in size and the entire ap- 
paratus can be hung on the wall. No vent 
for fumes is necessary. All the gas is com- 
pletely consumed without odor. Convenient 
observation, ease of addition, consequently 
specially adapted for alloying. 

Clean pouring, without residue in the 
crucible. It is not necessary, when melting 
different alloys, to change the crucible. 

Minimum gas consumption, intervals, re- 
sulting from the removal of a batch, have 
no effect on gas consumption, as the fur- 
nace does not require preliminary heating. 

The conspicuous success and the special 
advantages are easily explained and under- 
stood by the excellent arrangement of the 
complete device. In this respect there have 
hitherto been many experiments,’ but a 
practical serviceability has been unattained.. 
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18Kt. White Gold 


is now in demand and will continue to be so. As 
long as this continues, why not let us save you 
actual Money as well as giving you a splendid 
metal. We are desirous of acquainting you with 
this money saver—merely in the form of an 


ALLOY 


We also manufacture a complete line of superior 
alloys for various golds as follows: 


Green Gold Alloy 
White Gold Alloy 
Yellow and Red Alloys 





Platinum solders from Welding Grade to 
an extremely Low Soft. 


The General Alloy Co. 


188 N. J. R. R. AVE., NEWARK, N. J. 
D. Rosenthal, Rep. Market 2617 
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What You Must Do 
To Succeed! 


A young man asked one of our big men in this 
country what he considered the secret of success, 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute | 





Horological Department C, Peoria, IIL 

















PLATINUM—GOLD—SILVER 
SWEEPINGS 





20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Solders 
White Gold Solders 
Green Gold Solders 





DIXON’S 
“Wonder” Cupels. 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write for 
prices and Circular No. AA 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


XO¥ Established 1827 RE 











Watch Jobbers 


New dials of latest orna- 
mental design will dress up 
your watches and make 
them quick sellers. 

With our dials we are 
helping Jobbers to stimulate 
profitable sales. 


Send for illustrations and prices. 


D & G Dial & Enameling Co. 


40 WHITNEY AVE. WALTHAM, MASS. 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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(Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Sept. 6, 1921. 


1,389,604. COLLAR-HOLDER. Cuarzes Sitver- 
MAN, Providence,.R. I. Filed April 20, 1921. 
Serial 462,924. 3 Claims. 

In a collar holder, an oblong casing provided 

‘with slots in its ends, rods yieldingly mounted in 








“the casing, and prongs on the rods registrable in 

the slcts. 

1,389,675. COLLAR-HOLDER. Wittiam J. Mc 
Crettan, Attleboro, Mass., assignor to Free- 
man-Daughaday Co., Chartley, Mass. Filed 
Sept. 17, 1920. Serial 410,958. 5 Claims. 

A collar holder comprising a bar having a pair 

-of oppositely extending gripping arms formed in- 

wR 13 


U, 
u, 


vk 


tegral with and folded downwardly from the side 
-edge of said bar, each arm co-operating with its 
end of the bar to grip the fabric between them. 
1,389,711. COMBINED BADGE AND DETACH- 
ABLE WATCH-GUARD. Ltuoyp E. Tuomas, 
Detroit, Mich. Filed May 10, 1920. Serial 
380,366. 2 Claims. 
In a device of the character described, a button 
\having a rearwardly projecting post adapted to ex- 


De 





tend through a coat lapel, a washer loosely sleeved 
upon said post, a chain secured to the washer, 
and means adapted to engage said post to secure 
the washer against dislodgement from the post. 


1,390,127. CLOCK AND CALL-BELL. EvcEene 
Isaac Hatsteap, Plainville, Wis. Filed Aug. 
18, 1919. Serial 318,212. 1 Claim. 


A call attachment for alarm clocks, comprising 








-a.U-shaped member for insertion between an alarm 
- Clock an@’ its bell to connect the bell to the clock, 
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a tubular stud projecting from said member for 
inserticn into the engaged bell, a ring carrying 
member engaging the stud to secure the bell on 
the member, a lever fulcrumed in the member and 
having an extension at its pivot end, said lever con- 
stituting a striker, and a plunger slidably mounted 
in the tubular stud and engaging the extension of 
the lever to operate said lever as a striker. 


1,390,255. CUFF-LINK, STUD, SOLITAIRE, TIE 
ORNAMENT, AND THE LIKE. WiItFrev 
A. Witson, London, Eng. Filed March 19, 


1921. Serial 453,589. 6 Claims. 
A device for use as a cuff link, stud, solitaire, 
tie ornament cr similar fastening device formed 
in two parts adapted to be interlocked one with the 





other, both of said parts being connected together 
to form a cuff link and one of said parts being 
removable from the other to form part of a stud, 
and at least one of said parts having removably 
mounted thereon a carrier adapted to be attached 
to a tie to serve as a tie ornament. 


DESIGNS 
58,875. FINGER-RING. Ernest E. Bross, Detroit, 








Mich. Filed May 28, 1921. 
Term of patent 14 years. 


58,881. COMBINED SPOON AND FORK. Jo- 
sEPH Dominco y Cane LLas, - Nice,.. France. 


Serial 473,413. 





Filed May 31, 1921. Serial 473,901. Term of 
patent 14 years. 
58,956. WEDDING-RING. Cuaries_ Lincoin 





Trout, New York. Filed March 11, 1921. 
Serial 451,584. Term of patent 14 years. 


58,979. FINGER-RING. Francis H. Wittstern, 


e() o— 


Newark, N. J. Filed Jan. 6, 1921. Serial 


435,522, Term of patent 7 years. 
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58,980. FINGER-RING. Francis H. Wirtstetn, 




















Newark, N. J. Filed Jan. 6, 1921. 
435,523. Term of patent 7 years. 
58,981. FINGER-RING, BRACELET, OR THE 


LIKE. Francis H. Wittste1n, Newark, N. J. 


Serial 


















































Filed Feb. 18, 1921. Term of 
patent 7 vears. 
58,982. FINGER-RING, BRACELET, OR THE 


LIKE. Francis H. Wittstetn, Newark, N. J. 


Serial 446,178. 





Filed Feb, 18, 1921. Serial 446,179. Term of 
patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following. trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.]j ; 





Trade-Marks Published August 30, 1921 
Ser. 139,529. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Sicssig Gutter, New 
York. Filed Nov. 11, 1920. 


goods.—Watches, 


+ 


Particular description of 
Watchcases, and Watch-Movements. 
Claims use since July 1, 1920. 
Ser. 140,402, (CLASS 23. CUTLERY, MA- 

CHINERY AND TOOLS, AND PARTS 
THEREOF.) Henry Pautson, Chicago. 
Filed Nov. 29, 1920. 
Consists of the word ‘‘Meritas.” 


MERITAS 


Particular description of goods.—Flat Files, 
Half-Round Files, Elliptic Files, Round Files, 
Square Files, Needle-Files, Mill-Graining Tools, 


Flat Gravers, Round-Edge Gravers, Square Grav- 
ers, Lining-Gravers, Jewelers’ Pointed Tweezers, 
Jewelers’ Stub-End Tweezers, Watchmakers’ 
Pointed Tweezers, Watchmakers’ Stub-End: Tweez- 
ers, Wa,tchmakers’ Special Pliers, Jewelers’ Special 
Pliers, Opticians’ Special Pliers, Regular Snipe- 
Nose Pliers, Regular flat Pliers, Regular End-Cut- 
ting Pliers, Regular Side-Cutting Pliers, Pivoting 
Gravers. 

Claims use since Nov. 1, 1920. 

145,956. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Tue Muip- 
DLETOWN SILvER Co., Middletown, Conn. Filed 
April 9, 1921. 

The exclusive right tc the use of the -words 





Ser. 
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Wonderful Hole-Jewel 


Soldering outfit is quickest and best for alj 
soldering and repair work. Sizes rings, repairs 
chains, mesh bags, lockets, etc. Will melt 5 oz 
gold or 10 dwt. platinum. 


Patented July 19, 1921 


Uses oxygen and ordinary gas. No blower or 
bellows. Ask for circular. All dealers. 


We move in October to 22 Albany St. 











Faber Wardrobe Trunk 


SALESMEN’S TRAVELING = , a 
EQUIPMENT SAM W. HOKE, Mor. op MEER Reena ANCE 
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“Built for Service” —— 
Alschuler & Weisz 


Agents for 


“FABER UTICA” TRUNKS LAPIDARIES 


kert Manufacturing Co. ainniied 
_— —— I. . PRECIOUS STONES 


9-13 Maiden Lane 717 Market St. Fine Gem Cutting and Calibre Work a Specialty 


New York San Francisco : . . 

also setting of calibre at your option, and guarantee 
the highest class of workmanship. We also furnish, 
- =~ cut and set sapphires, emeralds and rubies, and all other 
colored stones. First class work, prompt delivery and 
reasonable prices assured. 


LOUIS fa JABNER \ a" A trial order will convince you. Mail order work 
eat oeeedet a promptly attended to. 


-D STREE rT NEW_YORS . 64 Fulton St. Phone Beekman 7937 New York 
dpoccinamuigiicae "R Wry, P Cable Address: Jargoons, N. Y. Code: A. B. C. 5th Edition, 
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It is too expensive 


TO EXPERIMENT ‘ei Chinese Jade Jewelry 


If in doubt, : y fii Brooches, Rings and Earrings 


“LOOK UNDER THE SUN.” Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 


Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 5921 


JEWELRY REPAIRING 


SS SSS ee | prompt Special Order Work _ peasonable 
WE. KNOW YOUR \ Service A trial will convince you. Prices 
REQUIREMENTS § | S. LEVINTON “NEW YORK” 
Because we are WATCH REPAIRERS ourselves, | 
me THING cet cact con be capatiod atttity trom : PIONEER PLATING CO. 
ee GOLD, SILVER AND NICKEL PLATERS 


American and Swiss Watch Material 


Jewelers’ Tools and Supplies GENUINE PLATINUM PLATING 


_T.F. tal 
V. T. F. and Other Wetsh Ceystats 64 FULTON STREET NEW YORK 
Send us your mail orders Telephone Mesh Bags 


INTERSTATE WATCH CO. ae! snes 
den Lane, New York City 
===" Se ee | es] 


























ARTHUR JOLINSON MFG. CO., Inc. 
THE BUYERS’ DIRECTORY 14-16 Church 8t., New York 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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“Middletown, Conn.” except as they appear on the 
: y disclaimed. 


drawing is hereb 





Particular description of goods.—Silver-Plated 
Hollow Ware and Silver-Plated Tableware. 
Claims use since on or about Jan. 1, 1910. 


Trade-Mark Registrations Granted Sept. 6, 
1921 
Act of Feb. 20, 1905 
14,189. CLOCKS, PARTS OF CLOCKS, CLOCK. 
WORKS, WATCHES, PARTS OF 
WATCHES, AND WATCHWORKS. Buser 
& Co., Niederdorf, Switzerland. 


Filed Jan. 22, 1921. Serial “142,581. PUB- 

LISHED MAY 31, 1921. 

146,294. WATCHES. Tme Master JEWELERS, 
Inc., New York. 

Filed Jan. 21, 1920. Serial 127,439. PUB- 


LISHED MAY 25, 1920. 
14,318. IMITATION OR ARTIFICIAL PEARLS. 
Frank C. Osmers, New York. 
Filed Feb. 28, 1919. Serial 116,207. PUB- 
LISHED JUNE 15, 1920. 
146,380. FINGER-RINGS. Traus Mre. Co., De- 
troit, Mich. 
Filed Dec. 6, 1920. Serial PUB- 
LISHED APRIL 26, 1921. 


140,696, 


"44,28. WATCHCASES AND PARTS THEREOF, 


WATCHES, AND WATCH-MOVEMENTS. 
Rortanp A. GsEct, New York. 
Filed Feb. 18, 1921. Serial 143,755. 
LISHED MAY 31, 1921. 


PUB- 


Trade-Mark Registrations Granted Sept. 
6, 1921 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations Are Not Subject to Opposition. 
146,520. (CLASS 28. JEWELRY AND PRECIOUS 
3 Tue Van BerGH Silver 
ester, N. Y. Filed March 9, 


192%, 44,552, 
THE VANBERGH S.P.CO. 
ROCHESTER,NY. 


U.S.A. 
VIBIC 
N/S 
































Particular description of goods.—Silver-Plated 
Hellow Ware. 
_ Claims use since Jan. 1, 1891. 
146,536. (CLASS 28. JEWELRY AND PRECIOUS 
METAL WARE.) MarsHaty Fietp & Co., 
Chicago. Filed April 22, 1921. Serial 146,544. 





rought - Righ T ) 


TRADE MARK 





Particular description of goods.—Silverware— 
Namely, Hollow Ware and Tableware. 
Claims “se since April, 1917. 
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Trade-Mark Registrations Renewed 
19,203. WATCHCASES. Brooxtyn Watcu Case 
Co., Brooklyn, N. Y.; Joseph Fahys & Co., 
assignee, 
Registered March 24, 1891. 
1921, 
19,581. CLOCKS. Tue Ansonia Crock Co., An- 
sonia, Conn., and New York. 
Registered May 26, 1891. Renewed May 26, 
1921. 


Renewed March 24, 








Let Your Advertising Help You 
“Make the Consumer Consume” 





(Continued from page 135.) 








With a little change, with the addition 
of a “Dear Madam” or a “Dear Sir” and 
a “Yours truly,’ and the use of a few 
additional personal pronouns, almost any of 
these advertisements could be made into a 
form letter to send to your mailing list, 
and there is no better way of building busi- 
ness than by sending out such a letter every 
week. A letter a week, a well printed or 


typed letter on good stationery, sent’to a ! 


well selected list, will produce results that 
will mean a real gain in business if the 
plan is kept up for a few months. 





News Gleanings. 





The jewelry store of Charles Armquist, 
Moose Lake, Minn., was recently destroyed 
by fire. 

The Riggs Optical Co., Omaha, Nebr., 
has opened a branch office in Madison, 
Wis., has a suite of eight rooms in the 
new First Central building and is already 
located. This company has 17 branch 
offices in many of the largest western 
cities. Mr. Taylor, who has been in the 
optical business for the past 20 years, will 
be in charge of the local branch. 

The recent “Style Week” in Holyoke, 
‘Mass., proved to be a decided success. Many 
of the merchants of the town took an active 
part in the display. The blue‘ribbon among 
the jewelry exhibits went to the silver anni- 
versary window at the store of A. J. Rand 
where elaborate silver bowls and Lenox ware 
with silver deposit on ivory made an artistic 
arrangement. The jewelry window in 
the Baum store received second honors and 
there was a special mention for the window 
of glittering silver in the Hirsch window 
on High street. Some Dutch silver in one 
of the Morrow windows and two beautiful 
bouquets of dahlias attracted much atten- 
tion. 

The will of Leopold Simons, formerly 
president of Simons & Co., jewelers of New 
Haven, Conn., has been filed in the probate 
court by Attorney Charles Kleiner, repre- 
senting the widow, Bertah G. Simons, who 
is named as co-executor with Jesse V. Si- 
mons, a son. The additional heirs-at-law 
of the testator include: Mrs. Lillian G. 
Gans, of New York city, and Jeannette 
Simons and Heloise Simons, of New Haven, 
children of the late Malvin Simons, a son, 
who died prior to the deceased. By the 
terms of the instrument offered, an estate 
of the estimated value of $125,000 is di- 
rected to be divided into four portions; one 
of which is bequeathed to the widow and 
one to each of the children. The court 
assigned Sept. 13 for a hearing upon the 
petition for admission to probate. 
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entertained the Men’s league of the Mur- 
ray Universalist Church last Saturday at 
his farm in West Mansfield. 

The first game of the series between 
Attleboro and Providence will be played 
on the new Hayward field this coming 
Saturday. Both teams will be composed 
of big leaguers, 

The Baer & Wilde Co. has started sev- 
eral suits to recover damages from deal- 
ers who have been selling link buttons 
under the alleged representation that they 
were “Kum-a-Parts.” 

William A. Rodman, a well-known en- 
graver and exalted ruler of the Attleboro 
lodge of Elks was run down by an auto- 
mobile in front of the Bigney factory 
last week and sustained several bad cuts. 

Arthur A. McRae,"Jr., who has had the 
eastern territory for McRae & Keeler for 
the past two years is going to New York 
to take charge of the New York office, 9 
Maiden Lane. Irving N. Looker, who has 
been with the concern about 12 years, re- 
signed. 

Invitations are out for the wedding of 
Donald C. McRae and Miss Gladys How- 
ard which will take place in Sherbrooke, 
Can., on Oct. 19. Mr. McRae is the son 
of A. A. McRae, of McRae & Keeler, 
and is in charge of the plant of the Can- 
adian Peerless Jewelry Co., Sherbrooke. 

At the bankruptcy court in Taunton 
last week the examination of: the treas- 
urer of the Wallace-Palmer-Bliss Co., 
Attleboro, manufacturers of silverware, 
was formally opened and concluded. The 
list of creditors and the schedule of assets 
have not as yet been formally presented, 
but the liabilities it was stated were from 
$16,000 ‘to $18,000. The assets consists 
of goods in process of manufacture, for 
the sale of which permission is to be 
asked. While listed at an estimated value 
of $4,000, it is possible it is said, that 
the sale may net more. 

Among the largest taxpayers in the 
city of Attleboro this year are the follow- 
ing jewelry manufacturers: George W. 
Allen, $253.23; C. H. Allen & Co., $297.97; 
H. A. Allen & Co., $484.50; Baer & Wilde 
Co., $1,615; Bates & Bacon, $3,820.93; 
Bates & Bacon Export Co., $406.98; Bay 
State Optical Co., $1,329.95; S. C. Big- 
ney, $2,370.04; S. O. Bigney & Co., 
$5,177.69; Bliss Mfg. Co., $852.40; Carter, 
Qvarnstrom & Remington, $724.90; Har- 
vey Clap Co., $957.04; Samuel Einstein, 
Electric Chain Co. $807.50; Fingberg 
Mfg. Co., $1,040.60; General Plate Co., 
$710.60; Goldsmith, Stern & Co., $376.94; 
Horton-Angell Co., $3,271.34; A. S. Ingra- 
ham, $2,634.71; David E. Makpeace, 
$5,167.35; David EE. Makpeace Co., 
$2,052.67; McRae & Keeler, $1,928.31; 
W. E. Richards Co., $516.80; Robbins Co., 
$888.25; Saart Bros. Co., $1,689.29; Sadler 
Bros., $1,689.29; M. S. Co., $1,001.30; R. 
F. Simmons Co., $5,573.20; Smith & Cros- 
by, $765.51; Joseph L. Sweet, $880.82; 
Union Plate & Wire Co., $1,506.63; Frank 
E. Tappan, .$10,892.68. 
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Our New — — CUT S 


For Catalogs, Booklets, Circulars, ete, 


Your sales message, to be most effective, should 
be illustrated. It is very important that the process 0 
be selected that is best suited to your requirements mW. 
—half-tones, line cuts or wood-cuts. ogN 


Visco Service solves this problem for you—then 
produces printing plates unexcelled for accurate 
interpretation of the original—whether direct from 
the piece or from drawings or photographs. 


VISCO ENGRAVING COMPANY 


Half tones—line cuts—wood cuts 
Retouching Electros 


Henry Davidson 150 NASSAU ST., NEW YORK 
51 Maiden Lane New York City 


Wholesale Jeweler and MAY & LUNGERSHOUSEN 


Manufacturing Jewelers 
J obber of Watches Originators of the famous octagon and square Platinum rings 


We also make these in 14 Kt. Green Gold with Platinum top, 
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Write for samples of our new Onyx Rings, also 
a selection package of 18Kt. Belais Rings, 
Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
erican Movements and Watches. 
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Prompt attention to all special orders 








420 East 149th Street, New York = F,Rone, Melrose 


warn cane |! HOPE MFG. CO 
Phone Market 8850 WM. S. TENCH e ° 


Trade Mark 


DEHOPE 


J O SEPH .. B ARN ETT Sicilia ital 
Manufacturing Jeweler Cuff-Links, Separable Buttons. 


and Ribbon Sautoirs 
EMBLEMS - - . - © ~ RINGS Wholesalers ask for price list and samples 


Retailers get information from wholesalers 
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BRANCHES: Factory and Main Office 
1 Fifth Ave.......... New York 102 Friendship St. 
357 Mulberry Street NEWARK, N. J. MG Heyworth Bldg. Chistes a? 


322 Phelan Bldg., San Francisco Providence, R. I. 


















“Brocade and Engine-Turning 


Straight Line and Circular Work 
| Artistic Designs. Brocading on all shapes of Articles. 


EARL R. MULCHAHEY f 
dy 95 Chestnut Street, Providence, R. L. | ; 














Ready Now! 


Plain boxes for Octa- 
gon Onyx Stone Rings. 
20/15 18/13 16/12 14/12 
12/9 10/8. 


We Make All 
Kinds of Fancy 
Shanks, Tops, 
Galleries for the 














j 1 T d Copy will be mailed to Telephone, John 2827 Established Since 1867 : 
ewelers Trade whom we sent our J 4 & 59 Maiden Lane % 
J a 

catalog, or on request. - erzog i 0. New Yael Fe 


NATIONAL caNRENG CO. Headquarters for all sizes and shapes Drilled | J 


and Undrilled Black Onyx, Sards, Swiss and 
Marict 2618-20 Columbia St., Newark, N. J. Real Russian Lapis Ring Stones, Onyx, Crystal 
Catalogues sent on request. and Lapis Nacklaces. Also Slabs for Special Cutting. 

















